LEATHER SHOES 


The International Shoe and Leather Weekly 


MARCH 17, 1951 


FASHION BROWNS for FALL 


ON CHROME TANNED KID 
AND CALF GRAIN LEATHERS 


Tanners of high-quality, saleable leathers are relying on the 
Sella Acid and Acid Leather Browns to produce their fall shades 
for ‘51. Created especially for chrome tanned leathers of kid 
and calf grain, they are readily soluble, extremely level dye- 
ing, exhaust well and render beautiful tones of good intensity 
and high clarity. Excellent as self-shades and noted for their 
compatibility in blends, these colors are suitable for drum and 
spray dyeing and work well in aniline finishes. The low per- 
centage of seconds or rejects have contributed to the popularity 
of these outstanding browns. 


Geigy is proud to offer these dependable colors as basis for 
your fall production in browns — 
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Walnut Brown 
Manoa Brown 
Malaga Brown 
Cognac Brown 


Turftan 


FoR Neen 


British Tan 


@ SELLA ACID BROWN G SUPRA 
SELLA ACID BROWN R SUPRA 
SELLA ACID BROWN B SUPRA 
SELLA FAST BROWN DR EXTRA 
ACID LEATHER BROWN GBL 
ACID LEATHER DARK BROWN G 
ACID LEATHER DARK BROWN R 


Bourbon 
Tartan Tan 
Redwood Brown 


Concord Brown 





EIQY  GEIGY COMPANY, Inc 


Dyestuff Makers Since 1859 89-91 BARCLAY STREET, NEW YORK 8, NEW YORK 





BRANCH OFFICES: Boston * Chartotte, N.C. * Chicago * Los Angeles * Philadelphia 
Portland, Ore. * Providence * Toronto 
IN GREAT BRITAIN: The Geigy Co., itd., National Buildings, Parsonage, Manchester 








..- that’s why Gallon’s Norwegian Calf 
Is the leather that sells your shoes 


H ERE’S a real man’s leather — Norwegian Calf. It’s rich, warm 
and handsome. And its hand-boarded grain is right up to snuff 
— style-wise. 

But there's more than that. Norwegian Calf is the ideal answer 
to the universal male call for style — with the emphasis on com- 
fort. Shoes made from Norwegian Calf are glove-soft. 

Best of all, like all the famous Gallun vegetable tannages, they 
stay glove-soft — pliant and comfortable — throughout the life 
of the shoe, despite repeated wettings and dryings. 

This fall, offer your discriminating customers a double-feature 
in footwear distinction — fashion plus comfort. Let Gallun veg- 
etable tannages build a profitable repeat business for you. Be sure 
to check the Gallun numbers in your orders to leading manufac- 
turers. A. F. Gallun & Sons Corporation, Tanners, Milwaukee, Wis. 
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ONE OF THE FAMOUS GALLUN VEGETABLE TANNAGES 
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SANDOZ thinks ahead with leather AS 
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Level-dyeing DERMA COLORS are specially prepared for chrome-tanned 
leather by the Sandoz Leather Color Development Laboratory. They 
have unusually good solubility and excellent stability against changes in 
pH. The shade can be built up without the undesirable effects often 
encountered with ordinary dyes. 


For finishing operations, the Extra Concentrated types maintain uni- 
form viscosity and remain clear even after prolonged aging. 


DERMA COLORS include Derma Blue 2B, Derma Green B, Derma Brown R, 
Derma Brown G, Dermacarbon Black B. 


SANDOZ CHEMICAL WORKS, INC., 61-63 VAN DAM STREET, NEW YORK 13, N. Y. 
Also Boston, Charlotte, Chicago, Paterson, Philadelphia, Providence, Los Angeles and Toronto 
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This column invites the opinions 
of all L&S readers. 


Leathermongers And Hidemongers 
Sir: 

Why is the hide business singled out 
to be laid prostrate by the Price Fixers 
in Washington when no other business 
is so handcuffed? 

In his book, “Wealth of Nations,” 
Adam Smith, daddy of all economists, 
wrote that Leathermongers from Scot- 
land used to send to the Argentine 
150 years ago to get hides and to leave 
the meat to rot. Up to 60 years ago 
the Leathermongers (tanners) used to 
send hidemongers to the prairies of 
our Western states to kill the bisons 
for their hides alone, leaving the meat 
for the vultures. 

So the Leathermongers became_rich 
from the money they made off the old 
hidemongers. One of the early ways 
of belittling the hidemonger was 
to call his product “offal,” later dig- 
nified by the term “by-product.” 
As a result, the hidemongers went to 
work in old clothes, the Leathermon- 
gers in Sunday clothes. 

The hidemongers and their products, 
reduced to a lowly state of general 
opinion by the luxurious Leathermon- 
gers, have no political friends in the 
Courts of the Price Fixers. So the 
politicians proclaim that they are sav- 
ing the masses from going barefooted 
by curbing the activities of the low- 
down hidemongers. Hide prices per 
carload are reduced $5,000, and the 
sanctity of the hidemongers’ contract 
is destroyed. 

Hides were never the product of 
any slaughterhouse. Instead of being 
a “worthless” by-product, hides are 
a most essential principal product. 
This we always learn in the first days 
of every war. Yet hides—and the 
hidemongers— become the first cas- 
ualty of the Price Fixers. And so 
we hidemongers have permitted our- 
selves to become the slaves of the 
Leathermongers and the victims of 
the Price Fixers, consigned to boil in 
our own juice. 

Francis A. GROVES 
President 
Francis A. Groves, Hides and Skins 
P. O. Box 652 
Rochester, N. Y. 
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foundation for any 
shoe business- 


shoes of 
DU PONT 


“FABRILITE”™ 


Reg. U. S. Pat. Off. 
ee) 





If you'd like to lay the groundwork for the most 


Shoe by 


“FABRILITE’?? profitable season in years, stock smart shoes of ape 


Nis evant: bE MINS 6 LEO Cl eB nro 


“Fabrilite,” a product of the Du Pont lab- “Fabrilite,” duPont’s amazing new fabric-supported 
oratories, is a Ropers | pgrrcengd vinyl 
plastic te it ic that set: ° . e ° ‘ a2, 09 © 
pp Be ate eae 9 a ak vinyl plastic shoe material. Grain for grain, texture for texture, “Fabrilite” sim- 
and other costly shoe fabrics. 
“Fabrilite” simulates the natural grain of ulates, with incredible authenticity, the best-selling genuine leathers . . . and 
fine leathers and resists disappearance of the 
grain when the shoe is properly lasted. 

“Fabrilite” can be pulled around platforms 
and heels without the weave striking through 4 ‘ . om Saas 
asin ordinary coated fabrics. fashion-at-a-profitable-price is only part of the “‘Fabrilite” success story. 
“Fabrilite” has remarkable resistance to flex- 


eee ner ne Shoes fashioned of ‘‘Fabrilite’” take rugged wear with nary a care, keep their 


to a minimum. 


does it at a price that is a profitable incentive to volume-priced business. But 


“Fabrilite” comes in sparkling colors, all ‘ ° ae : 

seapand water washable, Red. Blue, Green out-of-the-shoe-box freshness with a whisk of a damp cloth. It’s just plain 
amel an ite. 

“Fabrilite” is available in best-selling simula- 


aay ¢ By ae she yore ag 3 a good business for shoemen to promote “Fabrilite.” See it in two important 


weights — 180 and 4804 — the perfect combination for every type of shoe. 








and Palomar 








%&'Fabrilite” is Du Pont's registered trade mark for its 
fabric-supported vinyl plastic shoe material. 


aeeaconthancibons HILLIPS-PREMIER CORPORATION 
Neliinal Distbulers for Prominent Manufacturers 


186 SOUTH STREET, BOSTON 11, MASSACHUSETTS + HAncock 6-3350 
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ANOTHER VALLEY Forge! 


Stalled, frozen action in Washington is shockingly disgraceful 


Tie shoe industry will gag on this. 

The U. S. Army has authorized 
some of its induction centers and 
training camps to go out and buy 
men’s work shoes off retail shflves 
wherever and however they can get 
them. One of the smaller induction 
centers — Fort Devens, Mass. — has 
been authorized to purchase 18,000 
pairs of men’s work shoes at retail for 
inductees. Other camps have also been 
so authorized for even greater pair- 
age. Army recruits in some military 
training camps are reported to be 


wearing sneakers. Memories of Val- 


ley Forge! - 

The military footwear procure- 
ment program is so hopelessly snarled 
in red tape and bottlenecks that sorely 
needed military footwear is not com- 
ing through pipelines in quantities 
required. Between the government 
and military agencies there is unbe- 
lievable confusion that is causing 
footwear and other defense supplies 
to stagger almost aimlessly. 

The Army, in a virtual state of 
frenzy, is now buying at a rate of 
50 percent of peak procurement of 
World War II. In the last war, with 
12 million men under arms, as com- 
pared with about 2,500,000 at pres- 
ent, the flow of supplies was rela- 
tively smooth and abundant. There 
were regulations, price schedules, 
allocations, concrete programs, a 
definite sense of direction. But the 
present situation is grossly vague, 
indecisive. 

We thus find the military demand- 
ing output at 50 percent of the peak 
wartime rate—but not a chance of 
getting its orders filled. It needs 
shoes—but whoozy-washy Washing: 
ton has, with its delay in price sched- 
ules for rawstock and leather, fouled 
up leather production. Tanners rea- 
sonably hesitate to produce leather 
when they do not know the prices 
that will be fixed on those leathers. 
Shoe manufacturers cannot bid on 
military orders because they have 
little leather—or cannot fulfill orders 
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Reprints available at nominal costs: 
Up to 100, 10c each; 200-500, 5c each; 
1000-3000, 2%c each; 5000 or over, 
1%c each. 





in time because of leather shortages. 
Result: orders, orders everywhere— 
but no supplies to fill them. 

The Army wants more than 
200,000 pairs of lasts now—wants the 
order filled in 10 weeks. But the 
blocks available for the sizes required 
are very short, insufficient to fill this 
Army order within the specified time 
—unless civilian orders are by- 
passed. The last manufacturer 
thereby must chance losing his civil- 
ian shoe customer to fill the military 
order. Moreover, he is made to bid 
a price of around $3.30 on military 
lasts when his price is closer to $3.75 
for civilian lasts. He finds the mili- 
tary order unprofitable—yet is ex- 
pected to fulfill it at the sacrifice of 
his bread and butter, and under ex- 
tremely difficult demands of supply 
shortages and insufficient time. 


Leather Is Orphan 

The New York Quartermaster Pro- 
curement Agency, center of military 
footwear buying, poses another seri- 
ous bottleneck. Here, Textiles and 
Leather are under a single buying 
unit. The large majority of pur- 
chases are concerned with clothing 
and textiles. For example, in Febru- 
ary, $328.000,000 was spent for 
“clothing and equipage.” including 
footwear. Of this, about $30,000,000, 
or 10 percent, went for footwear. 
Thus, the “Leather” or footwear por- 
tion of the N. Y. Procurement Agency 
is a relative orphan. 

Leather and Footwear should be 
divorced from Textiles, made into a 
separate unit. Its executive direc- 
tion should be in the hands of indus- 
try-experienced men, and its plan- 
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ning revised to comply more closely 
with industry conditions and needs. 
Leather and footwear are not an ap- 
pendage to textiles. 

More than anything, we need co- 
ordination so that the left hand 
knows what the right is up to. 

First, Washington agencies. OPS, 
NPA and ESA should have officials 
who can speak with final authority 
on matters dealing with the shoe and 
leather industry. Those officials, 
working in cooperation with industry 
advisory committees, should also see 
that the plans and decisions of those 
three agencies are coordinated so that 
there is no working in the dark or at 
cross purposes among the agencies. 

Second, military leather and foot- 
wear procurement should be gov- 
erned and executed by industry-ex- 
perienced men with authority to plan 
and act without having to run the 
obstacle course of red tape from 
above. The chief official of this mili- 
tary procurement agency should 
work closely in planning and de- 
cisions with the head industry officials 
of NPA, OPS and ESA. We have 
seen the results of failure to do this. 
For example, Washington delay in 
price schedules causing a bottleneck 
in military footwear production. 

Third, the chairmen of all industry 
advisory committees — representing 
all branches of the industry—should 
comprise an over-all executive com- 
mittee along with the chief officials of 
NPA, OPS, ESA and military pro- 
curement. This would be the “ulti- 
mate” committee—the final author- 
ity. It would be representative of all 
branches of the industry, so that in- 
telligent planning and decisions could 
be made with all voices present. This 
would comprise the ideal coordina- 
tion of planning, decision and action 
so lacking at present, and so direly 
needed. 

America long ago turned its back 
on a policy of isolation. Why should 
its official government agencies con- 
tinue now to act in isolation? 
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FRUSTRATION BoGs TANNERS’ MEETING 


They came, they saw, but nothing was conquered 


F the many tanners who flocked 

to the widely-heralded Business 
Meeting of the Tanners’ Council of 
America, Inc., held Monday, March 
5, at the Hotel Biltmore, New York 
City, came seeking the answers to 
questions of the moment, they left 
disappointed and just a bit confused. 
If they came to exchange a few ideas, 
compare present hardships, share 
their confusion, and guess about the 
future, they found the meeting well 
worth attending. 

What began on a note of expec- 
tancy, with Council officials predict- 
ing the announcement of new hide 
and skin price ceilings momentarily 
by the Office of Price Stabilization, 
soon deflated under the weight of a 
silent Washington. Tanners left little 
wiser than they had entered. 


Fault Not Council’s 

The fault was not the Council’s. 
Rather TC officials had been led by 
OPS officials to believe that the hide 
ceilings would be announced dra- 
matically at meeting time and that 
the meeting itself would center on a 
discussion of the new pricing sched- 
ules and how they would affect the 
tanning industry. In fact, the Coun- 
cil pre-meeting press release said 
word was “momentarily expected .. . 
that such regulations were being is- 
sued in order to avert trade paraly- 


sis.’ 
When it became evident that the 


William L. Shirer, main speaker 
at Tanners’ Council Meeting. 


ceilings were not forthcoming, there 
was little left to do but talk around 
the subject. This everybody pro- 
ceeded to do, including OPS’ own 
representative, Joseph N. Kallick. 
director of the OPS Consumer Soft 
Goods Division. 

Knowing full well what was ex- 
pected of him, Kallick could do little 
more than point out that ceilings 
were on the way. Actually, he even 
served to confuse the issue still more. 
Before the meeting, it was generally 
accepted that hide prices would be 
based on set dollars and cents ceil- 
ings with allowances made on a 
weight formula. Kallick said the 
Government was considering two 
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types of regulations—the dollars and 
cents one and another based on mar- 
ins. 

“Leather and shoe price regula- 
tions,” he said, “have to be framed 
so that there can be a continuous 
movement of goods to the consumer 
and to the Armed Forces. None of 
the regulations that are being con- 
sidered will be pulled out of the air.” 

Think of the comfort that packers, 
hide men, tanners and shoe manufac- 
turers must have drawn from this 
ambiguous statement. 

Kallick was introduced by Clayton 
F. Van Pelt, president of the Tan- 
ners’ Council, with the remark that 
tanners could not receive any better 
news than to hear that new pricing 
regulations were imminent. The 
OPS official did not respond. 


“To Encourage Product:on” 

About all the comfort he could 
offer was the emphasis that produc- 
tion of low-end lines would not be 
discouraged by setting of very low 
ceilings. Price regulations, he said, 
were being framed to encourage full 
production of desirable lines—both 
high and low priced. 

The meeting opened auspiciously 
with an address by Judge Van Pelt 
in which he called for Government 
action in removing “unreasonable re- 
strictions” on imports of hides and 


(Continued on Page 62) 
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Mutual’s Prepared One-Bath 
Chrome Tan 
6 


Sodium Bichromate 
@ 


Potassium Bichromate 


MUTUAL CHEMICAL COMPANY OF AMERICA 


270 Madison Avenue New York 16,N.Y. 
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Te World Finest athens 





These leathers by Irving repre- 
sent a careful selection of top 
quality skins, superbly tanned 
and finished under the most 
modern conditions. Manufac- 
turers have found ample inspi- 
ration in the exceptional fine 
finish and in the permanence of 
color in Unique Irvtan, and 
Irvalex .. . leathers that are es- 
pecially adapted to all good 
shoemaking requirements and 
at prices suitable for volume 
operations. 


Our expanded facilities, in this 
our 25th year, are a continuing 
pledge of assurance for com- 
plete and faithful service. 


[RVING TANNING G6 0 - INc - 134 BEACH ST - BOSTON, MASS: 
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Sounp Business Despite CONTROLS 


«Not profits, but red ink is what we should be ashamed of” 


Tur primary purpose of this meet- 
ing is to review what has happened 
in the last few months and to clarify, 
if possible, some of the questions that 
have come up in all of our minds. In 
the course of the past nine months 
your Board of Directors has met on 
several occasions. Furthermore, the 
Council has been closely in touch 
with members individually and 
through group meetings. Conse- 
quently, I believe that in today’s ses- 
sion I can express and speak for 
industry opinion on several pertinent 
matters. 

We tanners are as allergic to con- 
trols as every other industry which 
is devoted to free markets and free 
enterprise. We know that controls 
can never be a substitute for the free 
functioning of business, for the 
healthy give-and-take of unrestricted 
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By Clayton F. Van Pelt 
President 


Tanners’ Council of America 


markets. Controls are artificial and 
at times raise far more problems 
than they can solve. Nevertheless, 
the fact is that the Government has 
deemed certain measures necessary. 
For the national good we must live 
with certain controls. Speaking for 
this industry, I say let us try to make 
those controls sound for the country 
and livable for business. Tanners 
certainly do not want controls unless 
they are justified and necessary, and 
we must assume that Government 
takes the same position. Above all, 
we want to be certain that when the 
emergency is over the basic body of 
our economic institutions remains un- 
impaired. 

The period that began a few weeks 
ago can well mark one of the most 
dangerous times we have ever lived 
through as an industry. No one in 
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this industry ought to underestimate 
the risks that confront us as an in- 
dustry. In many respects our prob- 
lems are unique; they are in no way 
comparable with the problems of 
other businesses. I refer first of all 
to the tremendous danger involved 
in the high cost of raw material and 
the commitments tanners must make 
in high cost raw material in order to 
assure continuous production of mili- 
tary and civilian leather. 

This is the kind of risk we have 
always had to assume, but it is more 
acute than ever now because the 
whole fabric of price levels is deter- 
mined by forces we do not under- 
stand, much less control. In addition 
we have assumed obligations, for the 
most part voluntary, to give the Gov- 
ernment whatever is needed in the 

(Continued on Page 66) 
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LEATHER CONTROLS: A Procress REPORT 


“Unless and until military needs become substantially greater than now appears to 


be the case, it should be possible to do without a considerable number of restrictions 


and limitations which had to be put into force during World War II.” 


0, many previous occasions I ad- 


dressed you as Chief of the Textile 
and Leather Division of the Office of 
Industry and Commerce in the De- 
partment of Commerce. Now I ap- 
pear before you as Director of the 
Leather Division of NPA, and those 
initials, as you know, stand for the 
National Production Authority. The 
National Production Authority is one 
of several agencies charged under the 
Defense Production Act of 1950 with 
the organization of our national de- 
fense program and with what every- 
one speaks of as “controls.” 

I would like to make a very posi- 
tive statement to you, and that is that 
NPA is concerned with almost all 
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By Julius G. Schnitzer 


Director, Leather Division 
National Production Authority 


matters relating to the production and 
distribution of materials essential to 
the production of military and civil- 
ian products. It is our task in the 
Leather Division to assure the ful- 
fillment of military procurement 
schedules for such items as footwear 
and other leather products. Also, to 
plan as far as possible for the best 
utilization of our raw material sup- 
plies and productive facilities in our 
own commodity area. 

These purposes are worth stressing 
because even today I find traces of 
confusion among my friends in the 
trade. The Leather Division still re- 
ceives frequent calls on problems over 
which we have no authority. Tanners 
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or shoe manufacturers who contact 
me in regard to price ceilings are 
certain to get a pretty blank and sur- 
prised reply. NPA has literally noth- 
ing to do with price ceilings; we have 
no authority and it is not within our 
provisions to interpret any regula- 
tions or control measures by the Of- 
fice of Price Stabilization. I can as- 
sure you that we have enough prob- 
lems on our hands without taking 
over those assigned to others. 
Neither the Leather Division or 
any other NPA Division attaches any 
weight nor sees any merit whatsoever 
in controls for their own sake. Too 
many businessmen have the feeling 
(Continued on Page 74) 
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better leather 





—finer and tighter grain 
—lighter and more uniform color 
—greater tensile strength and abrasion resistance 
—greater plumpness 


faster 


tanning 





—the pictures tell the story. 
Same hide, same liquor, same total 
time — but the piece which is 
tanned clear through was first 
pre-tanned with Calgon. 


when you pretan 


with 


CALGON® 


before vegetable tanning 


PS ee eS SS SS Sy 


CALGON, INC. ; 
Hagan Building | 
Pittsburgh 30, Pa. | 
| 
I 


j Please send me your bulletin “Calgon 
Data for the Leather Chemist.” 


J ® EN SN aR Se ! 
“aac | Caiqon, inc 4 
HALL is ecinicsics Sicenashcatie santa tay eigckadsumsetemeinaa 
BUROMIN | 9 7 | 
CALGON | A SUBSIDIARY HAGAN BUILDING CITY STATE 
HAGAN CORPORATION PITTSBURGH 30, PA. 1 ! 
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THe Controts We'tt Live WitH 


- And what you’ll be expected to do to help make controls work 


0 xy a rash man would predict 
how long our official acquaintance 
will have to last. I would like to 
'make this relationship something 
more than the formal contact of Gov- 
> ernment and business. All of us have 
_ a big stake in the job of price stabili- 
» zation; we should proceed to the task 
without formality and as directly as 
possible. Consequently the agency 
and industry should communicate 
freely. I propose that we give more 
than lip service to that objective. 


Whatever I know about prices and 
costs was learned in the same school 
as yours. My service as Price Direc- 
tor of the Consumers Soft Goods 
Division of the Office of Price Stabili- 
zation dates back just six weeks. In 
those few weeks I have not forgotten 
what it means to meet a payroll to 
carry an inventory or to be squeezed 
between what I have to pay for goods 
and what I can sell. As a business 
man I want to know how ideas work 
in actual practice. 

None of us relish the idea of con- 


trols, of clamping rules and regula- 
tions on markets. We have no choice 
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By J. N. Kallick 


Price Director 


Consumer Soft Goods Division 
Office Of Price Stabilization 


in this matter. The alternative to a 
sincere effort at reasonable and sound 
price control is loaded with national 
dynamite. The rate at which price 
levels were moving upward before 
the price freeze would have brought 
severe damage to the defense pro- 
gram and sooner or later would have 
meant a catastrophe for business. 


Tanners Know 


Tanners probably know as well as 
anyone else the ultimate cost of price 
inflation. From what I have learned 
about the history of your business 
I think you would be more allergic 
to those kind of prices than an OPS 
lawyer to curbstone interpretation of 
the Price Regulations. 

The keystone of everything being 
done in OPS and in the other defense 
agencies is the defense program itself. 
A big slice of our economy has to be 
cut out of normal use and expended 
for military preparation. The im- 
pact of that military program neces- 
sitates measures of, price stabilization. 

Every business man wants to know 
whether price control can be effective, 
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whether it can operate efficiently, how 
it can cause as little dislocation in our 
basic way of doing things as possible. 
Each of these objectives is possible. 
One important element is that the 
great majority of every industry 
realizes that stabilization is a price- 
less opportunity to safeguard our 
physical and spiritual assets. I know 
you will agree on the first, and by 
the second I mean my right when I 
get back to Spiegel, Inc., to be a 
tough competitor, with every chance 
to build, to expand and flourish. None 
of us wants to stay under controls 
any longer than we have to; and 
while we do let’s make it livable and 
workable. That means also livable 
and workable from the standpoint of 
the welfare and security of the com- 
munity in which we live. 


OPS is dedicated to these prin- 
ciples. Business has to go halfway, 


(Continued on Page 71) 
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They just can’t take it! 


Genuine reptiles are asually barke 





taancd and are quickly and permac 
mently discolored by steam. 


De uot attemp: to steam-selien 


thermoplastic bex toes in repe 
tile uppers. Get your Beckwith 
agent’s recommendation in 
advance of cutting uppers. 
Depending upon which prac- 
tlee your conditions best favor, 
he can either supply you with 
dry heaters or arrange fer your 
tomporary use of canned pre- 
Pared solvent bex toes which 
require no solvent wet- 


ting at pulling-ever, 
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There's No Business 
Like 
Shoe Business! 


And here’s the book about 
shoe business that’ll give 
you a factual, entertaining 
picture of a fascinating 


industry. 


PACEMAKERS OF 
PROGRESS 
by 


HAROLD R. QUIMBY, Secretary of 


the National Shoe Manufacturers 





Association. 


346 pages packed with information 
about the U. S. shoe industry. Also, 
scores of illustrations, tables, charts. 


zeke 


$6.00 per copy, postpaid 
zk kek 


Rumpf Publishing Co. 
300 West Adams Street 
Chicago 6, Illinois 








Wace CONTROLS 
Are WEAK 


They won’t accomplish the desired purpose 


By Jules Backman 


Professor of Economics 
New York University 


T HE wage program advocated by 
Economic Stabilization _ Director 
Johnston, is a wage-raising, not a 
wage - stabilization program,” Dr. 
Jules Backman, Professor of Eco- 
nomics, New York University, School 
of Commerce, Accounts and Finance, 
stated before the Spring Meeting of 
the Tanners’ Council of America at 
the Biltmore Hotel in New York City. 
“Our wage stabilization policy will 
not accomplish its professed purposes. 


. Wage increases to compensate for 


rises in living costs and probably for 
annual improvement factors and the 
proposed exclusion of fringe benefits 
from the 10 percent catch-up formula, 
make a mockery of wage stabiliza- 
tion. The sharp increases in wages 
in the automobile and related indus- 
tries under this program, will create 
intense pressure for wage increases 
in other industries. 

“Wage stabilization does not mean 
income stabilization for wage earn- 
ers. Steadier work opportunities, 
overtime, incentive plans and related 
developments will mean higher wage 
incomes.” The speaker noted that in 
World War II, although the Little 
Steel Formula limited increases in 
base wage rates to 15 percent, hourly 
earnings rose 50 percent and weekly 
earnings increased 75 percent. 

Dr. Backman forecast: “Despite 
the imposition of general price con- 
trols, higher prices seem probable 
under the impact of our defense pro- 
gram. Higher wages, large govern- 
ment deficits, a political farm policy, 
and related pressures will combine to 
push prices higher. The major 
sources of inflationary pressure since 
Korea have been the expansion in 
bank credit and the activation of the 
inflation created during World War 
II. The period since Korea has been 
characterized by increases of more 
than $8 billion in business loans by 
the banks, largely to finance inven- 
tory accumulation, more active use 
of existing deposits, and a moderate 
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utilization of liquid assets by con- 
sumers. This latter development is 
illustrated by the net redemptions of 
more than $500 million in Series E 
Bonds and the reduction of $175 mil- 
lion in postal savings deposits in the 
second half of 1950.” 

The NYU professor emphasized 
that it would require more than lip 
service and jawbone control to effec- 
tuate an adequate anti-inflation pro- 
gram. “Amendments are required to 
the Defense Production Act to elimi- 
nate the inflationary farm price pol- 
icy which it endorses. Wage control 
must be tightened to convert the pres- 
ent wage-raising to a wage-stabiliza- 
tion program. Higher taxes to assure 
that our war costs are met on a pay- 
as-you-go basis and general controls 
over credit to restrict inventory ac- 
cumulation, are additional necessi- 
ties.” Dr. Backman advocated high 
excise taxes on durable goods, the 
supply of which is being reduced by 
war production. If these taxes are 
set high enough, it will not be neces- 
sary to spend valuable time and effort 
in stamping out black markets. 

“Business inventories increased by 
$10 billion during 1950, a rise of 
about one-fifth. At the same time, all 
the evidence points to a large in- 
crease in consumers’ own inventories 
as a result of the buying spree of the 
past eight months. Should a “peace 
scare” develop, this situation could 
create a temporary curtailment of 
buying by consumers and some dump- 
ing of inventories by business. Never- 
theless, any such development would 
be a temporary one since the funda- 
mental fact is that our defense pro- 
gram will be continued with its at- 
tending curtailment of civilian supply 
and inflationary pressures. 

“Inventories of leather and leather 
products have risen 22 percent dur- 
ing the past year while sales in De- 
cember had risen only 17 percent. In 
contrast, for all industry sales have 
risen more than inventories.” 
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FINER 
Oils and 
Fat Liquors 








1. Sherwood B. Gay, Blanchard Bros. & 
Lane; J. B. Hatton, Sr., J. B. Hatton, Jr., 
Eagle-Ottawa Lea. Co.; L. A. Sweden- 
borg, A. J. Swedenborg, Raser Tanning 
Co.; E. K. Ellis. 

2. E. P. Regel, Amer. Tanning Co.: 
Robert Stern, Gutman Lea. Co.; Harold 
Stafford, Hoffman Stafford; Gus Sokol, 
Colonial Tanning Co. 

3. Rollie Jensen, Fred Rueping Lea. Co.: 
Irving B. Roberts, Leather and Shoes. 
1. Wm. Hickey, Jr., and Wm. Hickey, 
Sr., John R. Evans Co. 

5. W. H. Rueping, Fred Rueping Lea. 
Co.; Dr. Edw. Theis. 

6. W. A. Hartwig, Irving Tanning Co.; 
John Andresen, John Andresen & Cov. 
7. Allan S. Hodges and Robert Kenyon, 
J.C. Hodges & Co. 

8. Fred Blatz, Edward L. Drew, Tan- 
ners’ Council. 

9. Malcolm Greenebaum and J. S. Lani- 
gan, J. Greenebaum Tanning Co. 

10. Archie and Kivie Kaplan, Colonial 
Tanning Co. 

11. Louis Milender, W. Milender & Sons 
Co.; Fredk. G. Moynahan, Leather and 
Shoes. 

12. Ed Chalmers and Fred Hilterhaus. 
13. Arthur J. Carr and Felix Carr, Carr 
Leather Co. 





























for Visible Value at the point of sale 


always specify Nat i /4 Uy : D yeh 


Whatever color you may need, you can get prompt delivery and 
practical technical help by phoning National Aniline first. 


NATIONAL ANILINE DIVISION 
ALLIED CHEMICAL & DYE CORPORATION 
40 RECTOR STREET, NEW YORK 6, N.Y. 


Boston Providence Philadeiphia Chicage San Francisco 
Portiand, Ore. Greensbere Chariotte Richmond Atlanta 
Columbus, Ga. New Orieans Chattanooga Terente 


Printed in U.S.A. 








REGISTRANTS 


TANNERS 


A 


Abig, Alex, Fred Rueping Lea. Co., Fond du Lac, Wis. 
Abrams, Jack, Brezner Tanning Corp., Penacook, N. H. 
Abrams, Paul, Garden State Tg. Inc., New York, N. Y. 
Adler, Fred, Eagle-Flagg Tg. Co., New York, N. Y. 
Adler, Lothar, Eagle-Flagg Tg. Co., New York, N. Y. 
Alexander, J. C., Irving Tanning Co., Boston, Mass. 
Allen, Bona III, Bona Allen, Inc., Buford, Georgia 
\rmour, Morton, Rapco Leather Co., S. Milwaukee, Wis. 
Arnold, F. A., Jones & Naudin Co., Gloversville, N. Y. 
Arrison, Robt. A., Leas & MeVitty, Inc., Philadelphia, Pa. 
(Atkinson, Kimble, Wm. Greiner Co., Chicago, Hl. 


Richard Young Co., Wilmington, Del. 
Baenziger, R. M., Huch Leather Co., Chicago, Ill. 

Baird, John A. Jr., Charles S. Walton Co., Philadelphia, Pa. 
Barnet, Carl J., J. S. Barnet & Sons, Inc., Boston, Mass. 
Barnet, Carl J. Jr., J. S. Barnet & Sons, inc., Boston, Mass. 
Barnet, Howard J., J. S. Barnet & Sons, Inc., New York, N. Y. 
Barnet, James R., J. S. Barnet & Sons, Inc., Boston, Mass. 
Barr, M. J., A. H. Ross & Son Co., Chicago, III. 

Barrett, Hunter L., Barrett & Co., Inc., Newark, N. J. 

Baston, Wm. C., L. H. Hamel Leather Co., Haverhill, Mass. 
Becker, F. ie The Ohio Leather Co., Girard, Ohio 

Beggs, S. Beggs & Cobb, Inc., Boston, Mass. 

Be sntley, z ¢3 ies 9g Leather Co., Philadelphia, Pa. 
Bernard, Paul L. The Be rnard Co., Inc., Boston, Mass. 
Bernard. Paul L. ras The Bernard Co., Inc., Boston, Mass. 
Bernheim, Philip G., R. Neumann & Co., Hoboken, N. J. 
Bernheim, Richard, R. Neumann & Co., Hoboken, N. J. 
Binger, Robt. E., Allied Kid Co., New York, N 

Blaut, S. J.. Virginia Oak Tannery, Luray, Va. 

Block, E., Superior Tanning Co., Chicago, Il. 

Bonacker, Carl W., Gloversville Lea. Mfg. Corp., Gloversville, N. Y. 
Braude, Steve, Ephraim Braude Lea. Co., New York, ¥: 
Brennan, Victor P., Richard Young Co., Wilmington, Del. 
Brinkman, Alex, Hans Rees’ Sons, New York, N. Y. 

Brody, Sam, Vascel Leather Co., New York, N. Y. 

Buckley, A. J., Verza Tanning Co., Peabody, Mass. 
Buettner, Erhard, Pfister & Vogel Ts. Co., Milwaukee, Wis. 
Buse, L. H., Benz Kid Co., Lynn, Mass. 


Backus, Wm. C., Jr., 


Cc 


F. W. & F. Carlisle Co., Saginaw, Mich. 
Carr, Arthur J.. Carr Leather Co., Peabody, Mass. 

Carr, Felix, Carr Leather Co., Peabody, Mass. 

Carroll, B. C., Burk Bros., Philadelphia, Pa. 

Childe, Alan P., Armour Leather Co., New York, N. Y. 
Collins, T. F., “ag ag Tg. Corp., Philadelphia, Pa. 
Conant, Roger B. Jr., Winslow Bros. & Smith, Norwood, Mass. 
Connett, Harold, Surpass Leather Co., Philadelphia, Pa. 
Cooney, Patrick J., Richard Young Co., Boston, Mass. 

Cooper, Ralph C. Sr., Geo. A. Shepard & Sons Co., Bethel, Conn 
Cooper, Ralph C. Jr., Geo. A. Shepard & Sons Co., Bethel, Conn. 
Cooper, Wm. C., Geo, A. Shepard & Sons Co., Bethel, Conn. 
Correll, Rudolph, Herman Loewenstein, New York, N. 
Cousens, Lewis H., Hunt-Rankin Leather Co., Salem, Mass. 
Creese. Guy T.. Creese & Cook Co., Danvers, Mass. 

Cromwell. Curtis, Cromwell Leather Co., New York. N. Y. 


Carlisle, F. W., 
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D 


Dahm, O. B., Richard Young Co., New York. N. Y. 
Dariner, Carl F., American Hide & Lea. Co., Boston, Mass. 
Davis, Lawrence F., A. F. Gallun & Sons, New York, N. Y. 
Davy, G. B., Beggs & Cobb, Inc., Boston, Mass. 

Dodge, Chas. F., S. B. Foot Tanning Co., Red Wing, Minn. 
Donovan, C., F. C. Donovan, Inc., Boston, Mass. 

Downer, Prescott W., Moench Tanning Co., Gowanda, N. Y. 
Dreher, Adolf, Dreher Leather Mfg. Corp., New York, N. Y. 
Drew, Edward L., Tanners’ Council, New York, N. Y. 
Drueding, Albert, Drueding Bros., Philadelphia, Pa. 
Dworetzky, M., Toxaway Tanning Co., New York, N. Y. 
Dworetzky, Nathan P., Toxaway Tanning Co., New York, N. Y. 
Dudley, Walter L., Donnell & Mudge, Inc., Salem, Mass. 
Dugdale, H. K., Beadenkopf Leather Co., Wilmington, Del. 


Eagan, T. L., T. A. O’Keefe Lea. Co., Salem, Mass. 
Eberle. George J.. Eagle-Flagg Tg. Corp., St. Louis, Mo. 
Ellison, Eben H. Jr., Proctor Ellison Co., Boston, Mass. 
Espenhahn, E. W., Surpass Leather Co., Philadelphia, Pa. 
Essenburg, T. N., Whitehall Leather Co., Whitehall, Mich. 
Ewe, R. H., The Ohio Leather Co., Girard, Ohio 

Engle, Wills, John R. Evans Co., St. Louis, Mo. 


F 


Farber, George W., L. Farber Co., Worcester, Mass. 
Feld, Joe, Eastmor Leather Tg. Corp., Gloversville, N. Y. 
Finen, J. Harold, G. F. Zellers Sons, Buffalo, N. Y. 
Findeiss, Wm., The C. Findeiss Sons Co., Zanesville, Ohio 
Finkelman, Abraham, Lincoln Leather Co., Boston, Mass. 
Finkelman, Bob, Lincoln Leather Co., Boston, Mass. 

Finkelman, Philip, Lincoln Leather Co., Boston, Mass. 
Finkelman, I. Robert, Lincoln Leather Co. (South Lea.) Boston, 
Mass. 

Fischer, C. Roy, Peabody, Mass. 
Ashtabula, Ohio 


Carr Leather Co., 
FitzGibbons, Ned, Ashtabula Hide & Lea., 
FitzPatrick, H. B., Burk Bros., Phila., Pa. ; 
Flagg. Richard B., Eagle-Flagg Tg. Corp., Milwaukee, Wis. 
Fleisch, H. M., Cromwell Leather Co., New York, N. Y. 
Fleming, D. Malcolm, Fleming-Joffe, Ltd., New York, N. Y. 
®lynn, Michael, John Flynn & Sons, Salem, Mass. 

Foley, Chas. A., S. B. Foot Tanning Co., Red Wing, Minn. 
Foss, N. C., Blanchard Bros. & Lane, Newark, N. J. 

Fried. Al, Garden State Tg. Inc., New York, N. Y. 

Fried, Martin, Garden State Tg. Inc., New York, N. Y. 
Frodin, Elmer E., Chicago Rawhide Mfg. Co., Chicago, Ill. 


G 


Gallun, Edwin A., A. F. Gallun & Sons Corp., Milwaukee, Wis. 
Gardent, Paul E. Jr. Garlin & Co. Inc., Boston, Mass. 

Gay, Sherwood B., Blanchard Bro. & Lane, Newark, N. J. 
Gebhardt. Arthur E.. A. L. Gebhardt Co., Milwaukee, Wis. 
Gill, Joseph J.. Ric hard Young Co., Boston, Mass. 

Gitter, Allan E., Amdur Leather Co., New York, N. Y. 
Glass, Irving R., Tanners’ Council, New York, N. Y. 

Good, Carl F., Good Bros. Co., Newark, N. J. 


(Continued on Page 24) 
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You're looking at 





Pat. 
#2269507 <. 
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. .. And that isn’t only our idea. Users 
of Carley Pasting Plate Scrubbing 
Machines tell us this machine cleans 
with a minimum of manpower and with 
maximum efficiency. They tell us that 
Carley’s special features — electrically 
controlled sprays, direct motor driven 
brushes, ball bearing boxes, motor driven 


exhauster, large durable brushes—plus 


ee a 


the 


PASTING PLATE SCRUBBING MACHINE 


design, make it the world’s best pasting 
plate scrubbing machine. 

The Carley will do your plate scrubbing 
better. For porcelain, glass, aluminum 
or wood—made to fit your requirements 
—designed especially to do your job. 
All Carley Pasting Plate Scrubbing 
Machines are plate glass enclosed. 


They’re built to take it—to meet today’s 


its rugged construction and expert especially exacting demands. 


Write today for more details. 


MANUFACTURING CO.,INC. 
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TO BRING YOU 


THE BEST IN 
FAT LIQUORS 


The high quality of AcwoLENE N*% stems directly from the Newfound- 
land tanked cod oil which is its principal ingredient. This leader in the 
full line of Martin Dennis fat liquors gives excellent nourishment 
either alone or in combination with other oils. Suitable for use on both 
chrome and vegetable leathers, it will carry into the leather up to an 
equal amount of raw oil. 

Your Martin Dennis salesman is headquarters for every type of fat 
liquor and for five types of Tanoxin*. Consult him also about the 
various alkali chemicals made by Martin Dennis parent concern, 
Diamonp ALKALI CoMPANY. *@ 





ys 
DIAMOND 





CHEMICALS FOR THE LEATHER INDUSTRY 


THE MARTIN DENNIS COMPANY, CHEMICALS 
A DIVISION OF 
DIAMOND ALKALI COMPANY...CLEVELAND 14, OHIO 

















1. Michael Ossoff, United Tanners, Inc.; Tom Hart- 
nett, Thos. B. Harvey Lea. Co.; Harry Ossoff, United 
Tanners, Inc. 

2. Fred Weiss, Benj. Daniels and Harold Silverman, 
John E. Daniels Lea. Co. 

3. Geo. Mealley, Fred Becker and R. H. Ewe, The 
Ohio Lea. Co. 

4, J. L. O’Kelley, Scholze Tannery; Bona Allen, III, 
Bona Allen, Inc.; Wm. Findeiss, The C. Findeiss 
Sons Co. 

5. Elmer Frodin, Chicago Rawhide Mfg. Co., E. P. 


Regel, American Tanning Co. 


6. Dick Hermansen, Leather Life; Harold Hoffman, 
Tanners’ Council. 


7. Cardwell Belding, Leather and Shoes; Wm. J. 
Mercer, Bissell Lea. Co. 

8. Stephen Palmer and S. N. Nectow, A. C. Law- 
rence Leather Co. 

9. Abe Finkleman, Lincoln Lea. Co.; Barney Singer, 
Korn Lea. Co. 

10. Ben Seidel, Ben Seidel & Co.; Louis Huch, 
Huch Lea. Co. 

11. Louis Jackson, Al. Fitzpatrick, H. B. Burk 
Bros. 

12. Mel Shaw, Louis Cousins, Hunt-Rankin Lea. 
Co.; Fredk. G. Moynahan, Leather and Shoes. 








for the “platinum of leathers” — 


genuine shell cordovan — the 
finest for Shoes, Men's Belts, 
Military Belts and Holsters. 
Huch shark print cordovan for 
the tips of Children’s shoes. 


Tw Huch Leather Co 


1525 W. HOMER STREET * CHICAGO 22, ILLINOIS 


KAYE & BARNES, INC., 93 SOUTH ST., BOSTON e FRED SCHENKENBERG, DALLAS, TEXAS 
A. J. & J. R. COOK, INC., LOS ANGELES and SAN FRANCISCO @® HARRY BLOCH, HAVANA, CUBA 
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REGISTRANTS 
(Continued from Page 19) 


Goodspeed, Harold N., A. C. Lawrence Leather Co., Peabody, Mass. 
+ 


Gragnani, G. T., Chas. A. Schieren Co., New York, N. 

Grady, Jos. M., Allied Kid Co., Boston, Mass. 

Graves, Paul A., Kistler Leather Co., Boston, Mass. 
Greenebaum, M. S., J. Greenebaum Tanning Co., Chicago, Ill. 


Greenbaum, J. Martin, Middleburg Tanning Corp., Philadelphia, Pa. 


Grubstein, Chas., American Lea. Mfg. Co., Newark, N. J 
Grubstein, Jos. F., American Lea. Mfg. Co., Newark, N. J. 
Gruenstein, H., Gordon Gruenstein, Inc., New York, N. Y. 
Gutmann, D. N., Gutmann & Co., Chicago, III. 


H 
Haight, Wm. B., Haight & Company, Inc., Middleville, N. Y. 
Halle, Louis, Diamond State Tg. Co. Inc., Wilmington, Del. 
Hamel, Arthur A., L. H. Hamel! Leather Co., Haverhill, Mass. 
Hamel, George E., L. H. Hamel Leather Co., Haverhill, Mass. 
Hamel, Herbert C., L. H. Hamel Leather Co., Haverhill, Mass. 
Harding, George E., Howes Leather Co., Boston, Mass. 
Hardtke, W E., Burk Bros. Inc., Milwaukee, W fis, 
Hartnett, Thomas, Thos. B. Harvey Lea., Philadelphia, Pa. 
Hartwig, W. A., Irving Tanning Co., Boston, Mass. 


Hatton, Julian B. Sr., Eagle-Ottawa Leather Co., Grand Haven, Mich. 
Hatton, Julian B. Jr., Eagle-Ottawa Leather Co., Grand Haven, Mich. 


Hawken, R. G., W. D. Byron & Sons of Md., Williamsport, Md. 
Hebb, George S., Hebb Leather Co. Inc., Beston, Mass. 
Hegeler, H. H., Surpass Leather Co., Phila., Pa. 

Hegner, George A., Howes Leather Co., Boston, Mass. 

Hertz, Edgar A., The Ohio Leather Co., Girard, Ohio 

Hickey, Thos R., John R. Evans Co. Inc., Boston, Mass. 
Hickey, W. F., John R. Evans Co. Inc., Camden, N. J. 

Hill, Karl, Dungan, Hood & Co., Phila., Pa. 

Hinson, W..F., Ashtabula Hide & Lea. Co., Ashtabula, O 
Hiteman, George J., Hiteman Leather Co. Inc., W. Winfield, N. Y. 
Hoffman, Harold W., Tanners’ Council, New York, N. Y. 
Holmes, J. B. S., Beadenkopf Leather Co., Wilmington, Del. 
Horween, ‘Arnold, Horween Leather Co., Chicago, Il. 
Hubschman, Milton, E. Hubschman & Sons, Phila., Pa. 

Huch, Louis C., The Huch Leather Co., Chicago, Il. 

Hutter, Chas. i Chas. A. Schieren Co., ‘New York, N. Y. 


Jensen, Rollie, Fred Rueping Lea. Co., Fond du Lac, Wis. 
Johnson, Wm. I., Manasse-Block Tg. Co., Berkeley, Calif. 
Jones, D. E., Blanchard Bro. & Lane, Milwaukee, Wis. 
Jones, L. L., Willard Helburn, Inc., Peabody, Mass. 

Julow, Roy G., American Hide & Lea. Co., St. Louis, Mo. 


K 
Kaltenbacher, J. C., Seton Leather Co., Newark, N. J. 
Kaltenbacher, Richard, Seton Leather Co., Newark, N J. 
Kaplan, Archie, Colonial Tanning Co. Inc., Boston, Mass. 
Kaplan, I. M., I. M. Kaplan Inc., Boston, Mass.. 
Kaplan, Joseph, Colonial Tanning Co. Inc., Boston, Mass. 
Kaplan, Kivie, Colonial Tanning Co. 7 ., Boston, Mass. 
Katz, Ernst, Leamex Corp., New York, N 
Katz, Sol, Superior Tanning Co., Chicago, Ill. 
Katzman, Saul J., Lincoln Leather Co., Reading, Pa. 
Kaye, Harold G., Hermann Loewenstein Inc., New York, N. Y. 
Kean, W. R., Granite State Tanning Co., Nashua, N. H. 
Keirnan, T. S., Griess-Pfleger Tanning Co., Waukegan, III. 
Keirnan, W. B, Griess-Pfleger Tanning Co., Waukegan, III. 
Kiernan, Nelson M., Harold J. Smith Lea. Corp., Gloversville, N. Y. 
Kilik, D., New Jersey Tanning Co., Newark, N. 
Klastow, he Garden State Tanning Inc., New York, N. Y. 
Kleinmand, "Martin, Herman Roser & Sons, Glastonbury, Conn. 
Kopp, J. S., Armour Leather Co., New York, N. Y. 
Kramer, Walter, Eagle-Flagg Tanning Co., New York, N. Y. 
Kronen, Leif C., Tanners’ Council, New York, N. Y. 
Kueven, Jos. R, Richard Young Co., Boston, Mass. 


L 
Lang, R. C., Fred Rueping Lea. Co., Fond du Lac, Wis. 
Lanigan, J. S., J. Greenebaum Tg. Co., Boston, Mass. 
Langlais, Donald, L. H. Hamel Leather Co., Haverhill, 
Langmaid, H. V., Richard Young Co., Boston, Mass. 
Larris, Harry M., Dreher Leather Mfg. Corp., New York, N. Y. 
Laskin, Arthur E., J. Laskin & Sons Corp., Milwaukee, Wis. 
Laties, Simon, Amdur Leather Co., New York, N. Y. 
Laub, David J., Geo. Laub’s Sons, Buffalo, N. Y. 
Lawson, Harold M., L. H. Hamel Leather Co., Haverhill, Mass. 
Lehn, Philip, Louis Lefkowitz & Bros., New "Brunswick, N. J. 
Lemp, F. R., Armour Leather Co., Chicago, Til. 
Lenobel, M. J., Rapco Leather Co., New York, N. Y. 
Liberty, james H., Uphol. Group, Tanners’ Council, New York, N. Y. 
Lichtman, A., J. Lichtman & Sons, Newark, N. J. 
Lichtman, Cecil, J. Lichtman & Sons, Newark, N. J. 
Lichtman, Harry, J. Lichtman & Sons, Newark, N. J. 
Light, eg I., American Hide & Lea. Co., Boston, Mass. 
Lizer, Chas. W., W. D. Byron & Sons of Md. Inc., W illiamsport, Md. 
Loewengart, Arthur, Loewengart & Co., New York, N. Y. 
Loewengart, Julius, Loewengart & Co., New York, N. Y. 
Loewengart, Richard, Loewengart & Co., New York, N. Y. 
Loewengart, Sol, Loewengart & Co., New York, N. Y. 
Lyons, Fred A., Pfister & Vogel Tg. Co., Milwaukee, Wis. 
Loewe, E. M., Allied Kid Co., Philadelphia, Pa. 


Mass. 


(Continued on Page 35) 





Use LES WANT ADS 
for sale of 
machinery, 
equipment, 
supplies, 


plants, etc. 


They get results— 
only $2.50 per inch 


Send copy to 
Leather and Shoes, 
300 W. Adams St, 

Chicago 6, Ill. 








GEILICH 


LINING LEATHERS 


GEILICH LEATHER CO., TAUNTON, MASS. 
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A mellow, smooth, non-stretch leather with calf-like texture and window- 
glass finish. Produced especially for the limited few who make the finest 


casual and semi-casual shoes. 


GEILICH LEATHER COMPANY Beston and Taunton 
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1. Ed Schoenberg, A. R. Tandy Lea, Co.; Prentis McNeely. 
2. Roger Conant, Winslow Bros. & Smith; George Schifman, Schifman Lea. Co.; E. Carl Shotwell, Helburn 


Thompson Co. 
3. J. R. Kueven, Richard Young, and R. J. Reynolds, Richard Young Co. 
4. Barney Singer, Korn Lea. Co.; Dick Hermanson, Leather Life; Irving B. Roberts, Leather and Shoes. 
5. George A. Hegner, Howes Lea. Co.; James C. Mackey, J. F. McElwain Co.; E. E. Wagger, General Shoe Corp. 
. Chas. Feuer, Fred Rulison, Rulison & Sons, Inc.; Ben Dennie. 
7. Frederick Hilbert, U. S. Process Corp.; Jos. Silversteen, Transylvania Tanning Co. 
. Archie Rogers, Ellison Lea. Co.; T. M. Essenberg, General Shoe Corp. 
. Mmes, Donald Risteen and Louis B. Jackson. 
10. Richard Langmaid, Richard Young Co.; George Elliott, Geo. H. Elliott & Co.; Edgar Baker, Sands & Leckie. 
11. Chas. J. Wenzel, Sands & Leckie; Alfred Jacobshagen and Herman A. Herzog, Jacobshagen Co. 
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DYESTUFFS 
ze). 
GRAIN SHOE 

oe | LEATHER 
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Our complete line of dye- 





stuffs for leather contains a 
selection of products specifi- 
cally intended for coloring 
grain leather for shoe uppers. 


All the dyestuffs in this group 
give controlled penetration 

_rich, level shades .. . full 
bloomy undertones and fin- 
ish true to shade. 


ma = 





rh Our nearest office will be ’ 


aor glad to discuss these colors Soe 
“ | with you and furnish any sam- 1 BR aSARN 


p ples and formulas you desire. 


GENERAL DYESTUFF CORPORATION 























1. G. Wentz, A. W. Peterson, J. C. Kaltenbacher, 
Seton Lea. Co. 

2. Julius G. Schnitzer, NPA; Stephen Palmer, 
R. L. Winans, A: C. Lawrence Lea. Co.; Walter 
Kramer, Eagle-Flagg Tanning Co. ; 
3. Jos. Kaltenbacher, Seton Lea. Co.; E. G. Smith, 
Albert Trostel & Sons; Louis B. Jackson, Cecil 
Lichtman, J. Lichtman & Sons. 

4, Paul E. Gardent, Jr., Garlin & Co., Inc.; Louis 
Cousins, Hunt-Rankin Lea. Co.; Harry Salloway 
and Bernard Singer, Korn Lea. Co. 

5. Ray Shaw and E. T. Martin, Winslow Bros. & 
Smith Co. . 

6. Harold Ross and Martin Barr, A. H. Ross Lea. 
Co. 

7. H. M. Thiele, Thiele Tanning Co.; Harold 
Goodspeed, A. C. Lawrence Lea. Co. 

8. Arthur Hamel, Hamel Lea. Co.; H. B. Fitzpat- 
rick, Burk Bros. 

9. Julius Schnitzer, NPA; George Hebb, Hebb. 
Lea. Co.; Guy T. Creese, Creese & Cook. 

10. Richard Flagg, Eagle-Flagg Tanning Corp.; 
Arnold Horween, Horween Lea. Co.; Olin West, 
Jr., General Shoe Corp. 

11. H. K. Dugdale, B. S. Holmes, Beadenkopf Lea. 
Co.; Wm. Merchant, A. C. Lawrence Lea. Co. 
12. Fred Atkinson, Fred C. Atkinson Co.; Jas. F. 
Penrose, Karl Hill, Dungan Hood & Co., Inc. 





In Setting Out Machines, too, Stehling’s 
“little things” add up to BIG results.... 


6 Stehling’s Hydraulic Double Roll Setting Out 
Machine is literally your machine . . . made to 
your specifications after Stehling engineers spent 
years analyzing your problems. It has heavier con- 
struction, heavier ball bearings for duty all around. 
Seven and one-half inch open position means easier 


operation — minimum working parts— minimum 
maintenance. Get the facts now about Stehling’s 
Double Roll Setting Out Machine—learn how 
Stehling’s “‘little things” add up to BIG results in 
economy of operation for you! 
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ALITTLE DEEPER DELVING 
INTO YOUR PROBLEMS 














OF IMPORTANT DETAILS | 
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A LITTLE BETTER 
SERVICE ON DELI VERY 











CHAS.H.STEHLING CO. 


1303 NORTH FOURTH ST., MILWAUKEE 12, WIS. 
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for 
TOUGHNESS 
in leathers 


Synthetic tanning agent Orotan TV produces 
high-quality, tough-grained leather of outstanding 
strength in less time. Finished leather is full 

and plump with a high degree of tannage. And 
excellent solubilizing, penetrating and bleaching 


qualities assure rapid, uniform tanning. 


A complete tan in itself, OROTAN is thoroughly 
compatible with vegetable tans, and may be used in 


blends to reduce sludging. 


Full technical information on Orotan TV is 


yours for the asking. 


CHEMICALS FR FOR INDUSTRY 








Onotan is a trade-mark, Reg. U.S. Pat. Off. = 


and in principal foreign countries 
COM PANY 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. 
Representatives in principal foreign countries 











Whether you make — 


or sell shoes 
consider these 


5 Steps 


Getler Edge 
Making ! 





Well-made edges are one of the im- 

portant details that improve shoe ap- 

pearance. Edges with a well-defined 

profile . . . edges that are smooth, G/C Edge Trimming Machine — Model 
Tol iT Molale MaldaMlamiolal-Wmdolaalo)(-taal al dal 

Smoother, highly accurate edge trimming at con- 


color and style of the upper. 
siderable time-savings over earlier equipment is 





The three machines shown each con- assured by this high-speed machine. It makes pos- 
tribute to better edge making. Each sible great accuracy while requiring less skill, as 
assures a higher level of machine proved in hundreds of installations. Freedom from 


performance. Each requires far less vibration is attained by improved design of the 


effort by the operator. Together they 
become a highly effective unit for the 


entire shaft assembly with superior bearings . . . 
better lubrication . . . frequency-changer motors 


steady production of attractive edges. and no reciprocating parts. 


For complete details, contact the near- 


est United branch office. 
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Sole Edge Inking Machine—Model A (6/C Twin Edge Setting Machine — Model F 


This machine offers for the first time superior 
mechanical inking of attached sole edges. The 
controlled ink flow results in more uniform inking 
and better finished edges. Results in greater clean- 
liness, too, with savings in the Bottoming, Treeing 
and Packing Rooms. Look for these advantages 
over hand work, particularly on women’s close edge 
styles where the machine makes possible substan- 


tially more volume. 





More Lustrous 7 ei 
ys 


This new machine is smoother 3 WAYS—in op- 
eration, in appearance and in the edge it produces. 
The iron makes 5600 strokes per minute—2200 
more than preceding models and the shorter stroke 
greatly reduces vibration. Sets better edges more 
rapidly and with minimum operator effort and fatigue. 
Has balancing system for quiet operation. Either side 
of the machine can be shut off when not in use, thus 


reducing wear, maintenance and power consumption. 
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1. Larry Jones, Ted Johnson and Irving fames Murray, Murray Leather Co.; 
Glass, Tanners’ Council. ~ ~ F. G. Moynahan, Leather and Shoes; 
2. James Donovan, F. C. Donovan Co.:; David Laub, Geo. Laub’s Sons. 

E. G. Smith, Albert Trostel & Sons. 4. A. J. Pilar, Jr., and J. O. Pilar, A. I. 
3. M. P. Pearson, Armour Leather Co.; & J. O. Pilar Co. 














THE COST OF CHECKING CREDITS 


Credit and collection overhead is just part of what it costs to 
protect capital tied up in receivables. 


Your losses on bad debts are extra. 


Then why carry receivables at all — if the problem is additional 
working capital? 


Why not Crompton Factoring? — the service that finances sales and brings spot 
cash for receivables as fast as goods are shipped. You have the liquidity so 
essential for top production or for building larger distribution. 


And Crompton eases the sales problem by taking over credits. We’re seasoned 
specialists, serving many markets. If there are credit losses, we’re liable — 


not you! 
The Kenan Teche 
CROMPTON-RICHMOND CO., INC. 


1071 Avenue of the Americas, New York 18, N. Y. 





LEATHER and SHOES March 17, 1951 





CALCO Dyes for Garment 
and Glove Grain Leathers 


Grain leather jackets and gloves, whether for military 
or civilian use, should maintain high standards. The 
selection of the proper dyes should be made to provide: 
1. Good fastness to light 
2. Non-bleeding in water and the finish 
8. Full, even shades on the grain 
4. Uniform penetration 
A group of Calco dyes which fully meet these require- 
ments to produce the required browns on calf, kid and 


goat skins is: 


CALCOFAST* BROWN FN 
CALCOFAST BROWN MF 
CALCOFAST OLIVE BROWN G 
CALCOFAST GRAY G 
CALCOCHROME* RED 650 


With this particular group of dyes you may feel assured 
that you are using dyes that will meet these needs. 


Your Calco representative is a trained and experienced 
leather colorist. He will be happy to demonstrate, in 
your own plant, the superior properties of these and 


other dyes in the complete Calco line—to your profit. 
*Trade-mark 


“alco>> 


AMERICAN Cyanamid COMPANY 


CALCO CHEMICAL DIVISION 

OYESTUFF DEPARTMENT 

BOUND BROOK. NEW JERSEY 

New York « Chicago * Boston * Philadelphia « Charlotte * Providence 


Leather articles courtesy of Rogers Peet Company 
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1. Arthur Carr, C. Roy Fischer, Felix Carr, 
Carr Lea. Co.; Harold Kaye, Herman Loewen- 
stein, Inc., and George Heitman. 

2. Awaiting the speaker. 

B. L. C. McKinley, International Shoe Co., and 
Theo. Tewksbury, Northwestern Lea. Co. 

4. Howard Lincoln and J. H. Pike, L. H. 
Lincoln & Sons, Inc. 

5. Richard and Arthur Loewengart, Loewen- 
gart & Co. 

6. M. J. Lenobel, Rapco Lea. Co.; Leonard 
Schaden, Eagle-Ottawa Lea. Co. 

7. Cardwell E. Belding, Leather and Shoes; 
George M. Blackwell, Pratt Bros. Co., Inc. 

3. Arthur J. Buckley and Geo. J. Robbins, 
Verza Tanning Co. 

9. L. J. Roversi, Jr., and L. J. Roversi, Sr., 
Tupman Thurlow Co., Inc. 

10. Geo. A. Hegner, Howes Lea. Co.; N. S. 


UcKay, American Hair & Felt Co. 
11. Ed Roseman, A. K. Goldman and Ralph 


Pleatman. 














At Ciba, product de- 
velopment and tech- 
nical services are di- 

. rected to provide a 
ontinuous CONTINUOUSLY 
advantageous 
source of supply for 
dyestuffs. 





To do this, Ciba re- 
search is always at 
work to bring about 

4 , OH IMPROVEMENTS in 
mpro vement | : “ our product line that 

; : ‘4 will, in turn, enable 

Kat our customers to im- 
prove their customer 
services. 





The BENEFITS of 
such integration of 
what we do with 
what you do make 


enefits Ciba dyestuffs a bas- 


ically reliable part 
of your production 
planning. 





We invite ALL users 
of dyestuffs in the 
leather industry to 
consult us on the 
selection of the most 
efficient coloring ma- 
terials for leather 
processing. 











CIBA COMPANY INC. 





627 GREENWICH STREET, NEW YORK 14, NY. 





Boston Chicago Charlotte 
Providence San Francisco Philadelphia 








REGISTRANTS 
(Continued from Page 24) 


M 


Mackay, James C., J. F. McElwain Co., Boston, Mass. 
Mahler, John G., F. W. & F. Carlisle Co., Saginaw, Mich. 
Mahoney, C. J., Alma Leather Co. Inc., Johnstown, N. Y. 
Mahoney, John F., Alma Leather Co. Inc., Johnstown, N. Y. 
Malis, S. S., Malis Leather Co., Philadelphia, Pa. 

Martin, E. Cc. Winslow Bros. & Smith, Norwood, Mass. 
Meakin, E. C., Haight & Co. Inc., Middleville, N. Y. 
Mealley, Geo. H., The Ohio Leather Co., New York, N. Y. 
Mercer, W. J., Bissell Leather Co., Salem, Mass. 

Meyers, V. E., Pfister & Vogel Tg. Co., Milwaukee, Wis. 
Milender, Charles, W. Milender & Sons, Boston, Mass. 
Milender, Louis, W. Milender & Sons, Boston, Mass. 
Miller, Frank H., G. Levor & Co. Inc., New York, N. Y. 
Miller, Robert J., Chicago Tanning Co., Chicago, 3 
Moller, A. M., Amdelta Leather Co., New York, N. 

Mudge, H. P., Donnell & Mudge, Inc., Salem, i 
Murray, James S., Murray Leather Co., Woburn, Mass. 
Myers, R. W., Drueding Bros. Co., Phila., Pa. 

McCauley, Jos. T., Allied Kid Co., Boston, Mass. 
McConnell, R. J., Burk Brothers, Phila., Pa. 

McCree, D. hig Lac kawanna Leather Co., Hackettstown, N. J. 
McKinley, International Shoe Co., St. Louis, Mo. 
McManus, Kohn F,, Benz Kid Co., Lynn, Mass. 

MeNamara, Thos. j., Tanners’ Council, New York, N. Y. 
McNeely, P. J., Allied Kid Co., Phila., Pa. 


N 


Nectow, S. N., A. C. Lawrence Leather Co., Boston, Mass. 
Nelson, B. C., Nelson Tanning Corp., San Antonio, Tex. 


Oo 


O'Brien, George E., Eagle-Ottawa Leather Co., Boston, Mass. 
O’Kelley, J. L., Robt. Scholze Tannery, Chattanooga, Tenn. 
Offrinca, Dick, -Hans Rees’ Sons, New York, N. Y 

Olson, F., Pfister & Vogel Tg. Co., Milwaukee, Wis. 

Oseland, Orrell, Tanners’ Council, New York, N. Y. 

Ossoff, Harry, United Tanners, Inc., Dover, N. H. 

Ossoff, Joseph A., Fred Rueping Lea. Co., Fond du Lac, Wis. 
Ossoff, Michael M., United Tanners, Inc., Dover, N. H. 


) 


Palmer, Stephen, A. C. Lawrence Lea. Co., Peabody, Mass. 
Pearson, M. P., Armour Leather Co., Boston, Mass. 

Peirce, Earl L., A. F. Gallun & Sons Corp., Milwaukee, Wis. 
Penrose, James F.. Dungan, Hood & Co. Inc., Phila., Pa. 
Poh, George E., Barrett & Co. Inc., Newark, N. | 

Pollet, Jack, M. Pollet & Sons, Inc., New York, N. Y. 
Pollet, Maurice, M. Pollet & Sons, Inc., New York, N. Y. 
Pope, R. L. Jr., Northwestern Leather Co., Boston, Mass. 
Powell, Walter S., Brown Shoe Co., St. Louis, Mo. 


R 


Radel, Frank J., Radel Leather Mfg. Pa Newark, N. Y. 
Rand, N. H., International Shoe Co., Louis, Mo. 

Rao, Mary S., Tanners’ Council, New York N. 

Rawson, Stanley E., The Ohio Leather Co., Girard, Ohio 
Regel, Edw. P., American Tanning Co., Chicago, Ill. 
Remis, Harry, Acme Leather Co., Peabody, Mass. 

Reynolds, R. J., Richard Young Co., Boston, Mass. 

Rhoads, John B., J. E. Rhoads & Sons, Wilmington, Del. 
Rhoads, Philip G., J. E. Rhoads & Sons, Wilmington, Del. 
Rice, Francis Y., American Hide & Lea. Co., Boston, Mass. 
Rice, Arthur V., A. C. Lawrence Leather Co., Peabody, Mass. 
Richards, R. H., International Shoe Co., St. Louis, Mo. 
Risteen, Donald E., Donnell & Mudge, Inc., Salem, Mass. 
Robbins, George J., Verza Tanning Co., Peabody, Mass. 
Rogers, A. A., Proctor Ellison Co., Boston, Mass. 

Roser, John H., Herman Roser & Sons Inc., Glastonbury, Conn. 
Ross, H. B., A. H. Ross & Sons Co., Chicago, Il. 

Rothschild, G. Alan, G. Levor & Co. Inc., Gloversville, N. Y. 
Rothschild, Samuel, G. Levor & Co, Inc., Gloversville, N. Y. 
Rueping, F. E., Fred Rueping Leather Co., Fond du Lac, Wis. 


Rueping, W. H., Fred Rueping Leather Co., Fond du Lac, Wis. 


Rulison, Fred, F. Rulison & Sons Inc., Johnstown, N. Y 
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Salloway, Harry, Korn Leather Co., Peabody, Mass. 
Sanderson, G. L., Virginia Oak Tannery, New York, N. Y. 
Schaden, Leonard, Eagle-Ottawa Lea, Co., Gd. ary Mich. 
Schifman, George, Schifman Leather Co., New York, N. Y 
Schoenberg, Andrew, Allied Kid Co., Phila., Pa. 

Schroeder, Walter, Fred Rueping Lea. Co., Fond du Lac, Wis. 
Schubert, Adolf, B. D. Eisendrath Tg. Co. Racine, Wis. 
Schueller, Otto, Leamex Corp., New York, 

Schwartz, A. Harold, N. J. Tanning Co. Teg Newark, N. J. 
Schweitzer, J., N. Breaner & Co. Inc., Boston, Mass. 

Scott, W. D., Blackhawk Tanners, Milwaukee, Wis. 

Severn, D. K., Van Tassel Leather Co., Norwich, Conn. 

Shaw, Malcolm, Hunt-Rankin Lea. Co., Lynnfield, Mass. 

Shaw, Raymond R., Winslow Bros. & Smith, Norwood, Mass. 
Shepard, Horace L., Jr., The Geo. A. Shepard & Sons, Bethel, Conn. 
Shepard, John B., The Geo. A. Shepard & Sons, Bethel, Conn, 
Shepard, Morton W., The Geo. A. Shepard & Sons, Bethel, Conn. 
Shepard Morton W., Jr., The Geo. A. Shepard & Sons, Bethel, Conn. 
Shotwell, E. Carle, Helburn Thompson Co., Salem, ‘Mass. 
Shuman, Robert S., N. Brezner & Co. Inc., Boston, Mass. 
Silversteen, Jos. ‘ Transylvania Tg. Co., Brevard, N. C. 
Simons, Benj., Allied Kid Co., Boston, Mass. 

Singer, Barney, Korn Leather Co., Peabody, Mass. 

Smith, Everett G., Albert Trostel & Sons, Milwaukee, Wis. 
Snider, Melvin M., Brezner Tanning Corp., Penacook, N. H. 
Sokol, Gustave, Colonial Tanning Co., Milwaukee, Wis. 
Sokolsky, Sol, Eastmor Lea. Trdg. Corp., Gloversville, N. Y. 
Somers, H. J., A. C. Lawrence ‘Lea. Co., Peabody, Mass. 

Spiro, J. N., As htabula Hide & Lea. Co., Ashtabula, Ohio 
Stafford, Harold E., Hoffman-Stafford Ts. Co., Chic ago, Ill. 
Steinberg, Ralph M., Cromwell Leather Co., New York, ™. Y. 
Steiner, M. Howard, Toxaway Tanning Co., New York, N. Y. 
Stern, Robert, Gutmann & Co., Chicago, Ill. 

Stewart, Harold I., Richard Young Co., Boston, Mass. 
Stewart, R. J., Leas & MeVitty Inc., Phila., Pa. 

Stiles, R. S., Pfister & Vogel Tg. Co., Milwaukee, Wis. 
Stout, F. Sturgis, John R. Evans & Co., St. Louis, Mo. 
Swedenborg, A. J., Raser Tanning Co., Ashtabula, Ohio 


Swedenborg, L. A., Raser Tanning Co., Ashtabula, Ohio 


T 


Taggart, D. B., J. W. & A. P. Howard Co., Corry, Pa. 
Tarbox, C. F., Pfister & Vogel Tg. Co., Milwaukee, Wis. 
Tewksbury, T. L., Northwestern Lea. Co., Boston, Mass. 
Thiele, M. O., Thiele Tanning Co., Milwaukee, Wis. 
Toochin, E., Toochin Tanning Co., Lynn, Mass. 


V 


Van Pelt, C. F., Fred Rueping Lea. Co., Fond du Lac, Wis. 
Vascellaro, Chas. J., Vascel Leather Co. Inc., New York, N. Y. 
Vickers, James J., Jr., Beggs & Cobb, Inc., Boston, Mass. 
Vitkin, I. E., Barrett & Co., Newark, N. J 


WwW 


Wales, Gilman O., Pfister & Vogel Tg. Co., Boston, Mass. 
Ward, H. J., Chas. S. Walton Co., Baltimore, Md. 

Weimar, M. C., Armour Leather Co., Chicago, Ill. 
Weinstein, Herbert, Wm. Greiner Company, Chicago, Il. 
Weinstein, Jerome, Wm. Greiner Company, Chicago, Il. 
Widen, R. J., R. J. Widen, North Adams, Mass. 

Wieman, J. E., Jr., Armour Leather Co., Sheboygan, Wis. 
Wilder, Harold, Wilder & Company, Chicago, Il. 

Wilson, C. David, Fred Rueping Lea. Co., Fond du Lac, Wis. 
Winans, R. L., A. C. Lawrence Leather Co., Peabody, Mass. 
Winding, R. C., Griess-Pfleger Tg. Co., Waukegan, Ill. 
Winslow, E. M., Benz Kid Company, Lynn, Mass. 

Wittman, Louis, Wittman-Moriarty Co. Inc., Phila., Pa. 
Wittman, J. P., Wittman-Moriarty Co. Inc., Phila., Pa. 


Y 


York,-V. Everett, Leon, Inc., Peabody, Mass. 
Young, Richard, Richard Young Co., New York, N. Y. 


Z 
Zeller, G. F., G. F. Zeller’s Sons, Inc., Buffalo, N. Y. 
Zeller, Edward, Jr., G. F. Zeller’s Sons Inc., Buffalo, N. Y. 


See Allied Group on Page 69 
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Once again, thanks to the tanning industry’s acceptance of the service and 
5 8 ) 

products of the American Extract Company, we have been forced to expand 

our facilities. In our latest enlargement, emphasis has been on research, 


production, and storage facilities. 


The tanning industry is now using more than five million pounds of 
_ American Extract products each month—ample evidence that this com- 
pany which has served the industry for more than half a century is still a 
top leader in the production of the kind of tanning materials that mean 


better leather. 


The technical staff of American Extract will welcome the opportunity to 


discuss your problems with you and will be happy to place at your disposal 





the knowledge and laboratory facilities which have solved similar prob- 


lems for so many tanners. 


Write American Extract Company today for more details about how we 


ANA edn BR AN BERR Aa CR 


can help you save time and money through the use of our highly developed 


and thoroughly tested products. 


Se em Rp rotons? 


» American 
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AMERICAN EXTRACT HAS EXPANDED 


In this modern plant your problems in tanning materials and procedure receive the expert attention of 


technicians who have made a life study of the tanner's methods. 





EXTRACT LABORATORY ENZYME LABORATORY RESEARCH LABORATORY 


Here is where complete analysis Again, every necessary piece of The development of new products 
of all tanning materials and ex- equipment for evaluation of en- and the study of old is conducted 
tracts is carried on. Every instru- zyme products and for special in this modern laboratory. An en- 
ment for scientific accuracy is investigations will be found here. tire tanning operation can be con- 
available here. ducted here in miniature. 


xtract Company 


Port Allegany, Pennsylvania 
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HERE THEY ARE! 


Special anti-friction bearings 
allow oscillating the cylinder 
through the cylinder bearings 
without handicapping accuracy 
or life expectancy. 

Can be equipped with either 
cylinder brush pick-off and con- 
veyor rods, returning the 
material to the operator; or with 
oscillating compressed air pipe 
and conveyor belt, discharging 
material to front or rear. 

One permanent exhaust duct 
easily exhausts dust from both 
hood and pan while machine is 
in operation. 

Guards completely cover all 
belts. 

Micrometer adjustment of the 
rubber roll for accuracy and 
duplication. 

Easy and quick adjustment of 
the pinch roll. 

Dynamic balanced cylinder and 
motor. 

Complete set of accessories. 
The Lightning Buffing and Shav- 
ing Machine will do a better 
job for you always. 





ou figure it...you 


? 
% 
Emmis 


CURTIN-HEBERT’S LIGHTNING 


BUFFING AND SHAVING MACHINE 
HAS THE FEATURES YOU ASKED FOR 


@ = Figure it from the time and labor saving standpoint—the 
Lightning Buffing and Shaving Machine will amaze you. 
Or, figure it from the standpoint of producing better leathers 
again, you'll agree with leading tanners that the Lightning 
is tops. If you want to figure it from the standpoint of sturdy 
construction that will give years and years of simple, trouble- 
free operation, the Lightning will step clear away from the 


field! 


Any way you figure it ... you save money when you join the 
growing ranks of Lightning Buffing and Shaving Machine 
users. And it isn’t too surprising when you consider that 
Curtin-Hebert in creating the Lightning incorporated those 
features which you asked for—features that speed up pro- 
duction, cut down labor, give you superior leathers—in short 
put your whole operation on a more efficient and therefore 
more profitable basis. 


Check the Lightning features on this page and then write for further information. 


CURTIN-HEBERT CO., INC. 


THE PIONEER 


BUILDERS OF 


WIDE FACE 
GLOVERSVILLE © NEW YORK 
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BUFFING MACHINES 
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Look for early shakeup in military foot- 
wear procurement program. Combination of circum- 
stances, particularly delay on hide and skin price ceilings 
and military’s bungling of procurement plans, have served 
to put Quartermaster on the spot. Reports that Army is 
buying work shoes at retail, spending $2.50 and up per pair 
more of taxpayers’ money, plus fact some recruits are forced 
to wear sneakers, bring situation to a head. 


Leather shortage is not Army’s fault al- 
though Washington officials have shown singular ignorance 
of fact shoe manufacturers must have leather to fill military 
footwear contracts. Tight leather supply would slow up 
filling of contracts—but most shoe manufacturers appear 
to have enough leather on hand to fill greater part of civilian 
orders. 


More to point is Quartermaster bungling 


on contracts and bids. Under negotiated bid system, 
officials have been placing shoe orders calling for deliveries 
beginning two months ago. This despite fact shoe manu- 
facturer ordinarily requires six-week period after placing 
of contract to begin deliveries. 


Army thas also been placing heavy orders 
without enough lasts to handle them. To correct 
latter situation, it has hurriedly called upon last makers 
to supply thousands of lasts in next 10 weeks, yet made no 
provision for last manufacturers to obtain badly-needed wood 
blocks. 


Blackout on details of quantity and prices 
in contract awards has also begun to backfire. 
“Security” angle was sheer camouflage. Principal reason 
given in confidence by Quartermaster was to prevent shoe 
manufacturers from “gouging” Army on prices. 


Military claimed publication of prices on 


bids and awards enabled shoe manufacturers to bid up prices 


above actual costs and profit margins. Price blackout and 
negotiated bids now have shoe on other foot, enable Army 
to squeeze manufacturer on prices. 
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Shoe manufacturers are now so completely 
confused by Quartermaster tactics that they are re- 
fusing many bid invitations. Manufacturers are not anxious 
to make offers without knowing what competitors are bid- 
ding, what prices rule on going contracts. This added to 
rawstock and leather squeeze and other factors have served 
to slow down entire footwear procurement program. 


Effect of “creeping paralysis” in industry 
due to complete stoppage of trading on hide market starkly 
evident in increasing number of unemployed tannery work- 
ers. Peabody-Salem-Danvers area in Massachusetts reports 
500 out of work, similar reports from other tanning centers. 
This is only immediate effect of rawstock shortage. Cut- 
backs caused by allocations will probably be relieved later 
when NPA gets program going. 


Hide shortage hit tanneries at time em- 
ployment prospects best in years. For example, hirings 
in leather and leather products factories during Jan. rose to 
54 per 1000 workers, an increase of 23 over Dec., 1950. 
Rate was even higher than national hiring average of 51 
per 1000 workers, led the entire non-durable goods field 
which averaged only 40 per 1000 during month. 


Following slight slump last Nov., weekly 
average wages for leather footwear workers resumed upward 
trend in Dec., according to latest Labor Department figures. 
Earnings rose to $43.87 in Dec. from $42.16 in Nov. and 
$42.76 in Oct. Work week, which fell from 36.7 hours 
in Oct. ro an even 36 hours in Nov., rose again to 37.4 hours 
average in Dec., indicating pay rate rising faster than work 
week. This is further indicated by hourly pay rate, which 
rose from $1.165 in Oct. to $1.171 in Nov. and $1.173 
in Dec. 

e ® 

British footwear exports to U. S. will be 
stepped up this year. This is word from Sir Cecil Weir, 
chairman of Britain’s Dollar Exports Board, when inter- 
viewed recently in London. Plan is part of drive to gain 
more dollar credits for Britain. Men’s and children’s shoes 
in particular will be pushed. 
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ARMY FOOTWEAR PROGRAM COLLAPSES 





PRICE DELAY SNAGS 
MILITARY SHOE ORDERS 


Army Reported Desperately 
Short Of Shoes 


Contract fumbling by military pro- 
curement agents and the Govern- 
ment’s protracted delay in setting 
definite hide and skin price ceilings 
have combined to place the Army in 
an embarrassing position — that of 
not being able to supply incoming 
recruits with enough shoes. 

Reports from induction centers this 
week had the Army resorting to wide- 
spread purchases of men’s work 
shoes at retail. Army officers were 
calling desperately on retail outlets 
and manufacturers’ instock depart- 
ments in a last minute effort to find 
shoes for new soldiers. 

At Fort Devens in’ Ayer, Masy., 
quartermaster officers were author- 
ized by Washington to buy some 
18,000 pairs of work shoes. Other 
camps have received corresponding 
authorizations, many of them for sub- 
stantially greater pairage. Several 
southern camps were reduced to the 
expediency of giving out sneakers to 
recruits because they could not buy 
enough shoes. 

Greater part of the blame is placed 
on failure of the Office of Price Sta- 
bilization to release new dollars and 
cents ceilings on domestic hides and 
skins, thereby enable tanners to fill 
failing stocks, turn out the leather 
needed by shoe manufacturers for 
military as well as civilian shoes. 


Army’s Planning Bad 


The Army, however, has contrib- 
uted to the bottleneck by its bad 
planning. For one thing, contracts 
are being awarded now calling for 
deliveries last Jan. and Feb. In ad- 
dition, the Army is short on lasts 
needed for these orders. Another 
strong factor is the Army’s appar- 
ent unwillingness to pay shoe and 
last manufacturers enough money on 
contracts to cover high replacement 
costs. 

Shoe manufacturers are finding 
that the Army is more concerned 
with recent increases in military 
shoe prices than in allowing manu- 
facturers to make up for rises in ma- 
terials costs. As a result, manufac- 
turers are shying away from military 
bids, preferring to concentrate on 
civilian output or wait until the Army 
raises its bids. 


a 





Meantime, the Army is scouring 
the country for shoes, using a good 
many more taxpayers’ dollars to pay 
the extra $2.50 or so dollars per pair 
in purchasing work shoes at retail. 


To add confusion to injury, the 
New York Quartermaster Procure- 
ment Agency announced this week that 
it intends to contract this month for all 
known footwear requirements through 
Sept., 1951. The program calls for 


3,234,220 pairs of combat boots, 
1,200,000 pairs of service shoes, and 
366,000 pairs of garrison oxfords. 
Bids have been asked for opening on 
March 16. 


Army Offers Mystery 


Where the Army expected to fill its 
bids was another story. Completely 
ignoring the acute leather shortage. 
the Quartermaster said it felt the 
present price ceiling exemption on 
military type shoes (until April 1) 
would facilitate contracting by manu- 


- facturers. 


At week’s end, it appeared that 
radical action and cooperation be- 
tween Government and_ military 
officials was needed quickly if the 
Army expected to shoe its future 


GI’s. 


NPA NAMES TWO 


Charles Floyd, well-known in the 
New England leather and shoe trade 
as manager of the Boston office of 
Fred Rueping Leather Co., this week 
joined the National Production Au- 
thority’s Leather Division as chief of 
the leather and raw materials section. 


Head of the heavy leather branch 
(including sole leather) of Floyd’s 
section is Clarence H. Fielder, former 
director of International Shoe Co. in 
St. Louis. 


William S. Milius, president of the 
former Milius Shoe Company of St. 
Louis, has been appointed chief of 
the shoe section. Milius, a veteran 
of the women’s shoe manufacturing 
industry, is a past president of the 
St. Louis Shoe Manufacturers’ Asso- 
ciation. 


The recent appointments leave two 
sections—conservation and statistics 
—of the Leather Division without 
permanent _ heads. Morton J. 
Schwarz, acting deputy to Julius G. 
Schnitzer, head of the entire Leather 
Division, is acting head of the sta- 
tistics section. 
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TANNERS FACE LARGE 
PRODUCTION CUTBACKS 


Layoffs Reported 
Over Nation 


Worker 


Government controls delays con- 
tinued to plague the hide and skin 
and leather industry this week. 

The failure of the Office of Price 
Stabilization to announce new hide 
and skin price ceilings by mid-week 
pushed the majority of the nation’s 
tanners deeper into the mire of pro- 
duction cutbacks. 

Sides, splits, kip and calf tanners 
throughout large tanning centers re- 
ported increasing slowdowns and 
worker layoffs as the rawstock “star- 
vation” squeeze tightened. Unable 
to replenish diminishing inventories 
despite receipt of allocations of Feb. 
hide and skin production over two 
weeks ago, tanners could do little 
else. 

In the Peabody, Salem, Danvers 
area of Massachusetts, local employ- 
ment offices reported between 400- 
500 leather workers seeking employ- 
ment. Last month, there was little 
if any unemployment as tanneries 
hummed along at full production. 

Daily “reports” that OPS would 
publish its new dollars and cents 
ceilings did little to ease the situation. 
Without rawstock to replenish stocks, 
most tanners were forced to wait until 
packers again put hides and skins on 
the market. 

In other New England sectors, 
throughout the East and Mid-West, 
the same story held true. A few 
large tanners still had ample stocks 
of hides or skins to carry them 
through a few more weeks; the ma- 
jority were going begging. The in- 
dustry was at a virtual standstill. 

Majority opinion held that the most 
important thing was to get trading in 
hide and skin and leather markets 
started again. Only definite raw- 
stock price ceilings could do this. 


~. Once hide allocations become worth 


the paper they are printed on, tan- 
ners figure inequities can be worked 
out at long range. 

In Massachusetts, a delegation 
from the International Fur and 
Leather Workers Union called on 
Gov. Dever seeking aid in boosting 
rawstock allocations for tanners in 
the state. The Governor promised to 
send his economic adviser to con- 
fer immediately with Washington 


officials. 
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NPA URGED TO 
ALLOCATE HORSEHIDES 


Group Asks Government Buy 
Foreign Hides 


Allocation of horsehides on an 
historical basis “to assure their equi- 
table distribution to the industry” 
was recommended by the Leather 
Advisory Committee meeting with 
NPA this past week in Washington. 

A three-man task committee was 
named to make further study and 
recommendations. They are Arthur 
R. Gebhardt of A. L. Gebhardt Co., 
Milwaukee, Wis.; Kurt Friend, of 
J. Greenebaum Tanning Co., of Chi- 
cago; and Fred Arnold, of Jones and 
Naudin Co., Gloversville, N. Y. 

The committee also urged upon 
NPA that the federal government 
purchase foreign hides and skins of 
all types, “to assure supplies of raw 
materials to fill both military and 
civilian leather needs.” 

The meeting originally had been 
scheduled to discuss whether various 
NPA orders were proving workable. 
The NPA announced at end of the 
meeting that the base-period estab- 
lished under M-35, allocating bovine 
hides, was “working out satisfac- 
torily.” 


Recommendation Made 

Industry representatives recom- 
mended that the same base period— 
calendar 1950—be employed if fur- 
ther allocation becomes necessary. 

The NPA official release on the 
meeting had this comment: 

“NPA said it is studying plans to 
confer with tanners of bovine upper 
leather to discuss means of increas- 
ing the output of military grade 
leathers, and the equitable and effi- 
cient sharing by tanners and other 
processers of military orders for 
such leather.” 

Presiding at the conference was 
Julius G. Schnitzer, head of the NPA 
leather section. 

In addition to the task force mem- 
bers, others present included: C. L. 
Heselton, of Armour Leather Co., 
Chicago; Jewett F. Neiley of 
Endicott-Johnson Corp., Endicott. 
N. Y.; F. Sturgis Stout, of John R. 
Evans & Co., Camden, N. J.; John 
Shantzle, of Howes Leather Co., Inc., 
Boston. 

David Laub, of George Laub’s 
Sons, Buffalo, N. Y.; Sol Nectow of 
A. C. Lawrence Leather Co., Pea- 
body, Mass.; R. J. Stewart of Leas & 
McVitty, Inc., Philadelphia; Fred R. 
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Becker, Ohio Leather Co., Girard, 
O.; Erhard Buettner of Pfister & 
Vogel Tanning Co., Milwaukee; 
Clayton Van Pelt, of Fred Rueping 
Leather Co., Inc., of Fond du Lac, 
Wis.; and Harold Connett, of Sur- 
pass Leather Co., Philadelphia. 


U. S. LEATHER MAY 
QUIT LEATHER FIELD 


Velsor Reports Company 
May Liquidate Tanneries 


Directors of United States Leather 
Co., New York, tanner of sole and 
belting leathers, aré “considering 
liquidating leather operations en- 
tirely,” A. Burch Velsor, president, 
stated this week at the company’s 
annual meeting. 

Velsor declined to comment fur- 
ther on his statement other than to 
add that liquidation of active tan- 
neries would be put to stockholders 
for approval first. 


Rumours Made 

The announcement followed closely 
upon trade reports that United States 
Leather ‘Co. was about to leave the 
leather manufacturing business and 
concentrate upon its interests in the 
natural gas and oil industry. 

Despite substantial losses from its 
leather operations during the past 
two fiscal years, the company earned 
$240,000 from its leather operations 
alone during the fiscal quarter ended 
Jan. 31, 1951, Velsor reported. Lack 
of hides due to the present pricing 
delay has forced the company to 
shut down three tanneries tempo- 
rarily. 

The Leidy Township, Pa., gas well, 
in which Keta Gas & Oil Co., a sub- 
sidiary of U. S. Leather, owns half 
interest, is earning approximately 
$30,000 monthly, John Fox, a direc- 
tor, reported. Drilling operations 
on another well will begin shortly 
and the company also has interests 
in other gas, oil and mineral opera- 
tions. 


AWARD HIP BOOTS 


The New York Quartermaster Pro- 
curement Office has announced 
awards on QM-30-280-51-NEG-230 
covering rubber hip boots to the fol- 
lowing three firms: Tyer Rubber Co., 
Andover, Mass.; United States Rub- 
ber Co., Naugatuck, Conn.; and Bris- 
tol Mfg. Co., Bristol, R. I. 
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HIDE EXCHANGE 
RE-OPENS TRADING 


Held At 
Highs 


Futures Ceilings 
November 


Trading in hide futures on the 
Commodity Exchange, Inc., New 
York, suspended since Jan. 29, was 
resumed on Monday, March 12, by 
vote of the board of governors. 

The board ruled that no bid, of- 
fers or transactions shall be recog- 
nized at a price exceeding the high- 
est price listed for a transaction in 
the Exchange during Nov., 1950. 
The latter date covers the base period 
to which hide prices were rolled back 
by Hide Ceiling Price Regulation 2. 

Highest price prevailing during 
Nov., 1950, on the “old” contract 
was 30.94 cents. On the “new” con- 
tract, it was 29.75 cents. 

Trading in March “old” contracts 
and April “new” contracts is limited 
to the liquidation of open contracts. 

The ruling imposing a_ two-cent 
limitation on price fluctuation was 
suspended on March 12, the first day 
of trading, but was declared effective 
thereafter. 

Trading period on March, 1951, 
contracts is extended to and includ- 
ing March 12. 

The board also ruled that specific 
ceiling prices on packer butt 
branded steers, when and if issued 
by OPS, will serve as ceilings on all 
“old” contract trading while the 
same applies to a definite packer 
Colorado steers ceiling on all “new” 
contract trading. 


NEW ENGLAND SHOE 
OUTPUT UP 2.5% 


In 1950, New England produced 
157,216,000 pairs of shoes valued at 
$530,773,000, and accounted for 32 
percent of total U. S. shoe output. 
This constituted a rise of 2.5 percent 
over 1949 production for New Eng- 
land’s three shoe-producing states— 
Mass., Maine and N. H.—and a rise 
of 1.6 percent for New England’s 
share of the nation’s total. 

Massachusetts produced 82,951,000 
pairs, a drop of one percent from the 
previous year, with shipments valued 
at $292,192,000 for 1950. Maine 
showed a 10 percent increase over 
1949, with output of 31,179,000 pairs 
valued at $100,268,000. New Hamp- 
shire’s output increased three per- 
cent, amounting to 39,101,000 pairs 
valued at $131,973,000, 








1950 HIDE AND SKIN IMPORTS 
SHOW SUBSTANTIAL INCREASES 


Final figures on imports of hides 
and skins during the 12 months of 
1950 show the U. S. in a substantially 
improved import position over 1949, 
according to latest Tanners’ Council 
figures. 

A continuing high level of imports 
during Dec., 1950, brought cattle 
hide imports to a grand total of 
3,344,000 hides of which 197,000 we 
re-exported. Exports of domestic 
hides for the year totaled 403,000. 
This compares to exports of 1,103,000 
imports of 949,000 and-re-exports of 
82,000 hides in 1949. 


Total calf and kip imports in 1950 
totaled 3,252,000 skins ‘against 
407,000 skins in the previous year. 
Imports in 1949 amounted to 996,000 
with exports of 949,000 skins. 

Total goatskin imports for 1950 
reached 41,841,000 skins against 
36,158,000 skins the year before. 
Pickled sheep skin imports reached 
21,247,000 in 1950 against imports 
totaling 15,399,000 in 1949, Fol- 
lowing are comparative 1949-1950 
figures for leather and rawstock im- 
ports and exports. 





HIDE, SKIN, LEATHER IMPORTS-EXPORTS: 1949-1950 





EXPORTS 


Dec. Dec. 
Unit 1950 1949 
Pounds 53 25 
Pounds 3 2 
Sq. Ft. 2,847 3,791 
Sq.Ft. 356 642 
Sq.Ft. 547 . 242 
Sq.Ft. 20 82 
Sq.Ft. 13 77 


Belting 

Upper 

Lining 

Glove, Garment 
Bag, Case 
Upholstery .. . 
RAWSTOCK 
Cattlehid 
Calf and 
Goat and Kid 
Cabrettas 
Shearlings 
Pickled Sheep 
Wooled Skins 


Hides 40 
Skins 
Skins 
Skins 
Skins 
Skins 


58 
Skins 63 41 
59 


66 


New York Shoe Men Name 
1951 Officers 

Edward G. Wolf of M. Wolf & Sons 
was elected president of the Shoe 
Manufacturers Board of Trade of 
New York, Inc., at the organization’s 
annual meeting held recently in New 
York. 

The Board is composed by nearly 
all the ladies’ shoe manufacturers 
located in the New York area who 
make ladies’ fashion quality foot- 
wear. Almost 50 years old, it is 
among the oldest shoe manufacturing 
groups in the country. 

Other officers elected include Mor- 
oa Grossman of Grossman’s Shoes, 
ne., chairman.of the board; Charles 
Fox, Zuckerman. & Fox, vice presi- 
dent; Frank Mazza, Robern Shoe, 
2nd vice president; John L. Jerro, 


30,224 46,140 
4,833 10,002 364 189° 
“45052 


IMPORTS 

Total Year Dec. Dec. Total Year 
1950 1949 1950 1949 1950 1949 
488 1,467 312 215 4,516 1,185 
29 38 123 78 998 478 
1,116 425 12,691 5,219 
3,274 1,040 
3,453 465 569 4,418 3,776 
513 803 101 47 897 294 
355 953 77 71 395 123 


403 1,103 272 172 3,344 949 
407 949 += 187. «110 -3,252 «(996 
2,999 3,041 41,841 36,158 

325. 530 4,001 4,289 

48 263 2,436 1,777 

943 507 21,247 15,399 

117 164 1,950 1,488 





Jerro Bros., treasurer; Preston Beyer, 
Mel Preston Shoe Co., assistant treas- 
urer; and Ralph Abrams, Palizzio, 
Inc., secretary. 

Directors are Jerome Altschul of 
Julius Altschul; David S. Cohen of 
M. Cohen & Sons; Monroe Geller of 
Andrew: Geller Shoe Mfg. Co.: Sid 
Sandler of Beleganti, Inc.; Frank 
Cardone of Cardone & Baker; How- 
ard Fox of Fox Shoe Mfg. Co.; John 
Marino of Marino & Son Shoe Corp.: 
and Joseph Zaher. of Everite Foot- 
wear. 


NAVY AWARDS HANDBAGS 

The Navy Purchasing Office in New 
York City has announced award of 
10,500 women’s black calf handbags 
to Warren Leather Goods Co., 
Worcester. Total award amounts to 


96,100. 


UNITED SHOE TRIAL 
RECESSED TO APRIL 17 

Trial of the Justice Department’s 
anti-trust suit against United Shoe 
Machinery Corp. has been recessed 
until April 17 by Judge Charles E. 
Wyzanski, Jr., of U. S. District Court, 
Boston. The Government is charging 
USMC with monopoly in the shoe 
machinery field. 

Judge Wyzanski, a member of the 
Committee on Experts on the Appli- 
cation of Conventions of the Inter- 
national Labor Organization, is pres- 
ently attending the group’s annual 
meeting in Geneva, Switzerland. 

Defense witnesses called to the 
stand immediately before adjourn- 
ment last week were Wilson Palmer, 
a vice-president of United, and Clif- 
ford Roberts, vice-president and 
head of the research division. 

Palmer, who is general superin- 
tendent of the Beverly, Mass., plant, 
told Judge Wyzanski that although 
many different complex machines 
must be made for the shoe manufac- 
turing industry, production of each 
type machine is necessarily limited. 
This amounts to a great deal of tool- 
ing up and requires a wide range of 
machine tools and equipment, he 
added. 

The USMC official said that United 
could not use mass production meth- 
ods, unlike many manufacturers of 
machines and other mechanical pro- 
ducts. He also testified on methods 
used by United in setting prices on 
its machine parts. 

Roberts described research dens 
by the company in attempting to. re- 
duce the number of lasts needed in 
a shoe production run. He also told 
of long-term research aimed at im- 
proving shoe fit. 


AMEND CUT SOLE ORDER 


The National Production Authority 
has announced that NPA order M-34 
has been amended to permit sale of 
wholestock through intermediaries to 
sole cutters. The order originally 
required producers and collectors to 
sell directly to cutters. 

The amendment, issued to prevent 
hardship to wholesalers and dealers. 
allows the latter to buy wholestock as 
long as it is sold to cutters exclu- 
sively. 








GER FEL 


For long life and best all-round results 
specify KENWOOD WRINGER FELTS 
ER your: Stehling Continuous aa Leather Wringing Machine 
MS! Combination Putting Out and Leather Wringer + Quirin Wringer 


F. C. HUYCK & SONS * KENWOOD MILLS « RENSSELAER. N. Y. 
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SHOE CHAIN SALES 
SHOW GAIN FOR ‘51 


Five Major Chains Report 
Sales Up 11% 


Sales of the five leading shoe chains 
show an average gain of 11 percent 
for the first two months of 1951 over 
the 1950 period, according to latest 
available reports. The gain is fig- 
* ured on dollar rather than pairage 
sales, 

Largest gains for the period were 
made by G. R. Kinney Co., which 
showed an increase of 20 percent; 
Miles Shoe Corp., up 19.4 percent; 
and A. S. Beck Shoe Corp., up 16.7 
percent. . Melville Shoe Corp. in- 
creased dollar sales by 4.5 percent 


and Edison Bros. Shoe Stores, Inc., 
rose 8.4 percent, dollar wise. 

For Feb., 1951, alone, Kinney 
registered a gain of 16 percent in 
dollar sales over Feb., 1950. Beck 
was next with a gain of 12 percent 
while Miles increased sales by- 8.7 
percent and Edison sales rose 2.8 per- 
cent. Melville showed the only de- 
cline—a loss of 3.7 percent for the 
month, 

Although combined dollar sales of 
all five chains rose some $2,859,000 
for the first two months over last 
year, much of this gain was attributed 
to the higher shoe prices now in 
effect. Although pairage sales fig- 
ures are not available, they do not 
fully reflect the gain in dollar figures. 
Following are comparative dollar 
sales figures: 





CHAIN STORE 


SHOE SALES 





. Feb. Feb. 
Stores 1951 1950 
(000) (000) 
$1,973 $1,702 
Melville 3,817 3,962 
Edison 4,307 4,190 
Beck ‘a 2,711 2,421 
Miles ...... 1,153 1,061 


Kinney 


%o Year to Date Year to Date % 

Change 1951 1950 Change 
(000) (000) 

+16 $3,866 $3,219 +20 
is 7,810 7,474 + 4.5 
+ 2.8 8,867 8,178 + 8.4 
+12 5,597 4,794 +16.7 
+ 8.7 2,547 2,133 +19.4 





Announce 1950 Plant Safety 
Contest Winners 


The National Safety Council, Chi- 
cago, has announced award winners 
in the 1950 plant safety contest con- 
ducted among leather and shoe manu- 
facturers. Awards were given in sole 
leather tanning, tanneries, and man- 
ufacturers of shoes and other leather 
products. 

Of the 51 contestants which started 
the contest in April, 1950, the 46 fin- 
ishing reported a total’-exposure of 
more than 26 million man-hours and 
a total of 187 injuries. Final aver- 
age frequency rate for all contestants 
was 7.67 or three percent below the 
cumulative rate when the contest 
began. 

Eighteen contestants completed the 
contest without a reportable injury 
while only two reported a below 
minimum exposure. First place 
winner will receive a trophy while 
winners of second, third and special 
awards will receive certificates from 
the Safety Council. 

Sharing top honors in Division 1 
(sole leather tanners) with a fre- 
quency rate of .00 over the 12 months 
were the Noven Tannery of Armour 
Leather Co., and the Damascus, Paw 
Paw and Iron Gate Tanneries of Key- 
stone Tanning & Glue Co. 

In Division II (all tanneries), 
Allied Kid Co.’s Wilmington, Del., 
plant and Keystone Tanning & Glue 
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Co.’s cut sole plant were at the head 
of the list. In third place was the 
Newberry Cut Sole plant of Armour 
Leather Co. 

General Shoe Corp., Nashville, 
Tenn., took all places in Division III 
(shoe and leather products manufac- 
turers). Its plants at McMinnville, 
Cowan, Frankfort and Lawrenceville 
shared lead honors with a .00 fre- 
quency rate in Group A while the 
Hohenwald, Atlanta, West Nashville, 
Danville, Carrollton and Sole Casing 
plants repeated with .00 frequencies 
in Group B. 

General Shoe’s Murfreesboro and 
General Wax plants were awarded 
éertificates of achievement in Group 
B as units with perfect records over 
fewer than 6000 man-hours of ex- 
posure but possessing records of 
72,000 or more. injury-free man- 
hours of exposure since the date of 
last reportable injury. 


AWARD SPORTING GOODS 

The Chicago Quartermaster Depot 
has announced the following awards 
on leather sporting equipment (base- 
balls, basketballs, footballs, gloves of 
various types, boxing bags, etc.): 
18,368 each for $50,250 to Sports 


Products, Inc., Cincinnati, O.; 17,392 * 


each for $49,727 to Wilson Athletic 
Goods, Chicago; 15,561 each for 
$45,079 to A. G. Spaulding & Bros.; 
and 10,000 softballs at $46,532 to 
Wilson Athletic Goods. 
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Hide Exports Still Under 
Price Ceilings 


The Office of Price Administration 
took another step this week in the 
direction of clarifying price controls 
on hide exports. It rules that hide 
export contracts made before Feb. 2 
are not exempt from price ceilings. 

The new OPS ruling was aimed at 
settling controversy arising from 
Supplementary Regulation No. 9 
issued March 3 to the General Ceil- 
ing Price Regulation. The regula- 
tion allows exporters to fulfill original 
terms of contract made before Feb. 2 
when based on written orders made 
before Jan. 26. ; 

In its clarifying ruling, OPS said 
this exemption from general ceiling 
prices does not apply to contracts for 
commodities such as hides and skins 
which are covered by special or 
“tailored” ceiling regulations. 

The export contract exemption ap- 
plies only to goods covered by the 
G.C.P.R., said OPS officials. Hides 
and skins are not subject to G.C.P.R. 


Canada Warehouse Plan - 
Now Ready 


The Canadian warehouse scheme 
under which British-made leathers 
and leather goods will be warehoused 
in Canada is now ready for opera- 
tion, the Leather, Footwear and 
Allied Industries Export Corp. of 
England announced. 

The scheme, operated by a sub- 
sidiary known as British Leather In- 
dustries, Ltd., provides special serv- 
ices for British manufacturers ex- 
porting leather and leather goods to 
Canada. Goods are first consigned 
to British Leather Industries, Ltd., 
which places them in a bonded ware- 
house before re-shipping. The serv- 
ice company pays import duties and 
other charges and later invoices 
them to the customer. 

Services apply to warehousing only 
and do not include selling of stored 
goods. The plan itself is non-profit. 


New Zealand Pickled Pelts 
Decline In 1950 


Shipments of New Zealand pickled 
sheepskin pelts to principal users in 
the nine months ended Sept. 30, 1950, 
showed a decline compared with the 
comparable 1949 period, according 
to a statement by E. S. Ward & Co. 

The decline is expected to continue 
over the greater part of 1951. For 
one thing, sparing wool prices have 
led sheep raisers to hold on to their 
old ewes in hopes of getting another 
lamb from them. In addition, New 
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Zealand tanners will probably need 
approximately 75,000 dozen sheep 
pelts of which 30,000 dozen will come 
from South Island brands—the latter 
figure fully 50 percent of South 
Island production. 

Shipments of New Zealand pickled 
pelts to the U. S. in the nine months 
ended Sept. 30, 1950, totaled 821,000 
dozen lambs, 146,000 dozen sheep, 
and 6,600 dozen fleshes and grains. 

Killings from Oct. 1 to Dec. 30, 
1950, totaled 4,830 dozen sheep and 
128,250 dozen lambs against 14,250 
dozen sheep and 160,400 dozen lambs 
in the comparable 1949 period. 


Two Firms Share Women's 
Overshoes Award 
Awards on QM-30-280-51-NEG- 


224 covering women’s high-laced 
fastening, rubber overshoes have 
been announced by the Army for 
Bristol Mfg. Corp., Bristol, R. I., and 
United States Rubber Co., Nauga- 
tuck, Conn. No quantities or prices 
were disclosed. 


Stern Can Celebrates 50th 
Milestone 


Stern Can Co., Boston, is celebrat- 
ing its 50th year in the can-manufac- 
turing business this year. A pioneer 
in the field, the company was founded 
in 1901 by Hyman Stern, generally 
regarded as dean of New England 
can makers. 


The elder Stern moved the can 
company to its present quarters in 
South Boston in 1924. Shortly there- 
after, his sons David, Harold S., and 
Solomon joined him in operation of 
the business. Recently, Stuart L. 
Stern, grandson of Hyman Stern and 
son of David Stern, brought the third 
generation of the Stern family into 
the business. 


Today, the company enjoys a solid 
reputation for quality and service 
throughout the industry. Its prod- 
ucts are widely used by suppliers 
of finishes and lacquers to the tan- 
ning and shoe industry. 





SHOE PRODUCTION 


ANALYZED: 1950-1949 





Kind of footwear 
(000 omitted) 


SHOES AND SLIPPERS, TOTAL 
SHOES, SANDALS, AND PLAYSHOES, 
TOTAL 
Men’s, total 
Dress 
Work 
Sandals and playshoes 
Youths’ and boys’, total 
Dress 
Work 
Sandals and playshoes 
Women’s, total 
Dress 
Work 
Sandals and playshoes 
Misses’, total 
Dress and work 
Sandals and playshoes 
Children’s, total 
Dress 
Sandals and playshoes 
Infants’ 
Babies’ 
ATHLETIC SHOES, TOTAL 
Men’s 
Youths’ and boys’ 
Women’s 
Other 


SLIPPERS FOR HOUSEWEAR, TOTAL 


Men’s 
Youths’ and boys’ 
Women’s 
Misses’ 
Children’s 
Infants’ and babies’ 
ALL OTHER FOOTWEAR 


*Revised. 
‘Includes a small quantity of ‘Other footwear.” 
*Included with “All other footwear.” 
“Includes a small quantity of “Athletic shoes.” 
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Cumulative totals 
Jan.-Dec.* 
Production 1950 
Dec. Nov. Dec. (prelim- 
1950 1950* 1949 inary) 1949 
35,962 38,236 35,593 490,915 473,005 


32,640 
8,220 


32,285 
8,623 


31,147 432,280 412,615 
8,076 102,079 97,769 
5,835 6,222 5,744 74,788 70,862 
2,314 2,341 2,258 26,286 25,955 
71 60 74 ~=1,005 952 
1,195 1,317 1,289 16,518 16,869 
1,114 1,219 1,204 15,405 15,543 
76 96 64 1,045 1,131 

5 2 "21 68 195 
15,330 14,784 14,050 218,113 207,241 
10,821 10,867 9,822 149,379 138,728 
198 197 255 3,009 3,193 
4,311 3,720 3,973 65,725 65,320 
2,537 2,395 =2,271 «31,057 29,228 
2,115 2,061 2,157 26,381 25,349 
422 334 114 4,676 3,879 
2,324 2,206 2,267 27,890 25,717 
2,024 1,975 2,005 24,045 22,264 
300 231 262 3,845 = 3,453 
2,020 1,941 2,086 23,533 22,552 
1,014 1,019 1,108 13,090 13,239 
273 316 232 3,615 = 3,193 
201 206 144 2,563 2,190 
12 21 13 150 151 
59 87 75 869 852 

1 2 (?) 33 (’) 
2,866 5,362 3,998 51,597 54,376 
742 = «1,320 993 12,385 12,864 
46 87 35 786 689 
1,506 2,817 2,006 27,919 29,256 
164 316 190 2,844 892,765 
284 537 511 5,245 5,797 
124 285 263 2,418 3,005 
183 273 *216 «=. 3,423 *2,821 
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MILITARY BIDS 
AND AWARDS 





Gloves 

March 22, 1951—Proposal RFP 
51-385 offered by Wright Patterson 
Air Force Base at Dayton, O., cover- 
ing 63,920 pairs of horsehide glove 
shells, specification MIL-G-822A, and 
42,054 pairs of unlined leather flying 
gloves, Type B-3A, in accordance 
with specification 3176-C, and 16,836 
pairs intermediate flying gloves, 
specification AN-G-29 calling for 
cabretta leather in accordance with 
specification AN-L-36, Class A. 


AWARD ARMY LASTS 

The New York Quartermaster Pro- 
curement Agency has announced 
contract awards to 14 manufacturers 
on QM-30-280-51-NEG-346 covering 
Munson hinge lasts for welt service 
shoes, M-1949 (solid block). 

Under the Army’s new “security” 
blackout on procurement informa- 
tion, the award did not list prices or 
pairage. Following were the com- 
panies winning awards: 

Jones & Vining, Inc., Brockton, 
Mass.; Arnold Bros. Co., East Wey- 
mouth, Mass.; F. W. Stuart Co., 
Inc., Beverly, Mass.; D. & W. Last 
Corp., North Revere, Mass.; Lynn 
Last Co., Lynn, Mass.; McNichol & 
Taylor Corp., Saugus, Mass.; Vulcan 
Corp., Cincinnati, O.; Morton Last 
Co.. Cincinnati, O.; Woodard & 
Wright Last Co., East Bridgewater, 
Mass.; United Last Co., Boston, 
Mass.; Mississippi Valley Last Co., 
St. Louis, Mo.; Leader Last Co., Inc., 
Beverly. Mass.; Sterling Last Corp., 
New York City; and George E. 
Belcher Co., Stoughton, Mass. 


Announce Glove Awards 
To Five Firms 

The Chicago Quartermaster Depot 
has announced awards on a total of 
300,000 pairs of gloves, shell, leather, 
to the following firms: 26,000 pairs 
at $64,090 to Leather Products, Inc., 
Boston, Mass.; 80,000 pairs at 
$196,560, Northwest Glove Co., 
Winona, Minn.; 108,000 pairs at 
$280,800 to Pulaski Mfg. Co., Pu- 
laski, Wis.: 36,000 pairs at $89,040 
to Ross Glove Co., Sheboygan, Wis.; 
and 50,000 pairs at $130,000 to 
Fabry Glove Co., Green Bay, Wis. 


Three Firms Win Rubber 
Boot Awards 


Hood Rubber Co., Watertown, 
Mass.:; Converse Rubber Co., Malden, 
Mass.: and United States Rubber Co., 
Naugatuck, Conn., have been awarded 
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Army contracts by the New York 
Quartermaster Procurement Office to 
mauufacture an unspecified number 
of short, heavy, knee, rubber boots 
under QM-30-280-51-NEG-229. No 


prices were listed. 


AWARD FLYING GLOVES 


Air Material Command, Dayton, 
O., has announced award of flying 
gloves, cl-13A, to the following: Illi- 
nois Glove Co., Champion, IIl., $247,- 
200; Alma Knitting Mills, Glovers- 
ville, N. Y., $49,500; Midwest Glove 
Corp., Chicago, $53,550; J. M. Rubin 
& Sons, Gloversville, $44,008; and 
Gates-Mills, Inc., Johnstown, N. Y., 
$53,550. 


Rigging Leather Awarded 
To A. C. Lawrence 
The Aviation Supply Office in 
Philadelphia has announced award 
of 25,000 lbs. of rigging leather, full 
grain cattlehides, natural color, to 
A. C. Lawrence Leather Co., Pea- 
body, Mass. Value of the award is 
listed at $42,793.30. . 


ARMY AWARDS OXFORDS 


The Army has announced award of 
a contract on QM-30-280-51-NEG-153 
covering tan low quarter shoes to 
Endicott-Johnson Corp., Endicott, 
N. Y. No further details were given 
by the New York Quartermaster Pro- 
curement Office. 
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Branches and direct 
connections in the principal 
markets throughout 
the world. 


Sewing the Industry Since 1857 
JOHN ANDRESEN & CO., INC. 


ANDRESEN BUILDING « 8 EAST 36th St. » NEW YORK 16, N. Y. 


Cable Address: ANDRESEN—New York 
BOSTON OFFICE 10 HIGH STREET @ CHICAGO OFFICE 130 NO. WELLS ST. 
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PRATT SETS LECTURES 

Pratt Institute School of Leather 
and Tanning Technology announces 
a new comprehensive lecture and 
demonstration program to run con- 
currently from Feb. through April on 
the coloring and fatliquoring of vari- 
ous leathers. 

The program has been arranged by 
Ray Hirsch of Geigy Co., chairman 
of Pratt’s Coloring Committee, and 
B. A. Schiller of Nopco Chemical 
Co., chairman of the Fatliquoring 
Committee. 

Schiller will continue as chairman 
of the Fatliquoring Committee dur- 
ing 1951 and 1952 while John W. 
Pfeiffer of Calco Chemical Division, 
American Cyanamid Co., has been 
appointed chairman for 1952 of the 
Coloring Committee with E. F. Goss 
of Sandoz Chemical Works as chair- 
man-elect. 

Both committees are cooperating 
with the school in compiling a list of 
tanning chemical specialties. The 
Coloring Committee is arranging for 
the acquisition of an alphabetical 
listing of American-made dyestuffs 
as supplementary material. 





NUMBER ONE HEEL 

A New York shoe repairer’s win- 
dow recently displayed an adver- 
tisement for a nationally known 
brand of rubber heels in which a 
beautiful girl is pictured as say- 
ing: “I’m in love with America’s 
Number One Heel.” Underneath, 
in a feminine hand, someone had 
written: “Too bad. I married 
him.” 

The original phrase, “America’s 
Number One Heel,” is generally 
credited to Earl Bunting, perma- 
nent director of the National As- 
sociation of Manufacturers and 
former president of O’Sullivan 
Rubber Co. Bunting jokingly ap- 
plied the term to ex-OPA head 
Leon Henderson when the latter 
launched upon a series of radio 
newscasts sponsored by O’Sullivan 
shortly after World War II. 














Leather Union Leader Hails 
Foster Birthday 


Among the many greetings sent 
William Z. Foster, nominal head of 
the Communist Party in the U. S., on 
his 70th birthday was a wire from 
Abe Feinglass, regional Midwest 
manager of International Fur and 
Leather Workers Union. 

Feinglass, long a leader of the 
Communist-dominated leather union, 
wired. Foster that “We of Chicago 
are grateful that many years of your 
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life were spent in our community en- 
riching the militant tradition of our 
labor movement . . .” 

Foster was originally one of 12 
Communist Party leaders scheduled 
to be tried on charges of attempting 
to overthrow the U. S. government 
by violence. He was excused from 
trial because of ill health. 


AWARD WELDERS' GLOVES 

The Philadelphia Aviation Supply 
Office has announced award of 
11,000 pairs of gas welders’ gaunt- 
lets, leather, five finger style. to the 
Olympic Glove Co., New York. The 
award is valued at $27,105. 





® Dan Lewis, Inc., Haverhill man- 
ufacturer of cork platforms, reports 
that the company anticipates putting 
new “Homasote” shoe products on 
the market in the near future. Prod- 
ucts are now in the testing stage. The 
company did an excellent business at 
the recent Allied Products Show. 

®@ Wright-Batchelder Corp., Bos- 
ton, has available a new triple pre- 
stitched welting, available in a vari- 
ety of colors, which is becoming ex- 
tremely popular in men’s and young 
men’s shoes. The company reports 


its welting sales have more than 
doubled in the past year. 
(More News on Page 80) 





het Stronger, Cleaner Leathers 
With these HOOKER Sharpeners 


Hooker Sharpeners give you precise control of the alkalinity and 
sulfidity of unhairing solutions. This means better yields of uni- 
form high quality leather, plus savings on beamshop operations. 


SODIUM SULFIDE—Na.S 
Mol. Wt... .... 78.1 
M.P.... 100°C 


Light buff colored solid in flake form. 
Rapidly soluble in water; slightly 
soluble in alcohol; insoluble in ether. 
Also available in solid form. 


ANALYSIS 


NaS ..+. 60 to 62% : 


1.5% Max. 
2.0% Max. 
8 ppm Max 
1 ppm Max. 

35% Min. 


NaCl... 

Other Na Salts 

Spe Pea ir ees 
Cu, Ni, Cr, Mn, Pb.. 
Water of crystallization 


SHIPPING CONTAINERS 
Steel drums... . 90 and 350 lbs. net 





SODIUM SULFHYDRATE—NaSH 


(sodium hydrosulfide) 


Light lemon colored solid in flake 
form. Completely and rapidly solu- 
ble in water, alcohol and ether. 


ANALYSIS 


0.4% Max. 
5 ppm Max, 
Cu, Ni, Cr, Mn, Pb... 1 ppm Max. 
Water of crystallization 28 to 26% 
SHIPPING CONTAINERS 
Lacquer-lined 
steel drums... . 90 and 350 Ibs. net 


Hooker is known as a dependable supplier of Caustic Soda, 
Sodium Sulfide and Sodium Sulfhydrate for tanners. For a 
detailed discussion of the use of these Hooker Chemicals in the 
leather industry, write on your company letterhead for Hooker 
Bulletins Nos. 500, ‘‘Hooker Sodium Sulfhydrate” and 503, 
“Studies in Unhairing”’ by E. R. Theis and M. O. Ricker. 


HOOKER 
ELECTROCHEMICAL 
COMPANY 


HoOKER 





1 Union St., Niagara Falls, N. Y. 
New York, N. Y. 
Takoma, Wash. 


Sodium Tetrasulfide 
Muriatic Acid 


Chlorine 
Caustic Soda 


Wilmington, Calif. 


Sodium Sulfide 
Paradichlorobenzene 


CHEMICALS 
® 1 
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BLACKHAWK 


COW AND HORSE 


SPLITS 


In All Colors 
FOR 


WELDERS' EQUIPMENT 
SHOE GUSSETS 
WORK GLOVES 

SOFT SOLE 





2171 S. FIRST ST. 
MILWAUKEE 7, WISCONSIN 











Since 1888 


Specialty Leathers 
Side — Horse 
Well known Tannages 
Lat, 4286 3 
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and the popular 


A.H. Ross & Sons Co 


Chicago 22, Illinois 


TANNERS MARK TIME AS 
LEATHER TRADING LAGS 


Government Stalling On Hide Ceilings Keeps Sales 
At Minimum 


The nation’s tanners continued 
their tight rope walking act this 
week while awaiting momentary an- 
nouncement that the Office of Price 
Stabilization had finally got around 
to releasing new domestic hide and 
skin price ceilings. 

Without these ceilings, tanners re- 
mained powerless to resume trading. 
The situation appeared an open and 
shut case to all except OPS officials 
who were unaccountably stalled on 
the hide pricing schedules. Until the 
Government took action, packers 
would refuse to open sales and ship- 
ments on Feb. hides and skins. 

Tanners generally felt that disap- 
pointments in individual hide and 
skin allocations were secondary at 
the moment. What the industry 
needed first was rawstock ceilings 
which would enable tanners to fill 


“their allocations, now hardly worth 


the paper that contained them. Once 
tanners were assured of deliveries 
and could figure replacement costs, 
leather would begin to move. 
Demand by shoe manufacturers 
remained fairly quiet. Most manu- 
facturers, even if leather were avail- 
able, could not afford present leather 
ceilings. Those with pressing mili- 
tary orders were in the market but 
found little for sale. The majority, 
however, claims to have enough 
leather on hand to handle present 
needs, prefers to wait on Easter sales 
results before buying actively again. 


New York Markets 

Upper Leather:—Business con- 
tinues to move along slowly here as 
tanners await word on the hide price 
ceilings and what will be decided 
about hides contracted for before the 
General Price Freeze order became 
effective. Most tanners and distrib- 
utors report they are selling very 
little upper leather at their ceiling 
prices, and in fact, they report most 
shoe manufacturers are unable to 
pay the leather ceilings because their 
ceilings on shoes will not allow it. 

Shoe manufacturers reported liv- 
ing on the leather owed them from 
business contracted for during Oct.- 
Nov.-Dec. period and this leather is 
still being delivered. Of course, some 
leather is sold at the ceilings but it is 
limited as most shoe factories are 
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said being amply taken care of with 
the leather still owed them. 

Shoe manufacturers also waiting 
until after Easter business as they 
find retailers are not anxious for 
shoes until they see how much of 
their present stock moves out. 

Calfskin situation is very similar 
to side upper leather. Business is 
slow also, and this is attributed to 
the in-between season. Not much 
will be known about future demand 
until Easter business has been ap- 
praised. 

Kid leather has shown a fair de- 
mand for glazed kid and lining stock 
but tanners have trouble getting full 
ceiling prices. Suede leather has 
some demand but unlike that noted 
in previous seasons. Trade sources 
state it is a little early to get worried 
about the suede demand as many 
shoe factories do not get active on 
their fall run until later in the year. 

Sole Leather:—All tanners re- 
port they could do a land office busi- 
ness in sole leather but, because of 
lack of hides, they have to turn down 
the business and sell only what they 
have in stock. Some tanners are not 
making any offerings at all while 
others are selling at their ceilings as 
long as they have something to sell. 


Sole Leather Dead 

Boston sole leather tanners report 
very little business as usual.  In- 
ability to buy badly-needed hides 
keeps sole leather tanneries at mini- 
mum operations with some shutting 
down altogether. Shoe manufac- 
turers manifestly absent from mar- 
ket, realizing that tanners have little 
or nothing to sell. Ceiling prices re- 
main purely nominal with heavy 
bends quoted up to 92c and lights 
at $1.08. 


Sole Offal Quiet 

More interest in sole leather offal 
but sales are few. Some demand for 
bellies and shoulders at near-ceiling 
prices but there is next to nothing 
around. <A good deal of offal is 
heading for military channels under 
DO orders. Not much left for ci- 
vilian users. Prices also nominal 
with bellies ranging from 66-68c, 
single shoulders up to 90c for lights, 
and double rough shoulders around 
$1.06 or a cent or two either way. 
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Calf Leathers Slow 


Calf leather tanners report fair in- 
terest on Boston market — but few 
sales. The same old situation holds 
true. Tanners stocks of skins are at 
minimum, so is production of leather. 
Despite some reports of easing in 
prices, most tanners could get close 
to their ceilings if they had the 
leather. At that, calf tanners ‘are 
better off than side upper tanners 
since the Navy footwear procure- 
ment program is proceeding far more 
smoothly than the Army’s, allows 
them to plan ahead better. Ceilings 
generally figured at $1.40 top. 


Side Leather Confused 


Lack of hides due to delay on new 
pricing schedules, general slowdown 
on retail sales in last few weeks, and 
botching of military shoe buying 
program has put side upper tanners 
in unenviable spot. - Because side 
tanners cannot buy hides, cannot 
plan ahead, have little to sell, the 
sales picture is widely confused. 
Where individual ceilings are con- 
sidered fair, tanners are willing to 
sell. Beyond this, they prefer to 


wait. Prices mean little. 


Splits On Spot 

Boston splits tanners find supply 
situation even tighter than side 
leather tanners. Tanneries report 
general slowdowns with many work- 
ers laid off due to lack of needed 
rawstock. With little or no leather 
to sell, prices mean little. Market 
will remain almost completely stalled 
until hides start flowing again. 


Kid Leathers Confused 

Kid leather tanners of Philadelphia 
say the situation still “confused.” 
Now that the Leather Show is over, 
things should start to boom—but 
there is no indication of that likeli- 
hood. 

Tanners feel that the amount of 
business done at the Show is what 
they would have done that week any- 
way. A good deal of it was the 
men’s shoe weights. 

In women’s weights there are 
some fall samplings going out and 
it seems that beside black and brown, 
a dark red or cherry red will prob- 
ably be promoted. However, it is 
too early to tell just what will de- 
velop. 

In glazed and suede in the lighter 
weights some sales were made in 
black, some in brown and blue. For 
the most part, tanners claim that 
colors were less active than ever in 
both suede and glazed. There are 
some exceptions who did some busi- 
ness in red and green. 
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This past week has again shown 
the out-of-season interest in white 
and this is related directly to the 
market situation rather than real 
need for this shade. 

Some business in linings, and 
some in slipper leather which went 
both to cowboy boot manufacturers 
and slipper manufacturers. Nothing 
reported in crushed or satin mats. 

As far as prices are concerned, 
the rawskin situation is still bad. 
Tanners feel that they must stick to 
the idea of presenting a strong, uni- 
fied front to the dealers in rawskins. 
The rawskin dealers do sell skins in 
Europe, but it is felt that they must 
have the American market and a firm 
stand on prices will eventually have 
an effect. Prices on finished leathers 
are, of course, unchanged since the! 
so-called “freeze.” 


Average Prices 


Suede 40c-95c 

Glazed 40c-$1.25 
Linings 30c-60c 
Slipper 40c-75c 

Satin mats 69c-$1.20. 


Belting Leathers Low 
Philadelphia belting leather tanners. 
find the situation disheartening. Al- 
though tanners did get some rawstock 
allotments from the Government, the 


situation did not improve because 
packers would not sell at the Jan. 29 
prices. Tanners still selling from 
what they had on hand but there was 
really little business activity, and 
under the circumstances no one went 
looking for sales. 


Curriers found that activity has 
definitely diminished and things were 
slow again. This may be due to the 
fact that potential customers are 
waiting for a price rollback. Curriers 
are still using the prices quoted for 
the past few weeks. 


AVERAGE BELTING LEATHER PRICES 


Butt Bends: 
No. 2 ex. light 1.37-1.41 
No. 2 ex. heavy 1.32-1.33 
No. 3 ex. light 1.36-1.37 
No. 3 ex. heavy 1.27-1.30 


AVERAGE CURRIED BELTING PRICES 
Curried Belting Best Selec. No. 3 
Butt — 1.65-1. 

12” cente: sim 
Centers 24”-28" | 
Centers 30” 
Wide sides 
Narrow sides . 

Additional premi 
7c; ex. light 14c. 


Tanning Materials High 


New offerings of Divi Divi are high 
at $120.00 with result there are no 
buyers. Other tanning materials 


Fh al el oh ol 
@ 
=SISSR 


also advanced and trading is pretty 


much at standstill. No supplies of 
Wattle Bark. Ecuadorian Mangrove 
Bark at $60.00 — no Colombian of- 


New quotation on Borneo 


tered. 
7% _ effective 


Cutch advanced to 
April Ist. 

Tanning Oils price regulations 
have been clarified somewhat as 
price restrictions on Castor, Coconut, 
Sperm, and Cod Oil were lifted—on 
both raw and sulphonated — except 
when used with other oils still under 
price ceilings. 


Raw Tanning Materials 


Divi Divi, shipment, bags ........... 
Wattle bark, ton 


. $120.00 


$83.00 
$79.00 
150.00 


“Fair Average’’ 
‘*Merchantable”’ 


Sumac, 25% leaf. 
Ground 
Myrobalans, J. 
—— $84. 00. "$85. 00 J. 23 


$61 
valcaie Cups, 30- 32% “guaranteed Lexan ‘to. “$70. 00 
. -$95. 


Valonia Beards .... 
Mangrove Bark, 30% So, Am. .... . $60.00 


Tanning Extracts 


Chestnut Extract, Liquid (basis 
, f.0.b. plant 


Chestnut Extract, Powdered ‘(basis 
60% tannin), f.0.b. oo 
PT eee Scab newe 
Bags, l.c.1. Are 
Cutch, solid Borneo, 55% ‘tannin, 
plus duty .. ic wervien 
Gambier Extract, ‘25% ‘tannin, 
ls. L 


Hemlock extract, 25% ‘tannin, tk. cars. 
f.o 
Bbls., c.1. 
Oak bark extract, 25% tannin, ‘Ib. 
bbls. 6%-6%, tks. 
Quebracho extract 
Solid, “. basis 63% tannin, c.|. 
plus d 


uty 
Solid, clar., basis 64% tannin, c.l. .. 











BOSMACO replacement parts guard your 
factory against production slow-ups. 


Thousands of these parts are carried in stock and do their part to improve 


the art of shoemaking. 


BOSMACO Sewing Machine Parts 
Give Consistent Performance 


These parts produce—results. 





BOSMACO RATCHET PRESSER ROLL 


AN OTH ER 
EXCLUS/VE — 
DESIGN 




















These small but important items are precision manufactured by a trained 


sewing machine parts organization. 


Call us for details 





BOSTON MACHINE WO IRKS RKS (0. 


LYNN 


MASS 








Ciacianati, Ohio 


BRANCH OFFICES: 


Chicago, Ill. 
Milwaukee, Wis. 


Kitchener, Ont. Toms 
Se. Louis, Mo. 


River, N. J. 
Les Angeles, Cal. 
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Liquid, basis 35% tannin, bbis 
Ground extract .... 
Wattle bark, extract, solid (plus ‘duty) 
Powdered super spruce, rset c.l. 
06%; Le. .... ame 
Spruce extract, tks., f.0.b. wks. - 
Powdered valonia extract, 63% tannin 
Tanners’ Oils 


Castor oil No. 1 C.P. drs. 1.c.1. 
Sulphonated castor oil, 75% ...... 
Cod Oil, Nfid., loose basis ....... ‘ 
Cod, sulphonated, pure 25% moisture A 
Cod, sulphonated, 25% added mineral .. 
Cod, sulphonated, 50% added mineral 
Linseed oil tks., c.l. zone 1 ........... 
drums, l.c.l. .. Ri Rws eM Reid © on ee 
po ee eer ere 
Neatsfoot, 30° C.T. ; 
Neatsfoot, 40° C.T. ....... 
Neatsfoot, prime drums, c.]. 

Led, ..05 eteese rons 
Neatsfoot, sulphonated, “15%. aia ewe tats 
Olive, denatured, drs. gal. .... 
Waterless Moellon .............-...-- 
Artificial Moellon, 25% moisture .... 
Chamois Moellon .........-..-.. 
Common degras ...... 

Neutral degras ..... 

Sulphonated Tallow, 75% 
Sulphonated Tallow, 50% 

Sponging compound ... 

Split of] ....... Rgwaw 
Sulphonated sperm, 25% water ‘ 
Petroleum Oils, 200 seconds visc., 


f.o.b. ; sare orca 
Petroleum Oils, "150 ‘seconds ‘vise., 


Petroleum ‘Oils, ‘100 ‘seconds ‘visc., ks., 
SOON: bh Kia oy peace kex sts unadsveens 


Glove Leathers Busy 

Government contracts keeping 
glove business on an even keel. 
Gloves for the armed forces are pur- 
chased without regard to a selling 
price. Therefore, all advances in the 
prices of deer and horsehide are 
passed on without trouble. 

Not so with civilian goods. Buyers 
are fighting advances particularly in 
ladies’ lines. Having exhausted their 
own stocks of leather, some manu- 
facturers have withdrawn their fall 
lines. They will be reissued at new 
prices when the leather market 
stabilizes. 

Domestic leathers strong and not 
too plentiful. Men’s greys quoted 
from 44c down. Ladies’ suedes have 
a nominal top of 45c with no offer- 
ings. These prices are below replace- 
ment. Dealers are asking 34c, 32c 
and 28c for Iranian Grains. 

English doeskins scarce and high. 
Last quoted price was 42c for a good 
cuttable grade. Men’s weights of all 
types still in good demand. 


— = 


® Haley Cate Co., Inc., Revere, is 
offering a new pre-stitched and as- 
sembled vamp unit made up solely 
of stripping. The unit, which is pre- 
assembled and sent to the shoe manu- 
facturer ready for lasting in women’s 
novelties, does away with the manu- 
facturer’s inventory and leftover prob- 
lems. Vamp units are made to manu- 
facturers’ specifjeations. 
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Yep- 


HAS BEEN 
ADDED 
TO OUR LINE! 


R. S. Pitts Mfg. Co. is now making 
MOLDED FIBRE COUNTERS. And 


we're ready to serve you now, promptly and economi- 


cally. 


This is a new addition to our fine line of FLEXIBLE 
LEATHER INSOLES and GRADED WHOLE STOCK. 
We cordially invite your inquiries. Simply drop a note 
to Reg Pitts and you'll get a quick reply. 














LEATHER , Note 


$e gnats 


TELEPHONE 2.109 


R.S. PITTS MANUFACTURING COMPANY 


HIGH STREET AT MAPLE AVENUE HANOVER 


groct_%_ FIBRE CouNTERs 








2S 
“fy 
LICH TMAN 


JL.&S 


if LEATHERS 











Want QUICK Results? 

Use— — 

LEATHER AND SHOES' 
WANT ADS 





BERMAN LEATHER CO. 
EST. 1905 


CUTTERS OF 
MEN'S SOLES 


Quality Tannages 

LINCOLN and ESSEX STS., Boston, Mass. 

Western Agent VICTOR W. HEARTEL, 
Chicago, I. 
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COMPLETE TIE-UP RULES HIDE 
MARKET AS PRICES DELAY 


Two “Big Four’ Packers Reported Shipping To 


Tanning Subsidiaries 


The Government’s “unexplained” 
delay in issuing the hide price order 
continues to “snarl” and completely 
tie-up trading. “Big Four” packers 
and large outside independents thor- 
oughly disgusted with the over-due 
situation. One of the big packers 
has completed shipments of all “cut- 
across” contracts and is now holding 
only the Feb. Sth forward production, 
which he will not sell, or even con- 
tract to sell until the government 
comes out with a price ceiling. 

Two other “Big Four” packers are 
understood to be shipping Feb. 5th 
forward hides on the basis of the al- 
location permit plan to their ag 
ive subsidiary tanning companies. It 
is understood, however, they are con- 
tracting no sales for other tanning 
interests or dealer interests. 

Packers seemingly standing pat re- 
garding their intentions of not selling 





MENKES FEUER 
INC. 


DEALERS IN 
HIDES & SKINS 





Specializing in 
HORSEHIDES 
DEERSKINS 
PIGSKINS 


75 Cliff Street 
New York City 








any hides, even with a price schedule, 
unless the Government validates the 
“cut-across” contracts. Of course, 
this plan of action may be changed 
after the issuance of the price sched- 
ule. 

Meanwhile, the price order itself 
is expected to be based on Nov. 1950 
high ceilings, on all cattlehides, calf 
and kipskins. Big packer selections 
will bring one price, with perhaps 
the exception of light native cows 
which may have 3 to 4 different 
weight ranges to allow for the various 
points of takeoff. 

Big packer standard calf and kip- 
skin selections will each be based 
on one weight basis, rather than the 
customary split weight basis, and will 


‘also be based on Nov. high ceilings. 


Small Packer—Country Hides 


After nearly seven weeks and no 
business, there are some small pack- 
ers who are beginning to feel the 
“squeeze” financially. After all, hides 
represent roughly about 6% of the 
income on a slaughtered animal, and 
with nearly seven weeks of production 
viling up, a sizeable amount of money 
is involved. For this reason, and be- 
cause storage space is running out, 
some small packers and country hide 
dealers have ‘been forced to sell on 
“open contracts” to perhaps a few of 
their long-standing customers. While 
this sort of trading is definitely con- 
firmed, the volume is not too large. 
In general, most of these small pack- 
ers and country dealers feel they can 
wait it out another few days rather 
than deliver the raw stock on “open 
contracts.” 


There is some degree of danger in 
shipping on this basis. In the first 
place, the price will be later deter- 
mined by whatever is designated by 
the price order on its issuance. Both 
buyer and seller will have to come to 
some agreement on this price. 

Some difficulty may arise on this. 
The hides may have been loaded im- 
properly according to weight aver- 
ages, or mixed selections, or for vari- 
ous other reasons. While not doing 
so intentionally, the shipper may have 
violated the rules and regulations 
governed by the price order. That’s 
why most sellers in these outside 
markets are reluctant to book or even 
ship hides until the definite ceiling 
order is firmly in their hands. 


Horsehides 


Some tanners of horse fronts are 
finding difficulty in maintaining a 
normal margin of profit on the fin- 
ished leather. Some weeks ago, the 
Government issued an order which 
controls the end-use of horsehide 
leather for military use only. Ap- 
parently, these tanners were either 
“caught napping” with a low price 
ceiling on finished leather or the cost 
of raw stock in addition to the cost 
of producing the leather under mili- 
tary specifications is too much. Re- 
gardless of what the reason may be, 
sellers of horse fronts are having 
difficulty in finding tanner buying 
interest at the asking prices. 

Latest reports peg good quality 
Northern trimmed hides at $15 for 
65/70 lb. average weights, in carload 
lots, basis FOB shipping points. Un- 
trimmed Northern hides averaging 
65/70 lbs., are quoted in a range of 
$16.25 to $16.50, in carkoad lots, 
FOB basis. 

Good quality fronts quoted at 
$11.25 to $11.50, depending upon 
sellers’ individual ceiling. However, 
reliable trade sources claim that these 
ceiling prices are not attracting tan- 
ner buying interest, and are consid- 
ered too high by most buyers. Mar- 
ket on butts is called $4.75 to $5.00, 
basis 22 inches. 





HIDE FUTURES 


COMMODITY EXCHANGE, INC., FUTURES MARKET 





Close 
March 15 


Close High 
Jan. 15 


Low Net 


For Week For Week Change 





March 30.94T 
June 30.94T 
October 29.75T 
April 29.75B 
July 29.75B 
January 29.75B 


33.75A 
33.00T 
32.25T 
33.40N 
32.35N 
32.00N 


30.94 —281 
30.94 —206 
29.75 —250 
—365 
—250 
—225 


30.94 
30.94 
29.75 


Total Sales 76 lots 
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Dry Sheepskins Quiet 

Most selling quarters report no 
particular change. Advices from 
various primary markets indicate a 
strong condition as shippers seem to 
be in a well sold up position. Sales 
to Europe, locally, and to other 
sources leave them with relatively 
small unsold stocks. 

Good demand for shearlings but 
not many sales as price differences re- 
tard business. A few Montevideos, 
14.34”, sold at $5.65 per skin. Very 
high prices asked for Capes, 75 pence 
for the shorts and 95 pense for the 
longs, with European buyers meet- 
ing these levels. 

Some interest developed locally in 
Peruvian slats. With European buyers 
unwilling to follow the latest ad- 
vances, prices eased slightly and 
local buyers were able to pick up 
some lots. Papras firm and bids of 
$12 refused with $13 asked for 1,000 
lbs. 

Hair sheep markets strong. Ask- 
ing prices for Brazil cabrettas at $18 
fob.. basis importers for regulars, 
including a few specials. Buyers slow 
to met this figure as their ideas are 
around $18.50-$18.75 c&f., basis 
manufacturers. No offerings of 
Nigerians. Said to be going to 
Europe. Cape glovers strong and 
shippers are asking 220-225 shillings 
and even more, as to lots, with Eng- 
land said to be operating. Up to 
$17.50 asked for Addis-ababa 
butchers, which is out of line with this 
market. Dry salted Sudans, Mochas 
and Mombasas going to Europe. 

Wool sheep markets continue to 
advance at origin and latest reports 
from Australia that at the Melbourne 
sales, shorn lambs advanced 1-3 
pense, 1/3rd wool up and 56s up, 
advanced 3 pense, 2/3rds wool and 
56s down sound, advanced 5 pence 
while others were unchanged gen- 
erally to par to 2 pence lower, At 
Sydney sales, 1/3rd and 14 wool and 
lambs par to 1 pence dearer, others 


unchanged. 


Deerskins Wanted 

Good demand continues and some 
reports that higher prices have been 
paid by dealers. However, tanners 
claim they cannot better their prices 
due to ceilings on leather. Reports 
that Brazil “jacks” have been selling 
at $1.00-$1.05 fob., basis importers 
and one dealer said to have paid 
more. This buyer also said to have 
paid very high prices for Peruvian 
‘jacks’. New Zealand market ad- 
vancing with sales at $2.20 c&f. and 
$2.25 c&f. now asked. No interest 
in Chinas. 
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Pigskins Lag 

Reports from Fulton County state 
buyers are not as aggressive as they 
have been and showing definite price 
resistance to the advancing levels. 
Ladies’ gloves are not moving and 
while men’s are selling buyers are 
looking for cheaper leather. 


Last confirmed sales of Manaos 
grey peccaries at $3.20 fob., basis 
importers ask a nickel more said to 
have been bid. Reports that the 
same dealer who was paying high 
prices for ‘jacks’ was also bidding 
higher on the peccaries and has 
bought Peruvians at very high levels. 





Why Buy 
Imperfect Embossing Plates? 


STANDARD GUARANTEES THE MOST PERFECT PLATES 
MADE, VARYING NOT MORE THAN | THOUSANDTH OF 
AN INCH ON BOTH SIDES, STANDARD PLATES HAVE 


NO EQUAL.' 


Stanparo Empossine Prate Mee. Co. 


Since 1888 Manufacturers of 
ELECTROTYPE EMBOSSING PLATES 
SOLID STEEL ENGRAVED PLATES 
SMOOTH PLATES 
ALL SUPPLIES FOR BUILDING BEDS 


129-131 PULASKI STREET 
NEWARK 5, N. J. 





Export by Wolff International, Inc. 
Milwaukee 6, Wis. 











DEWEY A. SEIDEL Co. Inc. 


MERCHANTS 


IMPORT <x" EXPORT 


BOSTON 
HIDES _ SKINS _ SHEARLINGS 


Bull — Steer _- persis Kip — Calr Kaw: Mouton & Lining 
Bellies- up "9 Tanned: Naturals & Colors 
SHEEP GOAT PIG HORSE BUFFALO WOooL 
Kaw-Pickled-Semi-tanned Wild-Domesticated Fronts-Butts Far Eastern-Indian All Types 


BROKERS 











60 SOUTH STREET BOSTON, MASS. Tel. HAncock 6-8560-1-2 
307 Seventh Ave. — New York, N. Y. — Tel. Algonquin 5-1450-1 


“OUR FOREIGN AND DOMESTIC SOURCES ARE THE BEST" 











ESTABLISHED 1908 
Compounders and 


Sulphonators of Oil for Tanners 
and Leather Finish Manufacturers 
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HERMAN HOLLANDER, INC. 


154 Nassau Street New York 38, N. Y. 


Telephone Z Teletype 
WO eth 4.3240 CABLE ADDRESS: HERHOL, NEW YORK N.Y, 101238 


FOREIGN and DOMESTIC 
HIDES and SKINS 


Offices in Boston, Mass. & Gloversville, N. Y. 
Foreign Branches 


Argentina: Buenos Aires—A. J. Hollander Israel: Tel Aviv—Hollander & Co., Ltd. 

Argentina, SRL. New Zealand: Wellington—The Australasian 
Canada: Montreal—Hollander Canada Ltd. Trading Co. Ltd. 
Denmark: Copenhagen—A/S Hollander & Co. South Africa: Capetown—A. J. Hollander (S.A.} 
England: London—Hollander Hyams Ltd. (Pty) Ltd. 
Finland: Abo—O/Y Hollander & Co. Sweden: Stockholm—A. B. Baltiska Skinnkompaniet 
Holland: Amsterdam—VJulius Hollander N/V Switzerland: Zurich—A. J. Hollander S/A 
Uruguay: Montevideo—A. J. Hollander (Uruguay) S.A. 
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‘MARDEN-WILD CORPORATION 


500 COLUMBIA STREET 
SOMERVILLE, MASS. 


—————— 


MARDEN-WILD OF CANADA, LTD., HALIFAX, N. S. 
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News Quicks 


About people and happenings coast to coast 





® Martin J. Barr, for many years 
vice president of the former Monarch 
Leather Co., Chicago, has joined 
A. H. Ross & Sons Co., Chicago 
tanner of side upper, specialty and 
sporting goods leathers, as executive 
vice president in charge of sales. 


@ The Shoe Travelers Association 
of Chicago has scheduled its annual 
golf tournament for June 13 at the 
Chevy Chase Country Club. 


® Friends of Tom Borglina, fore- 
man at the Griess Pfleger Tanning 
Co., Waukegan, recently tendered 
him a send-off dinner and presented 
him with various gifts on the occa- 
sion of his retirement as foreman of 
the firm’s bark-tanning department. 
Borglina has been with Griess Pfleger 
since 1916. He is returning to his 
native France. 

® Eligible employes of Wolverine 
Shoe & Tanning Corp., Rockford, 
have received their share of the firm’s 


profits for 1950 under the company’s 
profit-sharing plan begun in 1919. 


Missouri 

© Irving Sachs, president and treas- 
urer of Shu-Stiles, Inc., St. Louis 
wholesaler of women’s novelty shoes, 
has been indicted by a Federal Grand 
Jury on four counts alleging evasion 
of income taxes for the firm for 1942- 
45. The total amount is claimed at 
$118,721. 


® Brown Shoe Co., St. Louis, has 
completed purchase of acreage from 
the city of Clayton and filed applica- 
tion for a Government permit to con- 
struct a two-story office building on 
the site. 


® Officials at the International Shoe 
Co. plant in DeSoto have denied a 
report that plant operations have been 
curtailed in recent weeks due to 
worker unrest. Superintendent George 
Seelman states that relations with em- 
ployes, represented by Boot and Shoe 
Workers Union, AFL, are of the best. 


© James H. Jones has been elected 
president and chairman of Midland 
Shoe Co., St. Louis shoe manufac- 
turer, succeeding Frank S. Rice. The 
latter has retired but will continue in 
an advisory capacity. Jones has been 
executive vice president and secretary 
of the firm. Other officers named in- 
clude Robert C. Lundahl, from vice 
president to executive vice president; 
Edgar L. Dehner, from vice presi- 
dent to vice president and secretary; 
and Sam C, Nicholl to vice president. 
Allen H. Lynch has been re-elected 
treasurer and elected a director to suc- 
ceed Rice. 


® Irving Sachs, president of Shu- 
Stiles, Inc., St. Louis, has been in- 
dicted for evading tax payments total- 
ing $118,721 for the corporation. 
The government’s charge covers a 
period of four years, 1942-45. 


® The Tobo Shoe Co., St. Louis, has 
been consolidated under the name of 
Tower Grove Shoe Co. The com- 
pany has recently moved to larger 
quarters to combine operations of both 
factories. 

® Midwest Footwear, Inc., Sulli- 
van, is a new corporation capitalized 
at $50,000. It will produce a scuff- 
type house shoe. 





CLARIFIED — ORDINARY 


“SMS” 


“SMS” 





MYRABOLAMS 
DIVI DIVI 
TARA 


405 LEXINGTON AVE. 





PLANTS: NEWARK, N. J.— PEABODY, MASS. 





WATTLE BARK and SOLID WATTLE EXTRACT 





Also other Tanning Extracts and Raw Tanning 
Materials from all parts of the world 


POWDERED 
MANGROVE and VALONEA 
EXTRACT 


—IMPORTED BY— 
THE 


RIVER PLATE 


IMPORT AND EXPORT CORPORATION 


CHRYSLER BUILDING 


MANGROVE BARK 
VALONEA 
SUMAC 


NEW YORK 17, N, Y. 
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INTERNATIONAL 


“SUPREMO” 


BRAND 
SOLID-ORDINARY 


“LUNA” 


BRAND 
COLD WATER SOLUBLE 


Factory at 
PUERTO PINASCO, PARAGUAY 


MANUFACTURERS: 


QUEBRACHO EXTRACTS 


POWDERED and LIQUID 
Factory: STATEN ISLAND, N. Y. 


IMPORTERS: 7 
WATTLE BARK - VALONIA - Etc. 


Sole Distributors United States, Canada, Cuba, Mexico 


VALONIA EXTRACT - "S.E.N.S." Brand 
Manufactured by E. N. Sourlanges, Ltd., Mitylene, Greece 


INTERNATIONAL 
PRODUCTS CORPORATION 





SO Oy — 
» 





ltl LINCOLN ® FOREIGN @ DOMESTIC 





STREET © BROK fe 
BOSTON, MASS. onee RECEIVIN 
av 2s > 
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Pennsylvania 


© A total of 13 key employes of 
William Amer Co., Philadelphia tan- 
ner, were left about $35,000 worth 
of company stock by the late Alice 
Crocker Hart, company secretary- 
treasurer, who died Feb. 17 at the 
age of 81. Miss Hart’s will disposed 
of a $150,000 estate and included 
gifts of varying amounts of stock. 
She was with the firm for 37 years. 


® California Shoe Co., Inc., cas- 
uals manufacturer located at 2415 
N. Howard St., Philadelphia, is re- 
ported to have filed a voluntary peti- 
tion in bankruptcy. Receiver has been 
appointed under bond of $2000. 


@ Officers and directors of E. F. 
Houghton & Co., Philadelphia man- 
ufacturer of oils, industrial leathers, 
metal and textile products, were re- 
elected at the annual meeting of stock- 
holders held recently in Philadelphia. 
These include Aaron E. Carpenter, 
chairman of the board; William F. 
MacDonald, president and treasurer; 
R. H. Patch, vice president in charge 
of operations; D. J. Richards, vice 
president in charge of sales; E. A. 
Carpenter, secretary; C. P. Stocke, 
assistant secretary; M. A. Healey, as- 
sistant treasurer; and John F. Maisch, 
comptroller. 


© Registration certificate has been 
filed by Wladimir Tkacz and Jacob 
Nusberg to trade as Hercules Shoe 
Mfg. Co. at 52 North 10th St., Phil- 
adelphia. 


New Hampshire 


@ The Royce Shoe Co. plant in 
Claremont, closed since Sept., 1949, 
will be reopened soon for full-scale 
production of California playshoes, ac- 
cording to an announcement by Na- 
than Brown, manager. Brown reports 
approximately 400 workers will be 
hired. 


@® A. J. Lawson Shoe Co., Inc., 
Manchester manufacturer of men’s 
and women’s McKay shoes and slip- 
pers, has filed voluntary petition in 
bankruptcy in U. S. District Court 
in Concord. A hearing of creditors 
was held March 16 in Manchester. 


California 
@ Edward A. Wright has been 


transferred from the pattern to the 
sales department of Joyce, Inc., Pasa- 
dena. In his new position, Wright 
will coordinate design, merchandising 
and sales of the Wm. Joyce line of 
men’s shoes. 
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® Eastern Shoe Supply Co., Lew- 
iston, has joined the sales force of 
Shain & Co., Inc., Boston shoe fab- 
rics dealer. Harold G. O’Brien will 
be in charge of three representatives 
who will cover the state of Maine for 
Shain. 


New York 
© Carl M. Loeb, Rhoades & Co., 


hide broker, has moved offices from 
61 Broadway to 42 Wall St., New 
York City. 


© Criterion Footwear is moving 
from 583 Broadway, New York City, 
to larger quarters at 108 12th St., 
Brooklyn. 


®@ Art Schwibner and Nat Batterman 
are in charge of the newly established 
New York City office of Kourette 
Shoe Co. of Lynn, Mass. The office 
is located in the Marbridge Bldg. 


®@ Merwin M. Newell has been ap- 
pointed vice president in charge of 
fabric development and sales at Fab- 
rilon, Inc., New York City. Newell 
was formerly associated with Maharam 
Fabric Corp. 


® Benjamin Zalkind has joined the 
staff of Garden State Shoe Co., 
Paterson, N. J. He was formerly as- 
sociated with Triple Novelty Foot- 
wear Co. 


® Aktiebolaget Ehrnberg & Sons 
of Sweden has named S. Farkash, 
Inc., New York City, as sole Ameri- 
can distributor of its line of leathers. 


@ John Scher, designer and produc- 
tion executive, has resigned from Cali 
Footwear Co., Inc., East Rutherford, 


N. J. 


® California Footwear Corp., 1955 
Park Ave., New York, has filed bank- 
ruptcy schedules. The company lists 
liabilities of $25,448 and assets of 
$26,634. 


® Barnardo Sandals, Inc., has been 
organized to manufacture footwear at 
1160 Sth Ave., New York City. Dino 
Sonnino is principal. 


Massachusetts 


® Harvard Coated Products Co., 
Cambridge, manufacturer of “KID- 
KO” socklining and quarterlining ma- 
terials, has introduced a speckled, mul- 
ticolor quarterlining material particu- 
larly suitable for white shoes. Color 
combinations suitable for white shoes 
are now being featured and new color 
combinations on darker cases are being 
readied for fall footwear. 
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yi — UNIFORMITY 
OF CHROME) TANNING LIQUOR 


WITH 


ANSUL SO, 


THE ANSUL CHROME REDUCTION 


SIMPLICITY OF CONTROL —Easy, 
positive, metered discharge of Ansul 
Liquid Sulfur Dioxide is regulated 
and controlled with a single small 
valve. 


UNIFORMITY—Absolute, day-after- 
day, uniformity of chrome tanning 
liquor batches. 


FASTER — Reduction of tanning 
liquor by the Ansul Method re- 
quires only half the time of other 
methods. 


SAFER— Ansul Liquid Sulfur Diox- 
ide is easy and safe to handle, elim- 
inating cumbersome operations in- 
volving hazardous liquids. 


QUALITY — the tanning liquor is 
masked to produce a leather having 
prime characteristics of full, round 
feel and fine break, unsurpassed by 
any other method of preparing 
chrome tanning liquor. 


METHOD Ba 





Here is a typi- 
] cal installa- 
tion for reduc- 
ll ing an experi- 
||] mental plant- 
size batch of 
ii chrome tan- 
ning liquor. 











The multiple benefits of the Ansul 
Chrome Reduction Method of prepar- 
ing chrome tanning liquor have been 
proved by actual operating experience 
in several leading tanneries . . . and 
you too, can prove them in your own 
plant, without obligation. Ansul tech- 
nicians will prepare a batch of chrome 
tanning liquor for you and furnish 
the necessary equipment for a test run. 


Write for your Ansul 
Bulletin No. L-950.1. 





ANSUL SIR 


ay aces gees ae 
MERIC 


CAL COMPANY 


ICAL DIVISION, MARINETTE SCONS 


Prve) 


DYEWOOD AND 
TANNING EXTRACTS 


SUMAC °¢ 
FUSTIC ¢ 


HEMATINE © WATTLE 


QUEBRACHO °* 
MYRABOLAM ° 


GAMBIER 
HYPERNIC 
° TANNIC ACID 


YOUNG EXTRACTS HAVE BEEN SERVING THE 
INDUSTRY FOR MORE THAN 80 YEARS 


the J.$. YOUNG CO. 
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BALTIMORE 24, MD 
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THE FULTON COUNTY 
OSCILLATING BUFFER 
with Pueamatte “foe Control 


Newest addition to our family of great machines 
for the shoe and glove leather industries is the 
FULTON COUNTY OSCILLATING BUFFER with 
pneumatic toe control .. . designed for superb buffing 
and snvffing. AND — it's a snap... one simple 
operation buffs a side or hide. The FULTON is also 
recommended for pasted side leathers. 


Rugged, lifetime construction assures years of re- 
pair-free operation with a minimum cost for upkeep. 
No weights to change, no hour consuming adjust- 
ments to make . . . set two turnbuckles and operate 
* the greatest buffer in the industry. 


Please write for all particulars 


Do you have a rigid machine that isn’t doing the 
job? . .. Fulton engineers can, in most cases, con- 
vert your present equipment to oscillator type and 
install ‘'Toe-Control” for better buffing and ease 
of operation. 


Tall or short, “Toe-Control” is universal, may be 

adjusted to fit your operator and placed for easy 

access, high or low, left or right. With pneumatic 

toe control fatigue is decreased, production in- 

creased. “Toe-Control” may be attached to any 
existing machine at a sur- 
prisingly low cost ... and 
no wait for delivery. 


APP UD WO atcckene & Supply Co. Ine. 


71 WEST FULTON STREET * GLOVERSVILLE, NEW YORK 


Foreign Representative 


WOLFF INTERNATIONAL, INC:. 
2577 NORTH TEUTONIA AVE. 





MILWAUKEE 6, WIS. 


% 


Eastern Representative 

GEORGE FROMER CoO., INC. 
27 WALNUT STREET 

PEABODY. MASS. 
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© Ouimet Stay & Leather Co., 
Brockton, is featuring its new com- 
bined functional and decorative welt- 
ing named “FORMA-GARD” which 
offers “unlimited style decorating pos- 
sibilities” to manufacturers and de- 
signers of all types of footwear. 
“FORMA-GARD” is made with tem- 
pered spring wire to spring with flex- 
ing and is designed to hug the shoe 
under all conditions. It is available 
in a variety of shoe colors. 


®@ Allied Shoe Co. of Maryland, 
Inc., has opened a Boston office at 
179 Lincoln St., where it will sell 
footwear. Main offices are in Hagers- 
town, Md. Herman J. Haskell is 
head of the Boston office and Hyman 


G. Spector is treasurer. 


® Kenneth McCumber has resigned 
his position in the Boston office of 
Carl M. Loeb, Rhoades & Co. and 
has joined Irving Tanning Co. as 
hide buyer. His headquarters will be 
in the Boston offices at 134-140 Beach 
St. 


® Normandy Shoe Co., Inc., re- 
cently opened for business at 111 Lin- 
coln St., Boston. Officers are Arnold 
Felton, president, and Benjamin S. 
Freeman, treasurer. 


® Fortuna Shoe Co. was recently 
organized to manufacture footwear, 
with offices at 212 Essex St., Boston. 
Principals are Munroe Cohen, presi- 
dent, and Frederick A. McLaughlin, 
treasurer. 


@ A. C. Lawrence Leather Co., 
Peabody, has again given out a series 
of plant safety awards to employes. 
Winners of $25 to $100 bonds were 
employes in the calfskin division, 
which succeeded in reducing lost-time 
accidents by 45 percent in the last 
half 1950. 


® Hampshire Shoe Corp. has been 
organized to manufacture and sell 
shoes at wholesale at 33 Simmons St., 
Roxbury. President-treasurer is Ben- 
son F. Glanzbaum of Brookline. 


@ James Leather Co. of 15 Federal 
Court, Boston, has been authorized to 
issue $6000 of its authorized capital 
stock by the Massachusetts Depart- 
ment of Corporations. Albert Trav- 
ers,is president and Michael Sochin is 
treasurer. 


@ Maranne Shoe Co. of 151 Essex 
St., Haverhill, will issue 176 shares 
of common stock without par value. 
Saul Shain is president and Arthur 
DeMarais is treasurer. 
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CARL M. LOEB, RHOADES & C0. 


Members of All Leading Exchanges 


a 


HIDES AND SKINS 


A 


TANNING MATERIALS 


a 


BOSTON 
70 South St. 


NEW YORK 
42 Wall St. 


BUENOS AIRES 
de Exportaciones Sud Americanas 
(Sadesa) 
Cangallo 444 








SYNEKTAN 0-230—A liquid syntan, combines with all natural extracts. 
Practical for any type of tanning or retanning. Replaces Sumac. 
SYNEKTAN NPP—For pastels in dyeing, produces full plump leather. 
SYNEKTAN NCRP—In combination tannage; or in dyebath for chrome 
stock for better grain. 
TANASOL NCO (Beads or Powder) 
With extracts, for lower costs and good color. 
TANASOL PW (Beads or Powder)—Bleaching chrome stock; also on 
chrome stock for level dyeing and pastel shades. 
SULPHONATED OILS (Various Bases) 
MONOPOLE OIL (for Finishing) 
EMULSIFIERS AND DETERGENTS—For good degreasing. 

Samples and information upon request. 





TANASOL D (Liquid) 


Passaic, N. J. 
Carlstadt, N. J. 
Los Angeles, Cal. 








THE VERY BEST 
FOR THE LEATHER TRADE 


Our Trademark 
is your guarantee. 


TANNING EXTRACTS 
DRY CHAMOIS MOELLON 
COD LIVER OIL FATTY ACIDS 


€ 
SS SCANDINAVIAN OIL CO., INC. 


104 FRONT ST. NEW YORK 5, N. Y. 
WHitehall 4-0722 & Digby 8-3279 
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LEATHER 
FINISHES 





Hundreds of case histories in leading tanneries prove 
that Stahl finishes give more permanence of color and 
greater high style sparkle to leather at lower unit cost. 
Let Stahl’s modern research facilities, backed by overa 
quarter century of leather finishing KNOW HOW, 
show what Stahl finishes can do for your leathers. 


See your nearest representative or write us direct. 


“Step ahead... 


Stay ahead with Stahl” 


STAHL «xnow now” 


Has Produced These Outstanding 
Leather Finish Products 


PERMATEX 
CAMOTEX 
PERMADRY 


STAFCO 
POLARIZED 
PASTE 


Bi FILLER 


A wperior leather finish 
for smooth ond elk sides. 
Unexcelled for splits and 
all specialty leathers. 
Anew and different dry 
powder leather finish 
easily prepared for use. 
A highly effective pasting 
compound designed to trans- 
fer the poste film to the 
plate, leaving the leother 
surface free from hard-to- 
remove adhesive film. 

An excellent filler 
suedes — kid, split, and 


TAHL FINISH COMPANY -PEABODY-WASS-- MONTREAL CANADA 


LEATHER and SHOES 
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THE TUPMAN THURLOW CO., INC. 


155 East 44th St., New York 17, N. Y. 


SALEM. MASS. BOSTON. MASS. PHILADELPHIA, PA. SAN FRANCISCO, CAL. 


IMPORTERS OF 
HIDES—CALFSKINS—PICKLED SHEEP PELTS & SKIVERS 
WOOL—WOOLSKINS—TALLOW—STEARINE 
Also other Packing House By-Products 
ANGLO BRAND 


ARGENTINA URUGUAY BRAZIL 








Since 1918 Specialists in 


DRY COLORS 


and 
* LEATHER FINISHES * 


PRESTO COLOR COMPANY 


CUDAHY, WIS. 
Branch: 57 Grove Street, Salem, Mass. 


HIDES and SKINS 
of every description 
HIDE TRADING CORPORATION 


15 PARK ROW, NEW YORK 
MEMBER COMMODITY EXCHANGE, INC. OSCAR PERLBERGER, President 


REPRESENTING: 
HANDELMAATSCHAPPI] HEGOMA N. V. 
AMSTERDAM (HOLLAND ) 




















os, Manufacturing Specialists—Fatliquors, Sulphonated Oils, 
CMD Hard Greases and Soaps for Tanners 


—- 


The Services of our Research Laboratory 
are at your Disposal. 


rbeniof Deincve. WHITE & HODGES, INC. 


cellence. Everett, Massachusetts (Boston Postal District) 
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LIQUID 


QUEBRACHO 


EXTRACT 
for shipment from our Chicago plant 


ish 


"ARTHUR C.Yeaa& CO. 


4103 S. LASALLE STREET * CHICAGO 9 ILLINOIS 














A. F. REES, INC. 


HIDES - SKINS 
TALLOW 


Telephone Hanover, Pa. 3701 
Teletype Hanover, Pa. 91 
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DAY OF FRUSTRATION 


(Continued from Page 8) 


skins from foreign countries. The 
industry needs Government coopera- 
tion in obtaining larger hide and 
skin supplies from abroad, he added. 
particularly from those countries re- 
ceiving Marshall Plan aid. 


Judge Van Pelt said the industry 
faced its most dangerous period “be- 
cause of the high cost of raw mate- 
rial and the current necessity of the 
tanners to make commitments for 
such material in order to be in a 
position to assure continuous produc- 
tion of military and civilian leather. 


The TC president said that many 
tanneries were already in a preca- 
rious position due to the temporary 
halt in the flow of hides and skins. 
Only release of pricing schedules 
would open up this dam and allow 
tanneries to meet military and civil- 
ian leather demands. 


Jules Bachman, professor of Eco- 
nomics at New York University, 
noted business writer and commen- 
tator, said the Government’s anti- 
inflation program would fall far short 
of its mark unless tighter wage con- 
trols, higher taxes, controls over 
farm prices, and general controls 
over credit to restrict inventory ac- 
cumulation were imposed. 


He declared the wage stabilization 
program will fail because “wage in- 
creases to compensate for rises in liv- 
ing costs and probably for annual 
improvement factors and the pro- 
posed exclusion of fringe benefits 
from the 10 percent catch-up formula, 
make a mockery of wage stabiliza- 
tion.” 

Bachman pointed out that overall 
business inventories increased by $10 
billion last year, a rise of about one- 
fifth. Inventories of leather and 
leather products increased 22 per- 
cent last year against a sales increase 
of only 17 percent. 

The business analyst warned that 
a “peace scare” could slow consumer 
buying and lead to dumping of high 
priced inventories. However, this 
would be only temporary since the 
mobilization program would con- 
tinue. 

Irving R. Glass, executive vice 
president of the council, reviewed 
events of the past few months, then 
stressed the inter-relationship _ be- 
tween foreign raw material supplies 
and our domestic market. 


“The dilemma... is obvious. 
If we are to get the maximum flow 
of raw material to this country in 
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order to meet the requirements of our 
defense program and to keep civilian 
consumption at a reasonable level, it 
is essential that a mechanism must be 
developed quickly by the government. 

“That mechanism must undertake 
to safeguard raw material supply and 
make certain that needed raw ma- 
terial imports can be reconciled with 
price controls under which tanners 
and their customers must operate. 
Unless prompt action is undertaken, 
the future supply of leather and foot- 
wear for the military and for civilians 
will be threatened.” 

Julius G. Schnitzer, head of NPA’s 
Leather Section, told tanners that 
their March hide and skin quotas had 
been based on normal wettings last 
year. 

Schnitzer told the assembled group 
that all Government and _ industry 
officials who recall World War II 
controls accept as axiomatic that fact 
that allocations and price stabiliza- 
tion of major types of hides and 
skins “are inseparable.” He added 
that the Government was not con- 
templating controls as rigid or sweep- 
ing as those of last war. 


Less Restrictions 


“Unless and until military needs 
become substantially greater than 
now appear to be the case, it should 
be possible to do without a consid- 
erable number of restrictions and 
limitations which had to be put in 
force during World War II,” he 
stated. 

Current military needs “can be 
satisfied without significantly dis- 
torting the basic level of civilian 
supply.” 

Analyzing known military leather 
requirements for 1951, Lief C. Kro- 
nen, Council secretary, reported that 
at least 2.800.000 cattle hides and 
kip skins and 500,000 calf skins 
would be needed. 

He cautioned, however, that the 
rate of military footwear procure- 
ment over the next six or seven 
months might not be maintained 
towards the end of the vear and 
thereafter “on the basis of continu- 
ous replacement needs and assuming 
that the size of the Armed Forces is 
not radically changed from present 
goals.” 

Kronen said this possibility was 
based on the following facts: At the 
peak of military footwear deliveries 
in World War II, slightly over 60 
million pairs on an annual rate were 
being taken by an armed force of 
12 million men and women—a per 
capita rate of five pairs. Current 
procurement rate amounts to a per 
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BARKEY IMPORTING CO., Inc. 


82 Beaver St. 
New York 5, N. Y. 


IMPORTERS 


VEGETABLE TANNING EXTRACTS AND 
RAW MATERIALS 


Wattle Bark 

Wattle Extract 

Quebracho Extract 

Valonia Cups, Beards 
Valonia Extract, Valex Brand 
Mangrove Bark 

Sicily Sumac 

Myrabolans 

Divi divi 


SOLE AGENTS FOR UNITED STATES AND CANADA 


ITALIAN CHESTNUT EXTRACTS 


Solid and Powdered 


Produced by 


S. A. LEDOGA 


Milano, Italy 














J. H. Brown Co., Inc. 


John H. Brown Agencies, Inc. 
Shippers Agents and Brokers 


HIDES SKINS REPTILES 


Telephone BEekman 3-3933, 3-3935, 3-3911 Cable Address: BROWKIDD 
100 Gold Street New York 38, N. Y. 
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PACKER HIDES 
KIPSKINS 
CALFSKINS 


y 


Prompt and. W Goendable, 
ie moog Gang 


110 NORTH FRANKLIN ST. 


CHICAGO 6, ILLINOIS 
DEARBORN 2-7250 
TELETYPE CG 1469 











RELIABLE DIRECT SOURCES THE WORLD OVER FOR 


VEGETABLE TANNING MATERIALS 


WATTLE EXTRACT WATTLE BARK MYRABOLAMS VALONEA 
MANGROVE BARK DIV! Divi CUTCH QUEBRACHO SUMAC 


THE OLSON SALES AGENCY 
IMPORT - EXPORT 


NEW YORK 5, NEW YORK eeu 
20 BROAD STREET DIGBY 4-0226 


(NEAR WALL STREET) UJ 


Cable Address 
*““COROSAGE”’ 
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_ capita rate of six pairs per year, 


based on an average armed force of 
3.25 million men and women. 

Edward L. Drew, Tanners’ Coun- 
cil economist, reported that 1950 was 
a year of pipeline filling. More 
leather was sold than used, more 
shoes produced than sold. All in all, 
shoe manufacturers gained a three- 
four weeks’ supply of leather over 
their needs while consumer footwear 
purchases were below the 491 mil- 
lion pairs produced. 

Drew estimated that domestic raw 
material supplies in the coming year 
would provide 20.5 million cattle 
hides, 11.5 million calf and kip 
skins, and 12 million sheep and lamb 
skins. Based on these figures, he 
estimated the U. S. would need im. 
ports of 1.7 million cattle hides, 1.5 
million calf and kip skins, 18.4 usable 
sheepskins and 35 million goat and 
kid skins. 

Shirer Speaks 


Capping the afternoon session 
which followed the Council Lunch- 
eon, William L. Shirer, noted for- 
eign correspondent, radio commen- 
tator, and author of “Berlin Diary,” 
spoke on military and political con- 
ditions in the East and in Western 
Europe. Shirer cautioned the U. S. 
against rushing in headlong to de- 
fend the world against Soviet aggres- 
sion without regard for historical les- 
sons and present military and politi- 
cal considerations. 

Closed meeting of the various 
Leather Groups followed immedi- 
ately upon close of the afternoon ses- 
sion. Conspicuously absent was the 
usual general discussion period, a 
feature of former Council meetings. 
Under existing conditions, it was ob- 
vious that everybody had said every- 
thing he had to say. Anything fur- 
ther would have necessarily degen- 
erated into a guessing game—and 
tanners were tired of guesses. 

The one clear fact that stood out 
prominently from all others was that 
the industry must be given definite 
hide and skin pricing schedules before 
any semblance of normal trading 
could be resumed. Without these 
schedules, tanners could not buy raw- 
stock despite 20 times the allocation 
quotas they were given. Without 
needed rawstock or knowledge of re- 
placement costs, no tanner would 
make any long range leather commit- 
ments to would-be customers. Shut 
down tanneries and packers’ cellars 
filled with unsold hides would never 
fill military and civilian demands for 
shoes. 

—END— 
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It’s Easy With bow Paoduols | 


Do you believe the maintaining of leather markets de- 


LINCO PRODUCTS sirable? If so, highest q. ‘ity leathers at lowest possible 
° 
cost are necessary. 
PANCREATIC BATES 
To accomplish this, no single improvement can be the 
FILLERS 


SOLE LEATHER FINISHES answer but a lot of steps in the right direction might. 


TANNER'S LIME Better yields is a very important step. 


ae Gee We invite your inquiries and permission to prove better 


yields with LINCO PRODUCTS. 


L. H. LINCOLN « SON, :.. 


COUDERSPORT, PA. 
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More than forty 
years’ experience 
in the manufacture of 
Fatliquors, Dyestuffs and 
Chemical Specialties of 
every type for the 
Leather Trade. 


3240 GRACE AVENUE - NEW YORK. 67, N.Y. 


anches PHILADELPHIA « CHICAGO e« 


GLOVERSVILLE © MONTREAL 








C.A.ANDRES«Co. 


41 PARK ROW, NEW YORK 38 ae 
FOREIGN 
ar Representin 
H I D E Ss all origins Ss K I N Ss Simson & McConechy, Ltd 
MADRAS, INDIA 
IMPORTERS / @ 
SHIPPERS' AGENTS 


EXPORTERS 
EAST INDIA TANNED 


GOAT © SHEEP 
CALF @ HIDES 
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CONTROLLED ECONOMY 
(Continued from Page 11) 


way of military products. These 
obligations have an absolute priority 
and tanners have not allowed any 
consideration of risk to deter them 
for a moment from beginning the 
production sought by procurement 
officials. It is always conceivable 
that some day or other, when the 
emergency ends, this industry will 
find itself confronted by potentially 
huge losses. Tanners unfortunately 
do not have huge resources, and | 
am quite certain that no one will rush 
to their rescue with offers of help or 
assistance. 


Grave Handicaps 


Going beyond the risks which 
might be termed purely financial 
there is the broader danger that our 
costs will move out of line with the 
costs of actual or potential competi- 
tive materials. Markets simply cannot 
be taken for granted. We have had 
a demonstration of that in recent 
years in some branches of the indus- 
try. The natural limitations of the 
supply in our by-product raw mate- 
rial imposes grave handicaps upon 
us. During this period of industrial 
expansion for defense, production 
facilities of one kind or another will 
be developed, new materials and 
products will come into being. In 
many cases those products and sup- 
plies are the recipients of Govern- 
ment aid or bounty, a kind of as- 
sistance which the tanning industry 
has never received. We may then 
find that when the emergency is over 
and we settle back into daily normal 
harness that someone has_handi- 
capped us with a lot more weight 
than other starters. 

We have every reason, therefore, 
to be concerned not alone with the 
obligations that we have to discharge 
in the immediate future but for long- 
range prospects. As an industry and 
as individual businesses we have got 
to keep our economic health. We can- 
not afford to be squeezed between the 
nutcracker of costs and prices. We 
have to make certain that the status 
of tanning after 1946 is clearly un- 
derstood everywhere. 

This industry after 1946 was not 
to be compared with the bottom-of- 
the-heap business we were in the 20’s 
and the 30’s. Tanners modernized 
their merchandising, their produc- 
tion, their inventory methods. Tan- 
ners operated on the premise that the 
value they gave to their customers 
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and to consumers merited a living 
wage for their capital. Through our 
own efforts, in a free-swinging com- 
petitive industry, we began to achieve 
a responsible place in the roster of 
American business. Production of 
leather may not have rivaled other 
industries’ profitability, but at least 
we began to learn that a reasonable 
return was not a crime, that it was 
red ink we should be ashamed of. 

I want no one to misunderstand 
this industry’s position or to believe 
that tanning can be relegated again 
to the bottom of the totem pole. We 
shall willingly accept every sacrifice 
required by the national welfare and 
emergency conditions. We assume, 
of course, that equal sacrifices will 
be required of all other industries 
and that tanners will not be con- 
sciously or inadvertently penalized 
for the heavy risks and burdens they 
must bear. 

| am sure that every tanner hopes 
that the Government agencies charged 
with our foreign relations and with 
the defense program will keep one 
thing in mind. This country has al- 
ways been a substantial importer of 
raw material. In recent years we 
have had occasion to be greatly con- 
cerned by the inequities and the dis- 
crimination practiced against the 
United States in foreign raw mate- 
rial markets. Today when we are 
giving all of our strength to the aid 
and defense of the Western World, 
there can be no place for such in- 
equity or discrimination. 

It would be unthinkable to have 
our resources and energies funnelled 
into the tasks of defense preparation 
and to have other countries not only 
ignore such objectives but also dis- 
regard our raw material require- 
ments. I am sure that will not be the 
case and that the Government will 
make every effort to secure the clear 
understanding between the United 
States and all the nations ranged 
with it on the need for equity and 
reasonableness in the movement of 
hide and skin supplies to these shores. 

The Council has tried during the 
past eight or nine months to antici- 
pate problems and to provide you 
with facts and information which 
might be a partial guide under con- 
fusing conditions. I regard it as 
absolutely imperative that the unity 
and strength of this industry be main- 
tained, that the principles affirmed 
by the Council continue to give us 
the common ground we need for 
today and for tomorrow, and that 
through the Council we continue the 
remarkable phenomenon of an indus: 
try associated and tied together vir- 
tually 100 percent. 
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NEWARK 


LEATHER FINISH CO. 


8 WILHELM ST. HARRISON, N. J. 
Telephone: Humboldt 5-3470—3471 
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MINNER & COMPANY, INC. 


Hides, Skins, Sheep Pellts, 
Furs and-Wool 


230-40 Biddle St. St. Louis 2, Mo. 
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This guy has ’em but bad, and it’s certainly no 
laughing matter. For the umpty-umpth time his careful 
workmanship has been ruined by a bad inseaming job 
—visible stitches that show a nasty gap between the 
welt and the uppers. The poor fellow just doesn’t 
realize the thread he’s using is not what it 

“seams” to be — it stretches instead of holding 

tight. It’s a problem, all right, but one 

that’s easily solved with Barbour’s. 


Barbour’s Threads Prevent 
Grinning Seams! 


Barbour’s Linen and Cotton I[n- 
seaming Threads pull down tight, 
lay in the groove and really stay 
put. There’re no stretching and no 
unsightly gaps to spoil good work- 

manship. And that saves time and 
money, too. 


So, if you’re a manufacturer who 
doesn’t grin because your seams do— 
switch to Barbour’s Linen or Cotton 
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BARBOUR’S THREADS —Sinew « International and 
Thread Lasting Linen Threads ¢ Backseam “Closing” 
Linen «¢ Kantstrand and Pioneer Braided « Nylon’ « 
Red Hand « Littleway ¢ Thread Lasting Cotton 
Shurseam ¢ Supertite « Liberty «Gold Medal « 


n ¢ Castle and Passaic e Ready Wound Bobbins 
for Littleway and Goodyear Stitchers 
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REGISTRANTS 


ALLIED GROUP 


A 
Ameer, John R., Footwear News, New York, N. Y. 
Andresen, J. C., John Andresen & Co., New York, N. Y. 
Atkinson, Fred C., Fred C. Atkinson Co., Milwaukee, Wis. 
Aulson, E. R., Aulson Tanning Machy. Co., Waukegan, III. 


B 
Baker, Edgar F., Sands & Leckie, Boston, Mass. 
Barkey, Jewell, Barkey Importing Co., New York, N. Y. 
Bear, A. Ferriss, Arkwright, Inc., New York, N. Y. 
Belding, C. E., Leather & Shoes, New York, N. Y. 
Blackwell, Geo. M., Pratt Bros. Co. Inc., New York, N. Y. 
Braun, Harold, Harold Braun, Milwaukee, Wis. 
Brothers, B. V., W. Pearce & Brothers, Inc., New York, N. Y. 
Browning, Capt. H. L., U. S. Army Quartermaster, New York, N. Y. 
Buethe, W. C., Rohm & Haas Co., Phila., Pa. 


Cc 
Carter, John, John Carter & Sons Ltd., London, England 
Chapman, K., Booth & Co. Inc., Phila., Pa. 
Chilewich, Simon, Chilewich Sons & Co., New York, N. Y. 
Lt. Connors, N. Y. Quartermaster Procur. Office, New York N. Y. 
Crystal, Frank J., Tanexco, Inc., Chicago, Ill. 


D 
Dalton, P. H., N.Y.Q.M. Insp. Service, New York, N. Y. 
Daniels, Benj., John E. Daniels Lea. Co., Boston, Mass. 
DuGan, Frank A., Lawrence Johnson & Co., Phila., Pa. 


E 
Edwards, W. H.. W. H. Edwards, Haverhill, Mass. 
Elliott, Geo. H., Geo. H. Elliott & Co., Chicago, Ill. 
Elbin, H. Z., Carl M. Loeb Rhoades Co., New York, N. Y. 
— Edward C., N.Y.Q.M. Procurement Agcy., New York, 
N. Y. 


G 
Glaeser, H. F., M. E. Clarendon & Sons, New York, N. Y. 
Graham, James C., Geo. H. Elliott & Co., Chicago, Ill. 
Gutterson, L. P., W. Pearce & Brothers,, New York, N. Y. 
Guyon, Harold, Footwear News, New York, N. Y. 


H 
Hermanson, R. V., Leather Life, Montreal, Quebec 
Herzog, Herman, Alfred Jacobshagen Co., Chicago, III. 
Hartkopf, E., Ocean Leather Corp., Newark, N. J. 
Hilbert, Frederic L., U. S. Process Corp., New York, N. Y. 
Hodsdon, Geo. M., International Products, New York, N. Y. 
Hodges, Alan S., J. C. Hodges & Co. Inc., Boston, Mass. 


J 
Jacobshagen, Alfred, A. Jacobshagen Co., Chicago, III. 


K 
Katzenberg, Wm. R., Jacob Stern & Sons, Inc., New York, N. Y. 
Kavanaugh, Frank, Lynchburg Rendering Co., Lynchburg, Va. 
Kenyon, R. D., J.-C. Hodges & Co., Boston, Mass. 
Klein, Bill, Journal of Commerce, New York, N. Y. 
Kline, Sam, Kline & Co., New York, N. Y. 
Kreutz, Palmer L., John Andresen Co., Chicago, III. 





BABY CALF LEATHERS 


BOSTON—Bergman & Brookhouse, 112 Beach St. 
ST. LOUIS—Geo. J. Bucher, 1802 Locust St. 
MILWAUKEE—H. |. Stewart, 918 North 4th St. 
SOUTHWESTERN STATES—O. B. Dahm Co., 
1602 Locust St., St. Louis, Mo. 


DAVIS LEATHER INC. 


TWO PARK AVENUE, NEW YORK 16, NEW YORK 
R. A. Brea—Manager 


Specializing in high grade full chrome calf leathers for the shoe, handbag and novelty trade 
in an extensive range (162 shades) of Ultra High Style 


Colors. 


DOMINION CALF LEATHERS 


CINCINNATI—J. R. Kueven, 626 Broadway. 
CALIFORNIA—A. J. & J. R. Cook Co. 
LOS ANGELES—!220 Maple Ave. 

SAN FRANCISCO—237 Eighth St. 


ENGLAND—Davis Canadian Leathers Ltd., 3 Granby St., Leicester 


TANNERY— DAVIS LEATHER CO. LTD., NEWMARKET, ONTARIO, CANADA 


WINSLOW 


KIDDIE CHROME 
FULL CHROME TANNED 


LAMBSKINS 


WINSLOW BROS. & SMITH COMPANY 


STORES: BOSTON, 97 SOUTH ST. @ NEW YORK, 13 SPRUCE ST. @ CHICAGO, 173 NO. FRANELIN ST. 
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L 
Lincoln, H. B., L. H. Lincoln & Sons Inc., Coudersport, Pa. 


M 


Martin, George J., Diamond Alkali Co., Cleveland, Ohio 

McKay, L. S., American Hair & Felt Co., Chicago, Lil. 

Col. McKenzie, N.Y.Q.M., Procurement Agcy., New York, N. Y. 

Moran, J. J., Leather Manufacturer, New York, N. Y. 

Moynahan, F. G., Leather & Shoes, Boston, Mass. 

Moynihan, F. J., Shoe & Leather Reporter, Boston, Mass. 

Moynihan, Fred M., American Shoemaking, Boston, Mass. 

Muirhead, A. M., Bridge of Weir Leather Co., Bridge of Weir, 
Scotland 


N 


Newman, E. G., Carl M. Loeb Rhoades & Co., New York, N. Y. 
Newman, Geo. W., Jr., Geo. W. Newman Lea. Co., Cincinnati, Ohio 
Newman, Thos. E., Geo. W. Newman Lea. Co., Columbus, Ohio 


ce) 


Oerdehal, Al, Carlisle Shoe Co., Carlisle, Pa. 


Olson, Carl, The Olson Sales Agcy., New York, N. Y. 


D 


Pike, J. H., L. H. Lincoln & Sons Inc., Coudersport, Pa. 
Pilchard, A. F., Geo. H. Elliott & Co., Ft. Worth, Texas 
Pyle, Wm. F., Footwear News, New York, ee oe 


© 


Quarck, Rolf, Chemtan Company, Pt. Washington, N. Y. 


Roberts, Ben, Barkey Importing Co., New Yok, ‘N.Y. 

Roberts, Irving B., Leather & Shoes, Boston, Mass. 

Robinson, J. W., E. I. duPont de Nemours & Co., Wilmington, Del. 
Robinson, L. G., Jacob Stern & Sons, Inc., Boston, Mass. 
Roversi, Leon J., Sr.. Tupman Thurlow Co. Inc., New York, N. Y. 
Roversi, Leon J., Jr., Tupman Thurlow Co. Inc., New York, N. Y. 
Ruedebush, R. O., U. S. Machinery Corp., Boston, Mass. 





the De orddinn P-ess 


Ss 


Sandler, Samuel, A. Sandler Co., Boston, Mass. 

Schain, Albert, Armand Schmoll, Inc., New York, N. Y. 
Schnitzer, Julius G., Natl. Prod. Authority, Sena, D.C. 
Schwaab, Louis R., Weekly Bulletin, Boston, Mass. 
Schwaab, | EE Weekly Bulletin, Boston, Mass. 

Seidel, Ben W., Ben W. Seidel & Co., Boston, Mass. 

Shaifer, Carl, John C. Andresen & Ca. New York, N, Y. 
Siegelman, Stanley, Women’s Wear Daily, New York, N. Y. 
Selya, Leo J., Leo J. Selya, Boston, Mass. 

Shecter, Arthur W., Wolverine Hide Co., Gd. Rapids, Mich. 
Shiel, John F., M. A. Delph Co. Inc., Indianapolis, Ind. 
Col. Shirley, N.Y.Q.M. Procurement Agcy., New York, N. Y. 
Silverman, Harold L., John E. Daniels Lea. Co., Boston, Mass. 
Star, Jules, Jules Star & Co. Inc., New York, N. Y. 

Stauffer, D. S., Office Price Stabilization, Washington, D. C. 


T 


Tandy, A. R., Tandy Leather Co., Tulsa, Okla. 
Thomas, Owen A., Boot & Shoe Recorder, New York, N. Y. 


U 
Unger, William, Arkwright Inc., New York, N. Y. 


Vv 
Vallee, D. H. de, Francolor, Inc., New York, N. Y. 


WwW 


Wager, E. E., General Shoe Corp., Nashville, Tenn. 
Mr. Wagner, N.Y.Q.M. Procurement Agcy., New York, N. Y. 
Wakeford, A. A., A. A. Wakeford, Inc., Milwaukee, Wis. 
Webster, Geo. A., A. L. Webster & Co., Chicago, Ill. 
Wederbrand, O. V., Rohm & Haas Co., Phila., P 
Weiss, Fred, Ben W. Seidel & Co., Boston, Mass. 
Wenzel, Charles J., Sands & Leckie, Boston, Mass. 
West, Olin, Jr., General Shoe Corp., Nashville, Tenn. 
Wisher, Ben, Benj. Wishner Co., Milwaukee, Wis. 

British Leather Industries Export Corp., New York, N. Y. 





Wherever fine embossing and smooth plating 


is done you will find a Sheridan Press doing it 
best and most economically. Sheridan Presses are 
engineered to meet the most exacting requirements 
of the tanning industry. 





TeW-&C-B- 
SHERIDAN COMPANY 


Established 1835 


129-185 LAFAYETTE ST. 600 W. JACKSON BLVD. 
NEW YORK CHICAGO 
52/54 HIGH HOLBORN, LONDON, W.C. 1, ENGLAND 


183 ESSEX ST. 
BOSTON 








LEATHER and SHOES March 17, 1951 





CONTROLS TO LIVE WITH 
(Continued from Page 14) 


too, and the other groups in the 
economy will also have to recognize 
their obligations. 

Now what I’m saying does not 
mean there will be sweetness and 
light and a Pollyanna atmosphere in 
“Tempo E” down in Washington or 
any of the regional offices of OPS. 
You can’t have the idea all the time 
in the very nature of things. No regu- 
lation or no price order can deal out 
perfect economic justice to every- 
body all the time. 

Let’s start with the right assump- 
tions and the right atmosphere; and 
clear the decks of any misconcep- 
tions that have carried over from the 
last time. Price control cannot be the 
punitive job of a Government agency 
from business and economic realities. 
It has to be your job and the job of 
everyone else in the country in plain 
selfish self-interest. 

Let me try to outline the position 
of this Office as I see it. 

Almost everyone in the United 
States believes in stabilization as a 
general principle. The problems arise 
when we try to translate that prin- 
ciple into practice. 

People are generally willing to play 


the game fairly, and to exercise self- 
restraint if they feel that sacrifices 
are reasonably well distributed, not 
only horizontally but also vertically, 
between different layers of an indus- 
trial or trade segment. 

One of the jobs at OPS is to try 
to see that the sacrifices are fairly 
and reasonably distributed—that no 
one section of industry, or group of 
people in the community, is forced 
to take the whole lead. In periods of 
shortage, market forces and competi- 
tion alone cannot apportion the load 
on any basis of equity. Collectively. 
through public agencies such as OPS. 
the people of the community can do 
things that cannot be done individu- 
ally, or even by agreement among 
different groups. Regulation permits 
joint effort to hold down prices. But 
in this phase of its activity the agency 
prefers to lead rather than to coerce. 


Few Can Stampede 

But we all know from past experi- 
ence, including our recent experience 
with voluntary price stabilization, 
that a few people who lack vision or 
a sense of social responsibility can 
start a stampede. Most of us would 
agree that if someone goes offside, 
and takes the advantage of an emer- 
gency to make big gains, it is only 


fair in the interest of everyone else. 
if the referee blows the whistle and 
calls back the play. 

In this game one function of OPS 
is to do the job of the referee. If 
there is no referee it is every man for 
himself, and there is no assurance 
that the game won’t turn into a 
shamble. 

You can do a great deal to help us 
in making the operations of this 
agency dovetail with your own efforts 
to make price stabilization a workable 
program. One important part of this 
collaboration is the development of 
the Industry Advisory Committee 
program. Because of its great im- 
portance I would like to devote a little 
time to outlining the functions and 
responsibilities of such committees. 

The Industry Advisory Committee 
represents the official channel of con- 
tact between OPS and the industry. 
It provides the means by which prob- 
lems can be discussed, proposals and 
programs reviewed and principles 
translated into workable regulations 
and procedures. It is not our view 
that the Industry Advisory Commit- 
tee’s job is to rubber-stamp decisions 
that-have already been made. Its role 
is that of a strong advisory group to 
the agency. 





Emulsions 





Featuring 
AQUA-TITE 


the new flexible finish that is extremely waterproof. Not a lacquer and 
not an emulsion, but a brand new finish developed by our laboratories 
to meet the demand for a waterproof leather finish that can stand 
the gaff. This finish is available in a full range of colors — blacks, 
whites, and colorless. 


AQUAFLEX 


Garment, Shoe, Bag, Belt, Glove, 
Linings and Fancy Leathers. 


AQUAFLEX reduces finishing costs and produces leather that is tops 
in appearance and wearing qualities. 


Weber & Smith, Inc. 


MANUFACTURERS OF TANNERS' FINISHES 


Blacks, Whites. Full Range of Colors; 
also Binders and Top Coats. 


15 PIERCE ST. 


READING, MASS. 
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Specializing 
in 


Western Packer and Country 
HIDES °- CALFSKINS 
HORSEHIDES ° PELTS 
AND PICKLED SKINS 


CABLE ADDRESS—NORHIDE, San Francisco 


SAN FRANCISCO, CALIF. 
1395 Evans Avenue 
Telephone—ATwater 2-6292 
LOS ANGELES, CALIF. 


2870 Lugo Street 
Telephone—ANgelus 14645 


VE 


ee 
Levitan Hide Co. 


DEALERS @ BROKERS 








All shades of LEATHER FINISHES 


Our own manufacture 


Specialists in PIGMENT FINISHES 
All shades and black. Best pigments used. 


GLAZED FINISHES 


For High Lustre Colored Leather 
(Kid, Sheep, Calf and Side) 


JOSEPH O’BRIEN LEATHER FINISH CORP. 
Office: Little Falls, N. Y. 
Plants: Little Falls, N. Y. and Danvers, Mass. 
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What does this require of the mem- 
ber of an Industry Advisory Com- 
mittee? 

He must realize that as a member 
of the committee, he is no longer a 
representative of his industrial seg- 
ment. That is, he is expected to ap- 
proach the work of the committee, 
not as a spokesman for a single view: 
point, but as a working member of 
a group that is seeking a solution to 
a problem that has impacts on many 
groups apart from his own. The solu- 
tion to the problem must be one that 
is equitable and workable from the 
standpoint of everyone concerned. 

We recognize the difficulties of 
stepping out of our normal roles in 
business, but it is most important that 
this obligation of objectivity and de- 
tachment be clearly understood and 
freely assumed. Participation in the 
work of an Industry Advisory Com- 
mittee constitutes an opportunity and 
a challenge to make a real contribu- 
tion to workable price stabilization— 
to perform a public service of the 
highest character. 


Specific Objectives 


Finally, let me speak briefly about 
some of the specific objectives that 
we have in mind in framing price 
regulations. 

We regard it as highly desirable 
that manufacturers continue to make 
the goods that they are best suited to 
produce—the good values that com- 
petition normally forced them to 
make. That is surely better from the 
viewpoint of real stabilization and 
price control, than a widespread shift- 
ing of lines and items to escape from 
squeezes. 

Furthermore, in drafting regula- 
tions we will seek constantly to frame 
them in ways that will encourage, 
rather than discourage, the full pro- 
duction of desirable lines of goods 
that the people of the community de- 
pend on for real service and satisfac- 
tion. 

In the field of hides, skins, leather 
and shoes we have been considering 
various kinds of controls including 
dollar-and-cents price regulations for 
several kinds of domestic raw stock. 
Leather and shoe price regulations 
have to be framed so that there can 
be a continuous movement of goods 
to the consumer and to the Armed 
Forces. None of the regulations that 
are being considered will be pulled 
out of the air. Industry advisory 
committees and sub-committees have 
been and will be meeting with every 
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intention on our part to get the best 
brains and ideas from business. 

There are going to be times when 
you and your representatives may be 
disappointed because particular ideas 
advanced for a given product or in- 
dustry are not accepted in toto. Usu- 
ally the answer is simple—OPS must 
follow policies and principles that are 
generally applicable, OPS must look 
at the whole gear box and not only a 
single cog. In addition, whatever we 
do must be legally valid. 

What has been done so far by OPS 
in your field is directly attributable 
to men who have come to Washington 
in the Government’s service, who 
have given a tremendous amount of 
time and energy in starting the ball 
rolling and in the right direction. 

To the best of my ability and to 
the limit of, say, no more than 16 
hours per day, I am going to try to 
make myself available to the indus- 
try. The heads of the various sec- 
tions in the Consumer Goods Divi- 
sion are anxious and ready to get 
business views and ideas. Let us 
keep those channels of communica- 
tion open and vigorously functioning 
so that the job of price stabilization 
we do this time will be something to 
look back upon with a sense of 
genuine accomplishment as a solid 
base for our future economic health. 





Ube b seen 
LEATHER & SHOES 
WANT ADS! 


quick turnover of odd lets of leather end meteriels. 
of machinery, equipment, plents, 


LEATHER & SHOES 
The International Shoe and Leather Weekly 
300 W. Adoms S$t., Chicago 6, iil. 
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It's a fact. Tanners are not easy to do 

business with unless you know how to satisfy 

their very exacting demands—unless you recognize 
that they know what they want and know how 

to get what they want. 


In oils, for example. Tanners know they cannot 
turn out a uniformly high quality leather unless they get 
uniform high quality in oils. 


For 63 years Atlas Refinery has found it very easy 

to do business with tanners because Atlas Oils 

are made to the most exacting specifications and 
because every control for quality and uniformity known 
to the science of oil refining are meticulously applied 

to the production of Atlas Oils. 


Tanners buy Atlas Oils with the confidence born 
of long known dependability. That confidence 
is our most valued possession. 


ATLAS GUARANTEED OILS 


SULPHONATED COD OILS @ SULPHONATED NEATSFOOT 
OILS © PURE NEATSFOOT OILS © SPLIT OILS @ 
MOELLONS ® AND MANY SPECIALTY PRODUCTS 


REFINERY, INC. 
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ARKOTAN 


A Universal Syntan 


An all purpose syntan made in types suitable for 
vegetable, chrome, alum and formaldehyde tan- 
nages. Imparts a fine silky grain to the leather with 
increased roundness and retains tensile strength. 


An excellent mordant for dyeing calf and glove 
leather,—produces an even color. 


A perfect pretannage for shearlings and all types 
of white leather. 


Samples and Demonstrations Upon Request. 





*ARKANUM:—An improved bate. 
*TETRANOL:—A highly efficient wetting agent. 


*Reg. U. S. Pat. Off. 


ARKANSAS COMPANY, Inc. 


ESTABLISHED OVER 40 YEARS 


Newark, N. J. 
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A PROGRESS REPORT 
(Continued from Page 12) 


that measures of control, that restric- 
tions or regulations governing inven- 
tories or production, are sought with- 
out regard to their genuine necessity. 
It is possible for me to definitely and 
completely disavow all such impres- 
sions. 

Whatever experience and knowl- 
edge I have acquired about the leather 
industry has certainly impressed 
upon me the complexity and the wide 
ramifications of your industry. Noth- 
ing could be more desirable than to 
see this industry, and all American 
business, for that matter, achieve the 
ends we seek as a nation with the 
minimum changes in our free market 
and free enterprise structure. Every- 
one wants the least dislocation, the 
least interference with a steady climb 
in productivity, the gain in output, 
the progress in distribution which 
have made this country what it is. 
When you as producers or distribu- 
tors become subject to measures of 
economic control, when you find al- 
locations of material or restrictions 
upon the use of products moving into 
the picture, then you should realize 
that such steps have been taken only 
because they were unavoidable. 


Daily Soundings 


NPA functions under the Defense 
Production Act of 1950, and one of 
the sections of that law provides for 
consultation with industry as well as 
with other groups in our national life. 
It seemed wise to us not long after 
the Korean conflict erupted to con- 
sult with industry through your In- 
dustry Advisory Committee so that 
the progressive consequences of a de- 
fense program could be constantly 
evaluated. Over the months since last 
June we have taken almost daily 
soundings to learn the trend of sup- 
ply and production in leather and 
related industries. Toward the close 
of 1950, when the gears of military 
preparedness began to mesh, it be- 
came necessary to think acutely about 
the fundamental relationships of sup- 
ply and demand. 

May I summarize for you the prog- 
ress we have made in the Leather 
Division and the steps which have 
been taken so far directly affecting 
tanning and related industries. By 
the end of 1950 the scale of the mili- 
tary program involving footwear 
and other leather products made it 
necessary to think acutely of action 
that might have to be taken to assure 
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the fulfillment of military require- 
ments with the greatest efficiency. At 
a meeting of your Advisory Commit- 
tee the facts which had been laid 
before tanners and manufacturers by 
procurement officials were thoroughly 
discussed. 

May I say at this point that there 
had never been any question or the 
slightest doubt in my mind for the 
profound extent of cooperation to be 
expected from tanners. The discus- 
sions of the Leather Industry Ad- 
visory Committee fully confirmed my 
expectations. Without any hesitation 
and with the fullest initiative, that 
Committee undertook to evaluate the 
changes and to recommend the sound- 
est procedure for reconciling mili- 
tary needs within the framework of 
supply. 

The first concrete steps were taken 
in a relatively minor field, namely, 
horsehides and deerskins and leather 
made from such raw material. Large 
requirements of the Chicago Quarter- 
master purchasing gloves for the 
Army and Air Force made it appar- 
ent that the free use of horsehides 
and deerskins for civilian purposes 
would stymie military procurement. 
Consequently, upon recommendation 
of the Industry Advisory Committee, 
the regulation was drafted which in 
effect channels all suitable horsehides 
and deerskins or leather into mili- 
tary uses. 


Reaction Immediate 


Incidentally, the response to the 
problem of deerskin supply and use 
is a very interesting criterion of the 
cooperation to be expected not alone 
from industry but from public gen- 
erally. More deerskins were needed 
than normally moved into commer: 
cial markets and your executive vice 
president broadcast an appeal which 
was echoed on radios throughout the 
country. We had an almost imme- 
diate reaction to that in telephone 
calls and mail. . 

Public-spirited citizens called to 
find out whether they had to turn in 
the skin from the buck they had shot 
last year, taxidermists clamored for 
relief because animals were partly 
stuffed, and irate butchers wanted to 
know why we had asked Mr. John 
Doe to leave his deerskin in the 
butcher shop. It could be that game 
wardens do not have an accurate 
census of the deer population, or the 
hunting season continues beyond the 
dates formally set in many states. So 
many deerskins seemed to come to 
light that finally we had to amend 
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700-YEAR-OLD QU 
NEAR PUERTO CASADO 


TANIMEX 


CORPORATION 
Exclusive 


NORTH AMERICAN REPRESENTATIVES 


OF 


“CARLOS CASADO" “TANEXTRA"” 
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Premium 
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“SASTRE" 
"REX" 
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Quali 
SHELLAC 


for Better Leather Finishes 


EXTRA WHITE REFINED BLEACHED 
SHELLAC 


SPECIAL BONE DRY BLEACHED 
SHELLAC 


Lower Acid Number aiding quick solution and requiring less alkali there- 
by producing more durable, more waterproof and higher gloss finishes. 


ALSO COMPLETE LINE OF ORANGE SHELLAC 
Working Samples Cheerfully Submitted 


THE MANTROSE CORPORATION 


136 41ST STREET 


BROOKLYN 32, N. Y. 


Agents in Principal Cities 


BOSTON—W. D. Hodges Co. , 
CLEVELAND—J. H. Hinz Company 
LOS ANGELES—H. ©. Ross 


PHILADELPHIA—A. C. Hurlbrink _ __ 


CHICAGO—Harry Holland & Son, Inc. 
BALTIMORE—A. C. Huribrink 














ST. LOUIS—C. J. Paul Erickson Co. 
SAN FRANCISCO—E. M. Wells 


DANBURY, CONN.—Denis E. Durkin 


CANADA—Montreal and Toronto 








RESIN EMULSIONS 
DISPERSING AGENTS 


FOR THE LEATHER INDUSTRY 


R. T. VANDERBILT CO., INC. 


230 Park Avenue, New York 
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our original order so that any indi- 
vidual Nimrod tanning his trophy 
skin for his own use or as a gift 
would not wrap it immediately and 
parcel-post it to Washington. 


One of the more serious problems 
that had to be dealt with at an early 
stage was the supply of military in- 
soles and midsoles. An industry task 
force met on that subject and pro- 
duced a program as well as a set of 
recommendations which in my esti- 
mation embody the experience and 
knowledge gained during World War 
II. After careful analysis by NPA, 
most of those recommendations were 
incorporated in a regulation known 
as M-34. It should be gratifying to 
industry as well as Government that 
since the issuance of that regulation 
there have been very few reports from 
shoe contractors indicating difficulty 
in the procurement of midsoles and 
insoles for military shoes. Unques- 
tionably the regulation created dif- 
ficulty for some cutters and has prob- 
ably compelled some members of the 
trade to cut insoles and midsoles 
which it was not their customary 
practice to make or sell. 


Can Avoid Holdups 


In certain instances the type of 
leather employed in some plants made 
it impossible to fulfill the cutting 
ratios specified by M-34. Fortunately, 
the Leather Division has been in a 
position to act promptly on justifiable 
requests for relief and producers and 
cutters have thereby been enabled to 
avoid any uneconomic holdup in 
operations, 

The matter of greatest interest to 
all tanners of bovine hides and skins 
is the allocation program which be- 
gan with NPA M-35. Everyone in 
Government and industry who is fa- 
miliar with the basis of controls dur- 
ing World War II has accepted as 
axiomatic that price stabilization and 
allocation of major types of hides 
and skins are inseparable. Allocation 
of raw material, or at least principal 
types of hides and skins, can be 
wholly justified on production 
grounds, on the need for making cer- 
tain that tanning facilities are em- 
ployed and that producers of both 
military and civilian leathers are as- 
sured a reasonably steady flow of 
supply. In a broader sense the corol- 
lary necessity for allocation is re- 
lated to the controls seeking price 
stabilization. If raw material were 
not allocated, the application and 
effectiveness of price controls could 
easily be nullified. In any case the 
circumstances and facts which be- 
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came evident in January leave no 
alternative; we were in a situation 
which required that allocation of do- 
mestic cattlehides, kips and calfskins 
be undertaken. 

On February 5, M-35 became effec- 
tive. This was the regulation intended 
to halt the sale of hides and skins 
acquired or taken off after that date. 
It did not, of course, halt usual com- 
mercial trading by collectors and 
dealers who acquire hides and skins 
for salting and for sorting, prelimi- 
nary to selling them to tanners. The 
purpose of this so-called freeze is en- 
tirely obvious. It would have been 
impossible for NPA to begin allocat- 
ing on any Wate without previously 
having taken steps to assure the 
existence of a supply which could 
then be sold to meet the allocations 
granted to tanners. I am glad to say 
that the prompt response from the 
industry in supplying the Leather 
Division with company data needed 
has permitted us to begin the alloca- 
tion by the March Ist deadline we set 
ourselves. By this time our cattle- 
hide, kip and calfskin tanners have 
been advised of their quotas for the 
first month. 

A great many questions have been 
addressed to us on allocation, and 
many of these are in the very nature 
of things unanswerable. Every man- 
ufacturer knows, for example, that 
the choice of a base period upon 
which the allocation of raw material 
supply is to proceed can never be 
ideal. What is equitable to one com- 
pany may be criticized as inequitable 
to another. A period which seems fair 
to one group may be unjust for an- 
other group. 


Need Use Best Advice 


NPA can have no alternative but 
to proceed on the best advice and in- 
formation it can secure to determine 
a base period which will be the most 
equitable for the preponderant ma- 
jority, which will be the most feasible 
for administrative purposes and 
which will be most consistent with 
the production objectives we all have 
in mind. No matter what base is 
selected there would always be the 
need for relief in some limited num- 
ber of cases, for the elimination of 
obvious inequities where companies 
have been the victims of unfortunate 
circumstances. The measure of re- 
lief, however, can never be the good 
intentions or the just desserts of de- 
serving people, because if that were 
the case there would be more in- 
equity created than eliminated. The 
only criterion we can use in giving 
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relief is a standard that can be gen- 
eralized and which takes account of 
a minimum number of factors. 

It may prove necessary in coming 
weeks or months to recast the basis 
employed in the first allocation. That 
will not be done, however, without 
the most thorough consideration of 
economic equities and production 
goals. 


Industry Asks Questions 

Many questions have come from 
the industry on the rate or the per- 
centage of allocation and on any 
possible restrictions in wettings. Ini- 
tially there is no restriction on wet- 
tings and every company must quite 
literally frame an operating policy 
in accordance with its inventories and 
supplies acquired through allocation. 
Furthermore, until such time as/ a 
control policy is adopted with respect 
to foreign hides and skins, tanners’ 
commitments and receipts of foreign 
hides will not be given specific 
weight in the allocation of domestic 
raw material. It seems desirable that 
every effort be made by NPA and by 
industry to achieve the maximum 
movement of raw material supply to 
tanners and whatever policies are 


adopted with respect to allocation _ 


will have that fundamental end in 
sight. 

At this time other divisions of the 
tanning industry, including goat and 
kid or sheep, are not subject to al- 
location of raw material. The neces- 
sity for controls in those areas might 
be qualified in the future and when 
Government policy on foreign raw 
material crystallizes NPA will be able 
to adopt the correlative measures 
needed such as allocation. 


Not Like World War II 

We have begun, in 1951, with a 
number of steps in NPA which re- 
semble the measures of controls 
achieved during the last war. How- 
ever, it would be wrong or premature 
to assume a complete analogy or a 
parallel course of events. Your in- 
dustry will do its part in production 
for defense and NPA must be pre- 
pared to promulgate whatever forms 
of controls are needed to safeguard 
the defense program and simultane- 
ously avoid needless dislocation of 
our general economy. While the call 
which the military effort will make 
upon the tanning industry is large it 
is certainly not comparable with the 
requirements during World War II. 





_It should be possible, through your 


efforts and through the preventative 
steps taken by Government, for mili- 
tary needs to be satisfied without 
significantly distorting the basic level 
of civilian supply. Unless and until 
military needs become substantially 
greater than now appears to be the 
case, it should be possible to do with- 
out a considerable number of restric- 
tions and limitations which had to be 
put into force during World War II. 


Personnel Needed 


It is a pleasure to express the 
appreciation of NPA for the help of 
those members of industry who come 
to Washington and serve on industry 
advisory committees and task forces. 
Moreover, the progress we have been 
able to make thus far would have 
been impossible without the help of 
the capable men who have come to 
Washington as a civil service, bring- 
ing to bear their knowledge of indus- 
try to aid Government in this emer- 
gency. We trust that whenever or 
wherever specialized knowledge from 
industry is required it will be pos- 
sible to recruit personnel for the task 
in hand. 


—END— 
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1. Carl H. Lovgren, Joseph Greenbaum, Middle- 
burg Tanning Corp.; Russ Grant, Fred Blumen- 
thal. 


2. W. J. Peterson, Salem Oil & Grease Co.; A. 
Lammer, Chemtan Co.; Louis Erera, Allied Kid 
Co. 


3. Leif Kronen, Tanners’ Council; Polly Drew, 
Beggs & Cobb, Inc. 


4. Malcolm Fleming, Fleming-Joffe, Lid.; George 
Martin, Diamond Alkali Co. 


5. William Solar and Al Schonwald. 


6. Harry Remis, Acme Leather Co., and George 
Dunning, Leather and Shoes. 


7. Leo Selya, Leo J. Selya Co.; Ralph Pope, Jr., 
Northwestern Lea. Co.; Francis Shea, Barbour 
Welting Co.; Roger Conant, Winslow Bros. & 
Smith. 


8. N. P. Dworetzky, Toxaway Tanning Co.; Jack 
Sherman, Phyllis Shoe Co. 


9. William Sheard and George Hodsdon, Inter- 
national Products Co. 


10. T. J. McNamara, Harold W. Hoffman, Mary 
S. Rao and Orrel Oseland, Tanners’ Council. 
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MepForp, Mass. 





Binder and 
Filler 


@ PIGMENT FINISHES | 
Uniform quality binder; filler and carrying agent. Builds up body. 
Improves covering power and spread. Nourishes fiber and elimi- 
nates harsh feel. No manipulation necessary. 

@® cEATHER FILLER 
Imparts permanent flexibility. Does not “pipe” or crack. Covers 
cuts and imperfections. 

@ SUEDE SPLITS 
Plumps the skins, strengthens and builds up low ends. When 
sueded the skins have a velvety nap and full mellow feel. Does 
not lay on the surface. 


Manufacturers of a complete line of specialties for the tanning trade. 


Chemical Co., Inc. 


Estab. 1900 
225 West 34th Street 


New York 1, N. Y. 














and Sulphonated 
COD — SPERM — CASTOR 
and NEATSFOOT OIL 


Raw 


We are in a position to consider intelligently any 
special fatliquoring problem and make recommenda- 

tions of value. 
OTTOL OIL CO. siteitee'x. 1 
e Belleville 9, N. J. 
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VETS ADMINISTRATION 
LEATHER BUYING HALTED 


A plan of the U. S. Veterans Ad- 
ministration to go into the open mar- 
ket and buy at least 23,000 square 
feet of the finest quality leathers for 
hobby-teaching uses in their hospi- 
tals, has run into a stern roadblock 
from the Economic Stabilization 
Agency. 

Two weeks or so ago, the VA is- 
sued a call for bids on such leather 
items as 1,500 square feet of doe- 
skins; 1,500 square feet of sheep- 
skins—morocco; 7,000 square feet 
horsehide; 7,000 square feet of cow- 
hide; 1,500 square feet of capeskin; 
4,000 square feet of steerhide; and 
300 leather belts. 

The closing date was set as of 
Feb. 26 for most of the items, but 
this week L&S representative learned 
that the bids have not yet been proc- 
essed, because of a request from the 
pricing agency to hold up things. 
They asked for an investigation into 
the absolute need for such heavy 
buying of leathers. 


Normal Process 

Veterans Administration workers 
said that the bid seeking was a nor- 
mal process, as they usually stocked 
up six months ahead in best grades 
leathers for their hobby-shop activi- 
ties. They also acknowledged that 
the VA itself is reviewing the whole 
matter, with the possibility that “the 
very high prices of today” may cause 
the VA to abandon the time-honored 
practice of teaching veterans to make 
leather billfolds, belts, and such 
items. 

When the VA issued some similar 
bids in November, they failed to get 
a response on a few of the items, 
but this time offers came in on all 
the items, including those which drew 
blanks the previous call. 

When the call for the Feb. 26 bids 
was issued in the Commerce Dept. 
daily printed synopsis sheet of Feb. 
19, there was considerable “eye- 
lifting” in some other agencies con- 
cerned with allocation and pricing of 
leather. 

The incident is said to have led 
some officials to make a survey of 
similar non-defense government ac- 
tivities, including those which use 
valuable metals and minerals in 
hobby-teaching programs. 


® Hollywood Moc has been organ- 
ized to manufacture moccasins in Los 
Angeles. Principals are listed as M. J. 
Breithart, William Podos and Henry 
Podos. 
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ALCA Proposes Changes 
In By-Laws 

Some 19 separate amendments in 
the by-laws of the 800-member 
American Leather Chemists Associa- 
tion were covered in the proposed re- 
visions suggested at the winter meet- 
ing of the Association’s Council last 
month in New York. These amend- 
ments will be enacted upon at the 
annual convention of ALCA next 
June. Some of the more important 
changes proposed are as follows: 

1. No councilor shall be eligible 
for re-election to a consecutive full 
term as councilor. 

2. A new procedure for nomina- 
tion of officers, designed to give wider 
voice to nomination by petitions. 

3. The assessment of dues shall be 
fixed by Council, subject to approval 
by the active membership. A $2 dues 
increase, beginning in 1952, is sug- 
gested—the first dues boost in 25 
years. 

The Council also established a com- 
mittee for the Analyses of Leather 
Finishes, with Dr. H. G. Turley form- 
ing the group. 


NEW CHROMIUM PLANT 


Completion of a new chromium 
chemical plant has been announced 
by Mutual Chemical Co. of America, 
producers of chemicals for the tan- 
ning industry. The company plans 
to increase the production of sodium 
bichromate and other essential chro- 
mium compounds. 

The new plant is located on the 
harbor of Baltimore, is the largest, 
most modern chromium chemical 
plant in the world. Operations have 
already commenced, and substantially 
increased output of various chromium 
compounds used by the tanning in- 
dustry will be rapidly realized. 


New Sales Record By U. S. 
Shoe Corp. 

During 1950, the United States 
Shoe Corp., Cincinnati, broke all pro- 
duction, sales and earnings records in 
the history of the company. Its net 
sales amounted to $25,343,640. Net 
earnings were $964,138, equal to 
$4.06 a share on common stock. Its 
production for the year came to 
4,200,000 pairs. 

More than $700,000 was distrib- 
uted by the company in its profit- 
sharing plan and Christmas bonus— 
the largest distribution in the com- 
pany’s history. 

Completion of an addition to the 
Crothersville, Ind., plant will give the 
firm a maximum production of 
18,000 pairs daily. 
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Leather Finishes 


uality leather finish is one of the agg ingredients that 
contributes to the art of making fine leat 

Many years of experience together with uniformly high stan- 
dards of production have helped to give HYDRODITE its respected 
position in the leather industry. 

The producers of HYDRODITE invite you to make use of their 
research: laboratory and technical staff. 


BRANCHES: Drexel Bldg., Philadelphia; 
Union, N. J.; Salem, Mass. 


A 3&3. OO. PILAR 
Leather Finish Specialists 


CHAPEL ST. & LISTER AVE., NEWARK, N. 

















EMIL BUSCHHOFF & CO., INC. 
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Representing Gordon Woodroffe & Co., Madras 
East India Tanned Hides and Skins 


Cable Address: MILTHOFF 100 GOLD ST., NEW YORK 38, N. Y. 
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EDISON PROFITS UP 31%, 

A net income of $2,727,544 was 
made in 1950 by Edison Bros. Stores, 
Inc., which operates a chain of 220 
shoe stores. This was an increase 
of 31 percent over 1949 net income. 

The company reported that sales, 
however, were 1.5 percent below the 


dollar volume of 1949. Sales during 
the first half of the year were off six 
percent, but in the last half were up 
5.3 percent as compared with the 
same period of the previous year. 
Total salaries and wages paid during 
1950 amounted to $11,728,378, vir- 
tually the same as in 1949, 
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Chief Engineer 











Samuel S. Wolff, appointed Chief 
Engineer of American Safety Table 
Co., Inc., Reading, Pa., manufac- 
turers of shoe factory equipment. 
Wolff will also take charge of the 
Research Department. He _ was 
formerly Chief Engineer of the Cen- 
tury Electric Company, St. Louis, 
Mo., for eight years before joining 
Amco. During World War II, Wolff 
helped develop Diesel-Electric Power 
Supply Units for the U. S. Army. 
This work won him an award in the 
J. C. Lincoln Foundation Design 
Contest. He is a member of the 
American Institute of Electrical En- 
gineers. 





Canada 


© The Overseas Hide Trading Co., 
Ltd., has been established, with head 
offices in Montreal. 


@ Justus C. Stoner has been ap- 
pointed general manager of the C, S. 
Hyman Co., Ltd., and Hyman Leath- 
ers, Ltd., London, Ont., subsidiaries 
of John A. Lang & Sons, Ltd., 
Kitchener, Ont., tanners. 


@ Jj. Mason Van Kleeck has been 
appointed director and vice-president 
of Perth Shoe Co. & Lockwedge 
Shoe Co., Perth, Ont. 


© The Shoe Superintendents’ and 
Foremen’s Association of Ontario 
& Allied Trades has issued its 1950 
Yearbook. The Association realized 
approximately $3000 from proceeds 
of the Yearbook and its annual ban- 
quet. Copies of the Yearbook are 
available by writing to the Associa- 
tion at 115 Cameron St., North, 
Kitchener, Ont. 
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Deaths 





Hilbert O. Bruss 

. . » 51, USMC traveler, died in Mil- 
waukee, Wisconsin, March 1. He was 
the Wisconsin sales and service rep- 
resentative of USMC and had been 
employed by the company for the past 
30 years. He is survived by two 
daughters, Mrs. Dolores Koehler and 
Mrs. Carol Manhardt, and two broth- 
ers, all of Milwaukee. 


Harry Lee Rice 

. . . 88, retired shoe manufacturer, 
died March 4 in Quincy. He was the 
first shoe maker to design specially- 
fitted shoes for children. He was 
president of the Rice and Hutchins 
Shoe Co. for 20 years. He was an 
active civic leader in his city. Sur- 
vivors include three sons, William B., 
Benjamin and Edgar. 


George H. Swift 


. . . 73, prominent retired packer, 
died March 9 at his suite in the Ritz- 
Carlton Hotel, Boston, Mass. Before 
his retirement in 1949, he was a direc- 
tor of Swift & Co., Chicago meat 
packer founded by his father, Gusta- 
vus F. Swift. The younger Swift be- 
gan his career with the company in 
1896 and in 1906 took over the ad- 
ministration of the company’s New 
England and other interests. He was 
also a director and chairman of the 
board of A. C. Lawrence Leather Co., 
Peabody. He was active in organiza- 
tional affairs. Survivors include his 
wife, Lucile D.; three daughters, Mrs. 
Lawrence Reeve, Mrs. Everett Van 
Nice and Mrs. DeForest P. Davis; and 
a son, George H., Jr. 


Louis J. Frebel 
... 73, leading tanner, died March 2 
at his home in Irvington, N. J. He 
was founder and president of L. J. 
Frebel & Sons, Inc., Irvington tanner. 
He leaves his wife, Clara M.; two sons, 
William and Arthur; a daughter, Mrs. 
Thomas Pezzuto; and a sister, Mrs. 


Elizabeth Gruber. 
Frank N. Baker 


. . «45, shoe manufacturing executive, 
died March 7. He was president of 
Joyce (Canada), Ltd., and handled 
distribution of English-made Joyce 
shoes for men and women in Canada. 
Baker joined Joyce in 1939 and was 
in charge of the New York offices for 
some time. Later, he became manager 
of the Columbus and Xenia, O., fac- 
tories. He leaves his wife, Dorothy; 
and a son, Robert. 
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KAUFMANN TRADING CORP. 


15 PARK ROW NEW YORK 38, N. Y. 
Hides and Skins 
Import - Export 


Member: Commodity Exchange Inc. 
in constant contact with all important Hide centers 


REPRESENTING: 
KAUFMANN'S HUIDENHANDEL N.V. 
Rotterdam (Netherlands) 
S. HUISMAN & CIA, S.A. 
Buenos Aires (Argentina): and others 
® 


GEORGE KAUFMANN, Pres. 
Cable Address: KATRADES 


Tel. BEekman 3-5960 Teletype: NY 1-158 
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Economics of Cattlehide Leather Tanning 


by DR 


e President 


MERRILL 


A. WATSON 


Tanners Council of America 


WHAT THE 15 CHAPTERS GIVE 
WHEN YOU BUY THIS BOOK 


Chepter 1. Historical and Technical 

Rachayound of Cattlehide Leather 
anning. 

Chapter 2. Economic Structure of Cat- 

tlehide Leather Industries. 

Chapter 3. Combination and Integra- 

tion in Cattlehide Leather Tanning. 

Saoter 4. Domestic Cattlehide Sup- 

plies. 


Chapter 10. Cost in Cattlehide Leather 
Tanning. 
Chapter 11. The Markets for Cattle- 
hide Leather. 

Chapter 12. Characteristics of Demand 
for Cattlehide Leather. 

Chapter 13. Competitive Aspects of 
Cattlehide Leather Tanning. 

Chapter 14. Dynamics of Hide and Lea- 
ther Prices. 


Walter H. G. Drayton 


. shoe executive, died March 7 at 
his home in Brookline, Mass. Long 
active in the shoe trade, he had been 
associated with the sales department 
of Ludlow Mfg. & Sales Co., Boston, 
and its affiliate, Smith & Dove Co., 
Andover, Mass., for the past 57 years. 
He was a member of Meridien Lodge, 
A. F. and A. M. Surviving are his 
wife, Goldie N.; two grandsons, 
Charles O. Drayton, Jr., and Walter C. 
Drayton; and three great-grandchil- 
dren. 


Harry L. Rice 


. . . 88, retired shoe manufacturer, 
died March 6 at his home in Quincy, 


Chapter 5. World Hide Supplies. 
Chapter 6. Tanning Materials. 

Chapter 7. Labor in Cattlehide Leather | 
Tanning. 

Chapter 8. Capital in Cattlehide Lea- 
ther Tanning. 

Chapter 9. Joint Production in Cattle- 
hide Leather Tanning. 


Appendices. Statistical Data on Leath- 
er, Shoes and Hides including Leather 
Grades; Weights; Selections; Basic ships with other firms. He leaves 
Operations performed by Labor, etc. chree sons, William B., Benjamin and 


Edmund. 


he Story of the Economics 
$750 


Chapter 15. Three (3) Sections — (1) Mass. Rice was president of Rice & 
canneiee Seaton Fert ie Hutchins Shoe Co. for 20 years and 
or ar an ostwar Period. é er ESTE 
(2) Domestic Controls on Cattlehides deai the 7 —_ bap erties 
and Leather. (3) Establishment of angP SPOS] Ne ee ee Se 
Import and Export Controls on Hides dren. He was a native of Hudson, 
and Leather. Mass., and graduated from Boston 


English High School. At the time 
of his death he held various director- 


Richard Hayes 


. 80, retired leather foreman, died 
at his home in Winchester, N. H., 
on March 6. He was formerly fin- 
isher-foreman at the A. C. Lawrence 
Leather Co. plant in Winchester. A 
native of Melrose, Mass., he entered 
the tanning trade early in life and 
had resided in Winchester since 1897. 


Enoch B. Nelson 


. 84, retired shoe manufacturer from 
Haverhill, died recently at Pentucket 
Convalescent Home in Haverhill. A 
native of East Kingston, N. H., he 
was best-known as owner of Kenoza 
Shoe Co. for more than 20 years be- 
fore his retirement. Previously, he 
was a foreman at Chesley & Rugg Shoe 
Co. He leaves a daughter, Mrs. Lu- 
ella Davis, two grandchi!dren and sev- 
eral great-grandchildren. 


f the Leather Industry 


The author, Dr. Merrill A. Watson, is well 
known to the leather and shoe industry. His 
book is a real contribution to the literature of 
the industry as it completely covers the his- 
tory and economics of cattlehide leather 


tanning. 
VER 175 PAGES CHARTS AND TABLES 
COLORFULLY ILLUSTRATED. 


ECONOMICS OF CATTLEHIDE LEATHER TANNING contains much 
information in its 15 chapters hitherto not published in book form to be 
of use to all practical tanners, shoe and leather men, industrial, govern- 
mental, research workers, professors, students, librarians, economists and 
anyone associated DIRECTLY or INDIRECTLY with the leather and 
shoe industry. 


ORDER YOUR COPIES TODAY ... 


THE RUMPF PUBLISHING COMPANY 


300 West Adams Street Chicago 6, Illinois 
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© Duraflex Corp. of America, 
Inc., Randolph, Mass., has developed 
“Duralite” heelbase made of 80 per- 
cent scrap leather (bark-tanned sole 
stock) and a synthetic latex binder. 
The company claims the new product, 
developed over the past two years, is 
waterproof and oil resistant, trims 
very easily, takes a fine edge stain, 
and does not spread. Duraflex is also 
offering new “Dutchman” heel tucks 
which take wheels very cleanly and 
hold stitches well. Production of a 
new midsole is also under way. 








Inquiries invited for 
INDIAN VEGETABLE TANNED KIPS AND CHROME TANNED 
KIPS IN CRUST CONDITION. 


EASTERN TANNERIES LTD. 
MAJID AHMAD ROAD KANPUR, INDIA 
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UNITED STAY COMPANY, Inc. 222 THiRd st.. CAMBRIDGE 42, MASS. 


NORMIL 


a leather by... 





For dress wear our Normil is idered outstanding. A smooth, sleek 
leather of full chrome tannage, it has a calf-like finish and rich appear- 
ance. Made in both black and colors. 





J. GREENEBAUM 


TANNING COMPANY x 
CHICAGO MILWAUKEE BOSTON 





ES 


Double and single edge clicker dies of the 
utmost precision; Mallet and Walker dies that 
just shout quality. As for service—just try 
us once. Send an order today and let us 
prove our claims. 


BAY STATE 
New York Office Cutting Die rig 


ih ig mn Bathecd C. 380 BROAD ST., LYNN, MASS. 
“Where Better Dies Are Made” , Tel. LYnn 2-1890 














quality all the time 
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re of uniformly hig ing Goods Leathers. 
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name in tanning will keep your 
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© Leathers from the top 
products at the top © 


THIELE TANNING COMPANY e¢ 127 NO. 27th ST.* MILWAUKEE 8, WIS. 
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CUTTING, PERFORATING, 
MARKING DIES 


MANUFACTURERS 
Cutting, Perforating, Marking Dies. 
Also Machine Knives. 


DISTRIBUTORS 
Fales Clicking Machines and Seelye 
Beam Die Presses. 


ALSO 
Knox celebrated Ribbon Type Stitch 
Marking Machines. 


Write, Wire or Phone 
INDEPENDENT DIE & SUPPLY CO. 


LaSalle near Jefferson 
ST. LOUIS 4, MISSOURI 
Phone: GRand 2143 














HALEY CATE COMPANY, INC. 


EVERETT, MASS. 
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Binding 
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Piping 
Visit Us At The Allied Products Show 
Room 1126, Belmont-Plaza Hotel 
Jerry Burg, 402 Temple Bar Bidg., Cincinnati, Ohio 
John G. Freeman Co., 918 North Fourth St., Milwaukee, Wisc. 

John E. Graham, 504 Case Bidg., 82 St. Paul St., Rochester, N. Y. 
Industrial Leathers, San Francisco and Los Angeles, California 
Odell Sales Limited, 920 Ste-Sophie Lane, Montreal, Quebec, Canada 
Fred Schenkenberg Co., 603 Wholesale Merchants Bidg., Dallas, Texas 
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“The Rotary Way" combines the use of 
“Rotary” full and semi-coated French 
Cord Binding with the "Rotary" French 
Cord Turning machine. Our exclusive 
coatings, when used with our equipment 
are guaranteed not to clog machines. 
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Massachusetts 


@ Merker-Leavitt Cut Sole Co., 
Inc., has been organized to produce 
cut soles at 12 Duncan St., Haver- 
hill. Samuel Merker is president and 
Morris Leavitt is treasurer. 

@ M. N. Berkovich, Inc., of 60 
South St., Boston, has been organized 
to tan and prepare leather and leather 
products. John L. Berkovich is presi- 
dent and Norman Berkovich is treas- 
urer. 

® Richard V. A. Hubbell has been 
appointed assistant manager of the 
foreign department of United Shoe 
Machinery Corp., Boston. Hubbell 
joined the firm in 1920 at its Marl- 
boro office and was transferred to the 
Boston office foreign department in 
1930. 

® Albert A. and Morris Kleinman, 
brothers and partners in Jalmo Shoe 
Co., Lynn, have pleaded guilty to 
evasion of Federal income taxes in 
1944. The Government charges that 
the brothers prepared a company state- 
ment for that year in which total 
taxable income was understated by 
about $45,000. A second indictment 
charges each with personal tax de- 
ficiency of about $8300 each in the 
same year. 

®@ Ben Benjamin has joined Sherry 
Shoemakers, Boston, as general su- 
perintendent and quality supervisor. 
®@ Kivie Kaplan, vice president and 
general manager of Colonial Tan- 
ning Co., Boston, recently told a 
group of tannery supervisors of Hart- 
nett Tanning Co., Ayer subsidiary, 
that every effort will be made to sup- 
ply the tannery with needed hides, de- 
pending upon Government allocations. 
The tannery, like all others, is facing 
a rawstock shortage. 

® American Polymer Corp., Pea- 
body, reports it has still four emul- 
sions available to compounders of 
leather finishes. These are POLYCO 
1677-7C, POLYCO 423, POLYCO 
319 and POLYCO 1010-32, listed in 
order of increasing flexibility. Sam- 
ples and data sheets are available. 

@ International Shoe Machinery 
Corp., Cambridge, has purchased a 
plant in Plymouth from the National 
Cranberry Association. The plant 
will be used for assembling shoe ma- 
chinery and production of adhesives. 
@ Michael J. McGrail, formerly 
with W. L. Douglas Shoe Co. in 
Brockton, has been appointed super- 
intendent of Joseph F. Corcoran 
Shoe Co., Inc., of Stoughton. 

© Wright-Batchelder Corp., Bos- 
ton manufacturer of Dryseal weather- 
strip welting and other shoe products, 
has moved its offices to larger quarters 
at 10 High St. 
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that’s what 


users say about 


| SLIDE-OMATIC 


the revolutionary last 


Slide-O-Matic is shortened without effort on a 
simple treadle operated machine. 


that really shortens! 


. a 
P See Pe or 


What shoe manufacturer hasn’t wanted a last 
that would remove quickly, easily . . . eliminate 
strained and broken back seams and bindings 
... make last insertion in pre-fitted uppers 
rapid and easier on the operator . . . simplify 
and speed up relasting? Now such a last is 
available in Slide-O-Matic and here’s what 
present users have to say: 


“Since using the Slide-O-Matic, we find 
absolutely no distortion of top lines and no 
breakage or damage to back seams.” 


“The last makes it possible for an individ- 
ual of not too great strength to operate the 
machine.” 


“The last speeds up last pulling to a con- 
siderable degree.” 


“We find that it is much easier to hold a 
tight top line with Slide-O-Matic than with 
the old conventional hinge. In fact, it seems 
to keep the shoes in better shape all the 


No notch in the cone, no opening in the bottom of Slide-O-Matic 
gives unbroken supporting surface for proper settling of material 
to the wood . .. aids shape retention. 


way through. Without it, relasting would 
be practically a hopeless job for us.” 


Every Slide-O-Matic user reports benefits 
which have improved his production, speeded 
his lasting operations or controlled his costs. 
For example, manufacturers of slip-lasted 
shoes can shorten the last, turn platform cov- 
ers and reclose the last faster than by any 
other technique. 


What Slide-O-Matic is doing for many types 
of shoe making, it can do for you. Write for 
literature or ask your United Last representa- 
tive to call. 


UNITED LAST COMPANY 


BOSTON, MASSACHUSETTS 
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LEATHER and SHOES 








CLASSIFIED ADVERTISING 








Wanted and For Sale 





Leather Lines Wanted 


SALES AGENCY calling on manufacturers in 
St. Louls territory wants lines of leather to 
sell on regular commission basis. Can arrange 
to carry inventory. 
Address B-7, 
c/o Leather and Shoes, 
300 W. Adams St., Chicago 6, Il. 





Famous Fer Quelity 
SINCE 1678 


A. H. RICE COMPANY + mitts — pirrsrieip, mass. 
SALESROOMS. NEW YORK, BALTIMORE, PHILADELPHIA, ROCHESTER, 
CINCINNATI, CHICAGO, LOS ANGELES AND PORTLAND, OREGON 








BOUGHT — SOLD 


Titaniums — Lithopone 
— Zinc Oxide — Cellosolves 
— Glycols — Ethanolamines 
Dyes — Chemicals — Extracts 
Greases — Residues 
Bichromates — Oils — Waxes 
By-Products — Wastes 


CHEMICAL SERVICE CORP. 
80-02 Beaver St., New York 5, N.Y. 


Rates 


Space in this department for display ad- 
vertisements is Py per inch for each 
insertion except in the “Situations Wanted”’ 
column, where space coste $2.00 per inch 
for each insertion. 
advertisements cost $2.50 per 
insertion 


inf 
concerning them will be disclosed by the 
publisher. 
THE RUMPF PUBLISHING CO. 
300 W. Adams 8t. Chicago 6 




















LEATHER SPECIALTIES 
PROCESS DEVELOPMENT 


PURE-TAN 


(QUEBRACHO CRYSTALS) 


GEORGE H. 


GRISWOLD 


14 Pronklin St. Salem, Mass. 














Chamois Leather 


SUITABLE FOR ALL Automotive, Industrial 
and Domestic purposes. In Full Skins and 
Cut Squares. 
Plain and Cellophane Packed 
Lowest Prices — Prompt Delivery 


WOODACRE CHAMOIS CO., LTD., 
Leather Dressers 
DARWIN-LANCS-ENGLAND. 





Wanted: Surplus Stocks 


SHOE MANUFACTURERS’ SURPLUS OF 
Shoes including Close outs, 
Samples and Factory Damages 
Also LEATHER SURPLUS and REMNANTS. 


WRITE 
MATT AMROSE & SONS, 
SYRACUSE, N. Y. 


Tannery Wanted 


TANNERY WANTED: Leather Chemist wants 

buy a medium size tannery. Will also 
consider an active partnership. All replies 
held strictly confidential. 


Address C-9, 


o Leather and Shoes. 
300 w fyb ro his Chicago “8, mM. 


For Sale 


50,000 to 100,000 sq. ft. White Elk Kips LM 
weight. Price: $.61, .59, .57, .55 in four grades. 


Address C-10, 


c/o Leather and Shoes, 
300 W. Adams &t., 
Chicago 6, Ill. 





Contract Finishing Wanted 


WE INVITE inquiries about finishing your 
— Goat and Calf—New York Metropolitan 
rea. 
Address C-11, 


c/o se geet and aes 
Chicago 61 qT. 





Offal For Sale 


CHROME OFFAL for sale. Approximately 
2 tons of Narrow Bull Bellies and shoulder, 
finish similar 

natural color. 

these are narrower than standard widths, 
they have been priced right. If interested, will 
submit prices and samples. Address ga 
c/o Leather and Shoes, 300 W. Adams S8t., 
Chicago 6, 





° oa 
Measuring Machine 
WANTED: 6 ft. Measuring Machine, Night- 
ingale or Korrect. Must be in perfect condi- 
tion. Advise lowest cash price. 


Address C-13 


c/o Leather and Shoes, 
300 W. Adams S&t., 
Chicago 6, Ill. 





For Sale at Low 
And Attractive Prices 


Wool Blanket Ends 

Wool & Cotton Blanket Ends 

Cotton Blanket Ends 

Canton Flannel Full Stock, also 

Various Lengths, Jobs, Shorts 

Imitation Leather Full Stock and Remnants 
All Kinds & Colors & Weights 

Also, Block Cuts 

Book Binding Cloth Full Widths — In Rolls — 
Various Colors 

Felt — Rolls — Shorts — Remnants 

Knitted Fabrics 


Raw Materials—in Carloads or Small Lots 
A Building Full of Bargains. 

We Just Keep Moving Our Stock. 
Take Advantage of Our Low Prices 
Be One of Our Satisfied Customers. 

We Guarantee Satisfaction. 

Write for Your Needs —- We Will Reply 
Promptly and in Detail with Samples, 
if necessary. 

CENTRAL MERCANTILE Co. 

217 Milwaukee Ave., Chicago 6, Ill. 























Situations Wanted 





MODEL CUTTER. experienced high-grade 
women's shoes. Excellent references. New 
York area preferred. Address X-21, c/o 
Leather and Shoes, 20 Vesey St., N. Y. 7. 








Tanning Materials 


Line Wanted 


ESTABLISHED SALES AGENCY for 
Pacific Coast territory wants additional 
lines of tanning materials. Will sell 
on commission basis or buy for resale. 
Can carry inventory. 

Address C-6, c/o Leather and Shoes, 
300 W. Adams St., Chicago 6, Il. 











LEATHER and S:OCS 


New England Representation 


Man with wide knowledge of N. E. shoe indus- 
try and intimate acquaintance of most leading 
buyers can handle a good shoe materials line 
on commission basis. If line is competitive on 
quality and price basis, this man can sell it 
in N. E. Write details of your product to 
Box X-18, Leather and Shoes, 10 High St., 
Boston 10, Mass. 





Leather Chemist 


LEATHER CHEMIST. 25 years experience in 
plant control, analysis, and experimental 
tanning. 
Address C-14, 
c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, Ill. 


Tanner 
TANNER. Twenty years experience with calf, 
side, horse, and splits. Beamhouse to finishing. 


Address C-15, 
c/o Leather and Shoes, 
300 W. Adams &t., 
Chicago 6, Ill. 
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Lasting and Making Room 
Foreman 


Here's a man with all ‘round experience on 
women’s and men’s shoes. Once government 
inspector of military footwear. Will go any- 
where. Apply Box X-16, Leather and Shoes, 
10 High St., Boston, Mass. 





Lasting & Making Room 


Foreman 


Unusually well qualified man to take full 
charge of either room or both in small factory. 
Knows how to train new help. Will go any- 
where. Apply Box X-14, Leather and Shoes, 
10 High St., Boston 10, Mass. 





° 
Cutting Room Foreman 
Available at once, competent man who knows 
all cutting room procedure. Apply Box X-15, 
Leather & Shoes, 10 High St., Boston 10, Mass. 





Shoe Foreman 


Making and bottoming room foreman, men’s 
or boys’ welts. Able, experienced supervisor, 
with only two factories in last 16 years. Pre- 
fer position within 50 miles radius of Boston. 
Write Box X-20, c/o Leather and Shoes, 10 
High St., Boston, Mass. 











BEWARE OF SUBSTITUTES FOR 


TACCO 
SOLUBLE CLAY 


THERE IS ONLY ONE “TACCO” 


® 


THE AMERICAN COLOR 
& CHEMICAL CO. 
Sele Distributors to the Leather 


industry 
172-176 Purchase Street 
Tel. Liberty 0617 Besten, Mass. 
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Coming Events 





April 15-18, 1951 — Fifth Annual Fall 
Shoe Show, sponsored by St. Louis Shoe 
Manufacturers Association. Hotel Statler 
and other leading St. Louis hotels. 


April 15-19, 195l1—Advance Fall Shoe 
Show. Sponsored by New England Shoe 
and Leather Association. Hotels Statler 
and Touraine, Boston. 


April 21-25, 1951 — Southeastern Shoe 
Travelers’ Show, Biltmore, Hotel, Atlanta. 


May 6-9, 1951—Fall Shoe Show, spon- 
sored by Southwestern Shoe Travelers 
Association. Adolphus, Baker and South- 
land Hotels, Dallas, Texas. 


May 6-10, 1951 — Pépular Price Shoe 
Show of America showing for Fall 1951. 
Sponsored by New England Shoe and 
Leather Agsociation and National Associa- 
tion of Shoe Chain Stores. Hotels New 
Yorker and McAlpin, New York City. 


May 19-26, 1951—National Foot Health 
Week, sponsored by National Foot Health 
Council. 


May 20-22, 1951—Third Factory Man- 
agement Conference, sponsored by Na- 
tional Shoe Manufacturers Association 
Netherlands Plaza Hotel, Cincinnati, O. 


May 27-29, 1951—Mountain States Fall 
Showing, sponsored by Mountain States 
Shoe Travelers Association. Albany Hotel 
Denver, Col. 


June 11-12, 1951—Seventh Annual Meet- 
ing of National Hide Association, Muehle- 
bach Hotel, Kansas City, Mo. 


June 11-14, 1951 — 1951 annual meeting 
of American Leather Chemists Associa- 
tion. Hotel Griswold, Groton, Conn. 


July 22-25, 1951 — Baltimore Shoe Show. 
sponsored by the Baltimore Shoe Club 
Lord S3altimore Hotel, Baltimore, Md. 


June 24-27, 1951—Mid-Atlantic Shoe 
Show, sponsored by Middle Atlantic Shoe 
Retailers Association. The Benjamin 
Frankiin Hotel, Philadelphia, Pa. 


Aug. 21-22, 1951 — Official Opening of 
American Leathers for Spring and Sum- 
mer 1952. Sponsored by Tanners’ Council 
of America. The Waldorf-Astoria. New 
York City. 


Oct. 29-Nov. 1, 1951 — National Shoe 
Fair, sponsored by National Shoe Manu- 
facturers Association and National Skoe 
Retailers Association. Palmer House and 
other hotels, Chicago. 


October 25-26, 1951—Annual Fall Meet- 
ing of Tanners’ Council of America, Inc. 
Edgewater Beach Hotel, Chicago, Ill. 
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ACID FAT LIQUORS 
SULPHONATED OILS 
EMULSIFIED OILS 


SULPHONATED 
TALLOW 


FLEXOLE 


CHEMICAL 
SPECIALTIES 


“Always Reliable” 








LEATEX CHEMICAL COMPANY 
2722 N. HANCOCK ST., PHILADELPHIA, PA. 








LARGEST 
CONTRACT 
LEATHER FINISHERS 
IN THE WORLD 


PHENNY SMIDT 
LEATHER COMPANY 
21 Caller St., Peabody, Mass. 











Paul Gallagher 
& Co., Ine. 


DEALERS IN 
DOMESTIC & FOREIGN 


Wickled Sheep Stiins 


PEABODY, MASS. 











A 


Amalgamated Leather Cos., Inc. 

American Color & Chem. Co. 

American Extract Co. 

Andres, C. A. 

Andresen, J. C., & Co., Inc. 

Ansul Chemical Co., Industrial Chems. 
Div. 

Apex Chemical Co. 

Arkansas Co., Inc. 

Atlas Refinery, Inc. 


35 and 


Barbour Welting Co. 
Barkey Importing Co., Inc. 
Bay State Cutting Die Co. 
Beckwith Mfg. Co. 

Berman Leather Co. 
Beucher, Nick 

Bingham & Co., Inc. 
Blackhawk Tanners 

Boston Machine aoe Co. 
Brown, J. 

Buschoff, Emil, i Co. Inc. 


c 


Calco Chemical Div., American Cyana- 
mid Co. .. . 

Calgon, Inc. 

Campello Shank Co. 

Carley Mfg. Co., Inc. 

Chemical Service Corp. 

Chilewich Sons & Co., Inc. 

Ciba Co., Inc. Insert facing Page 

Comet Chem. Co. x 

Commonwealth Color & Chemical Co. 

Crompton-Richmond Co., Inc. 

Curtin-Hebert Co., Inc. 


| 


Davis Leather, Inc. 
Dennis, Martin, Div., The Diamond Al- 
kali Co. 21 

E 

Eastern Tanneries Ltd. 84 
F 

Feuer, Menkes, Inc. 52 

Fulton County Mach. & Supply Co., Inc. 58 
G 


Gallagher, Paul, & Co., Inc. 89 
Gallun, A. F., & Sons Corp. 2 
Gaywood Mfg. Co. 49 
Gebhardt, A. L., Co. 43 
Geigy Co., Inc. Front Cover 
Geilich Tanning Co. 24 and 25 


INDEX TO ADVERTISERS 


General Dyestuff Corp. 
Insert facing Page 26 
General Hide & Skin Corp. 82 
Greenebaum, J., Tanning Co. 85 
Griswold, George H. 88 
H 
Hadley Bros.-Uhi Co. 
Haley-Cate Co., Inc. 
Hide Trading Corp. 
Hollander, Herman, Inc. 
Hooker Electrochemical Co. 
Huch Leather Co. 
Huyck, F. C., & Sons 


1 
Independent Die & Supply Co. 


International Products Corp. 
Irving Tanning Co., Inc. 


J 


Jacobshagen, Alfred, Co. 
Jenkins, M. W., & Sons 


Kaufmann Trading Corp. 
Kepec Chem. Corp. 


L 


Leatex Chemical Co. 

Levitan Hide Co. ... 
Lichtman, J., & Sons ... 
Lincoln, L. H., & Son, Inc. 
Linen Thread Co., inc., The 
Loeb, Carl M., Rhoades & Co. 


Lynn Innersole Co. 


M 
Mantrose Corp., The 
Marden-Wild Corp. 
Minner & Co., Inc. 
Mutual Chemical Co. of America 


N 
National Aniline Division, Allied Chem- 
ical & Dye Corp. _ Insert facing Page 18 
Newark Leather Finish Co. $7 
Nopco Chemical Co. Back Cover 


° 


O'Brien, J., Lea. Fin. Corp. 72 
Ohio Leather Co., The 43 
Olson Sales Co., The 64 
Ottol Oil Co. 80 


P 
Packing House By-Products Co. 64 
Phillips-Premier Corp. 5 


Pilar, A. J. & J. O. 
Pitts, R. S., Mfg. Co. 
Presto Color Co. 


9 
Quinn, K. J., & Co., Inc. 


Rees, A. F. _. 

Rice, A. H., Co. 

River Plate Import & Export Corp. 
Rohm & Haas Co. . 

Ross, A. H., & Sons Co. 

Rotary Machine Co., Inc. 


s 
Salem Oil & Grease Co. 
Sandoz Chemical Works, Inc. 
Sands & Leckie 
Scandinavian Oil Co. 
Schmoll-Fils-Deevy Corp. 
Seidel, Ben 
Seidel, Dewey A., Co. 
Selya, Leo J. 
Sheridan, T. W. & C. B., Co. 
Smidt, Phenny Leather Co. 
Stahl Finish Co. 
Standard Dyewood Co., Inc. 
Standard Emboss. Plate Mfg. Co. 
Star, Jules, & Co., Inc. 
Stehling, Chas. H., Co. 


T 


Tanimex Corp. ; 
Thiele Tanning Co. 
Trask, Arthur C., Co. 


Tupman-Thurlow Co., Ine., The 


U 
United Last Co. 
United Shoe Mchy. Corp 
United Stay Co., Inc. 


Vv 
Vanderbilt, R. T., Inc 


w 


Weber & Smith, Inc. 

Weil, Edmond, Inc. 

White & Hodges, Inc 
Whittemore-Wright Co., Inc. 
Winslow Bros. & Smith Co. 
Wohlman & Sons, Inc. 

Wolf, Jacques, & Co. 


Y 
Young, J. S., Co. 





HIDES 





SANDS & LECKIE 


BROKERS 


665 Atlantic Avenue, Boston 11, Mass. 


SKINS 


Cable Address: SANDLECK 








CHARMOOZ 


THE PERFECT SUEDE LEATHER 


AMATED 


LEATHER and SHOES 


LEATHER 


Pian 


YELAWAR 


CO's. 
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THERE'S 
Mtg 
SPICE 


TO THIS 
Seasoning! 


Here’s how tanners get better seasoning power—and 
slice operation costs! 


The even color transfer and streak-free efficiency 
of patented Jenkins’ METLKOR — the cylinder 
brush that lasts 3 to 12 times longer — cuts season- 
ing time to a minimum. Their tough moisture- 
resistant aluminum or cold drawn steel cores won't 
sag or split, are evenly balanced. 


METLKOR bristle can be replaced! This patented 
construction has tuft-set bristle set in notched flat 
corrosion-resistant wire, wound on metal cores and 
sealed in with solvent-water-proof baked plastic 
cement. This unique construction makes 
METLKOR brushes easy to keep clean. 


Whatever the process, whether it’s seasoning or 
buffing, there’s a METLKOR to fit your needs. If 
you have a special brush problem, call on us, or 
write: M. W. Jenkins’ Sons, Inc., Cedar Grove, 
Essex County, N. J. 


TANNERS’ 


METEKOR® 


BRUSHES FOR: 


Seasoning 
Brushing 

Bolster Washing 
Oiling off 
Buffing 

Dusting off 
Sponging 
Conveyors 
Feeding 
Conveyor scrubbing 
Penetrating 
Hide wetting 
Coloring 


M.W. JENKINS SONS, INC. 


74 YEARS OF INDUSTRIAL BRUSH KNOW-HOW 
Cedar Grove, Essex County, New Jersey 





Prophecies, 
“Ghey Shall Fail” 


ANY 


. . . those words, spoken by a redoubtable seer nearly 
2000 years ago, have probably never been so pertinent as they 
are today. For today’s most carefully computed prediction 
is liable to prove completely false tomorrow. We are certainly 
not attempting to prophesy anything, but are simply keeping 
“our noses to the grindstone.” And by that we mean doing 
all we can to continue providing the leather industry with 
top quality tanning aids . . . as we have done for years. 

The pictures shown here bear witness in our behalf. At 
first glance, they may appear quite unrelated to the headline. 
But, indeed, they team with it to emphasize the message we 
would leave with you: Whatever the uncertainties ahead, 
you can do no better than call upon the experience, skills, 
and facilities we have accumulated at Nopco*, to obtain 
service that’s unsurpassed. 

Right now, we are prepared to supply you with fatliquors 
for every type of leather, plus the leather sponging com- 
pounds, alum stable oils, and other specialty items for which 
we are famous. 

Should essential materials dwindle to such short supply 
that we cannot maintain present formulations, we have other 
excellent formulations in reserve—designed to “hold the 
line” in the event of bitter emergency. 

Nopco has spent years developing and manufacturing 
products that go to make good leather better. You can rely 
upon us to continue doing so, to the best of our ability, 
come what may. 

If you will send us your specifications, we shall be glad 
to make recommendations based upon your particular needs. 
And remember, we stand ready at all times to supplement 
our laboratory data with technical assistance in your own 
tannery—to make certain the leathers you produce have just 
the characteristics you desire. lon 


tp 
(QD norco cuemicat company 


ted before testin mate tanner rocesses 
maa HARRISON, NEW JERSEY yt  S eae pe 
Branches: Boston, Chicago, Cedartown, Ga., Richmond, Calif. 





